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Say 
leading 


MONTH after month, from widely 
separated distributing centers, comes 

convincing proof of the large and growing 

demand for Greenfield small tools. 


Distributors and dealers throughout the 
country who are looking for a complete 
line on which they can se- 


distributors. 


serving are thoroughly sold on Greenfield screw 
plates, taps and dies. 


“Our desire to give them extra good service is 
the reason for the large stock order sent you.” 

Successful merchandising today centers 
on the items which the trade wants. That 
is why so many distributors and dealers 





cure volume without undue 
selling effort and higher 
selling costs will be interest- 


ed in the following letter aie ane 


from the Baker, Hamilton dian 
& Pacific Company: 


“Answering your recent letter, it 
may interest you to know that 
dealers on the Pacific Coast 


whom we have the privilege of ” 





BAKER, HAMILTON & PACIFIC COMPARY 


wrovrsas “aeowane 





are concentrating on the 
Greenfield line of small 
waar tools. 


No obligation in asking a 
Greenfield salesman to call 
and discuss small tool sales 
with you. Or, perhaps 
you'd like a copy of our 
new No. 29 catalog show- 
ing the complete line. 











GREENFIELD, 


New York: 15 Warren St., 


Chicago: 611 W. Washington Blvd., 


MASG..U.S.A. 


Detroit: 228 Congress St., W. 


Canadian Plant: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 
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WALWORTH 


‘200° 


Renewable 


Sigmalloy Seat and Disc 


This brass valve, as the name implies, is recommended for lines carrying a working 
steam pressure of 200 Ibs. It will withstand temperatures ranging as high as 500 
degrees Fahrenheit. 


The seat and disc are made of *Sigmalloy 222 to resist the corrosion to which 
ordinary valve-trim metals are especially susceptible. This nickel-copper alloy 
enables the Walworth 200 to take a terrific amount of punishment from heat, 
pressure and active use, and makes the valve practically indestructible under the 
conditions of service for which it is recommended. 


Machined to precision, the Walworth 200 is a beautiful job of valve building 
and is good for years of dependable service. Both seat and disc can be easily and 
quickly removed for renewal. 


*Sigmalloy: a nickel-copper alloy. 


WALWORTH 


Walworth Company, General Sales Offices: 52 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa., and Attalla, Ala. 


Distributors in Principal Cities of the World 


Walworth Company Limited, 620 Cathcart St., Montreal, P. Q. 
Walworth International Co., 11 Broadway, New York, Foreign Representative 
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Selling the Industrial Distributor 
to the Consumer 


OUR advertising in twelve important publi- 
cations is telling the consumer that Re- 
public products are good and that their high 
quality is partly due to the fact that efficient 
distributor handling means savings of time 
and money both to the manufacturer and to 
the consumer. 


Republic has stood out among manufacturers 
for its complete and frank marketing policy. 
Efficient sales and direct mail helps, right 
prices and products of exceptional quality 
have made the name “Republic” increasingly 
popular in the field. An increase in the vol- 
ume of our business has vindicated our jud¢- 
ment. The Industrial Supply Distributor is 
still Republic’s chosen source of outlet! 


The increase in business has had one impor- 
tant effect. It has enabled us to increase our 
efforts to help the distributor sell. It has 
made possible the present advertising cam- 
paign. Remember that our five point policy 
has always stressed distributor marketing and 
concentrated sales aid in favor of the Indus- 
trial Supply Distributor. 


The REPUBLIC RUBBER COMPANY 
Youngstown, Ohio 


Details of our advertising, direct mail 
through the Distributor and aggressive 
sales campaigns may be had on request. 





y A line of rubber items sufficiently com- fire os, 
* plete to permit effectively supplying ae 
the requirements of the trade solicited. é 

2, A quality of products uniformly good Ks 
and capable of delivering service re- 

sults that should reasonably be expected. 

4. A price basis inducing and making 
possible aggresive competition with 








4, Freedom from competition from his Soy ; 
+ source of supply, either direct or in- 






direct, among the trade covered by his day 

to day solicitanor n. 

5. Selling helps of reasonable amounts so 
* that his sales force may be given the 

advantage of specialized training and a 

knowledge of the product sold. 





BELTING... PACKING... HOSE 
MOLDED GOODS... LATHE CUT GOO%S8 






4 MILL SUPPLIES 


Quicker Cleaning 


than with acids, scratch brush 
or hand. 


Satin and Mat Finishes 


more uniform and cheaper. 





GOODS IN METAL, GLASS, COMPOSITION 
OR OTHER MATERIAL 


may be cheapened in cost and improved in appearance 








Hardware Combs Aluminum Jars Gears 

Name Plates Electric Bulbs Silverware Bag Frames 
Brushes Medals Caskets Firearms 

Gas Fixtures Dies and Tools Elevators Suspenders 
Glassware Jewelry Buttons Telephones 
Cameras Skates Machinery Electrical Goods 


Leiman Bros. 
Patented 


SAND 
BLAST 


will prepare the surface of metal goods of 
every shape, size and quantity—an easy, 
simple method of doing the work that any 
one can use—an inexpensive outfit to buy, 
used by the world’s leading manufacturers 
in every line. The article may be any size 
or weight—we have an outfit for all. 


Get the Catalog 


LEIMAN BROS. Inc. 7 °Or% St 


Makers of good Machinery for 40 years 








These 4 LOS ANGELES—Butcher Co. aie gal Co. 
sborn g. Co. 
Supply Shaw Palmer Bakewell Co. = gr. t oyIS—Lasalco, Inc. 
CHICAGO—Crown Rheostat & Supply Co. Lustre Supply Co. 
Houses BALTIMORE—Benson Co. Colsord Wright Machy. & Sup. 
Now BOSTON—Hayes Pump & Machy. Co. O. 
phe TORONTO—Williams & Wilson SEATTLE—Cox — 
ee é —Foreign— 
Th q eee wl Wilson ENGLAND—Thos. Ashton, Ltd., Sheffield 
em Q —Williams & Wilson Buck & Hickman, London 
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“TOLEDO’S”? EVER ON THE ASCENDANCY 





“TOLEDO” tools have never before en- 
joyed the popularity that they do today. 

A tribute to their superiority and proof 
that more and more contractors are realiz- 
ing that only genuine “TOLEDOS” will 
meet their requirements and give complete 
satisfaction day after day and year after 
year. 


THE TOLEDO PIPE THREADING 
MACHINE Co. TOLEDO, OHIO 


NEW YORK OFFICE, 72 Lafayette St. 























One Word tells the Story! 


To users who know good belting, there is only 
one kind they ask for after they have tried it. 
RAHMAN N—that one word tells the whole story 
of a better belting. Users know that in buying 
RAHMANN BELTING, they are securing the 
highest grade that can be produced. RAHMANN 
engineers are always ready and willing to cooper- 
ate with you in offering advice on your belting 
problems. 

Distributors who stock RAHMANN know the 
durability and satisfaction that is built in every 
RAHMANN BELT .... they know the profits 
that are derived by handling this line. 

Write us now for our illustrated booklet giving 
full information on all brands of RAHMANN 
LEATHER BELTING. 


Write today to 


GEO. RAHMANN & COMPANY 


31 Spruce Street New York City 
Newark, N. J. Syracuse, N. Y. 
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UT this fact down in one of the pigeon holes 

of your mind NOW. .. Sooner or later you’re 
going to tire of paying the bills that friction is 
rolling up and... Friction is going OUT... of 
your plant... QUICK! 


But it’s going to be a whole lot cheaper to do 
your dispossessing NOW. FRICTION is ex- 
pensive. Right now in your plain bearing hanger 
equipment alone, it’s costing you enough in EX- 
TRA fuel, EXTRA lubricant and EXTRA labor 
to pay for ULSI self-aligning Ball Bearing 
Equipment in less than two years’ time. 


Put your hanger problems up to 
LS NOW. 


2414 


SKF INDUSTRIES, Inc. 
40 East 34th Street New York 


N, They pay for 
G themselves in 
INO less than two 
years’ time... 


For description and nearest 
distributor see Thomas Register 
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A 36” 8-ply Cincinnatus Belt. The main drive 
at the plant of the Franklin Board and Paper 
Company, Franklin, Ohio. 





MILL SUPPLIES 


; 
ig! af) 
et 
sit 


Hide 
4g 


“e 


HOTEL NEW YORKER 
New York City 


Architects: Sugarman and Ber 
ger, New York City. Consult 
ing Sanitary Engineer: A 
E. Hansen, New ork City. 
Plumbing Contractors 

G. Cornell Company, New York 


Ns, edad 
oa 
Septem: 


celled : ee 
a 


ee 
SWPP 
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THE NEW YORKER—NEW YORK CITY 


Another triumph in building wonders . . . New York’s tallest and largest hotel . . . joins America’s long list of im- 
posing hostelries. The New Yorker’s towering lines of beauty, its luxury and comforts are backed by quality material, 
particularly in the mechanical part of the structure. . . its major pipe tonnage bears the name NATIONAL Copper- 
Steel Pipe . . . especially resistant to atmospheric corrosion in soil, waste, vent lines and rain leaders. 


Ask for Bulletin No. 1I—NATIONAL Copper-Steel Pipe 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 
Subsidiary of United States Steel Corporation 


NATIONAL COPPER-STEEL PIPE 
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BLACK & DECKER 
Portable Electric Drills 


‘‘ With the Pistol Grip and Trigger Switch”’ 





















FAST - - ACCURATE 
EASY TO HANDLE 
STRONG and SERVICEABLE 








The latest in design and construction 
at unusually low prices. 


There is a Black & Decker Portable 
Electric Drill for every drilling operation 
--and hole saws and other accessories 
available to extend their usefulness. 





In addition to their complete 
line of drills Black & Decker 
manufacture other portable 
electric tools, such as:— 


Tappers, screw drivers, nut runners, ham- 
mers, saws, sanders, electric glue pot, elec- 
tric tool chests, a complete line of valve 
refacers - and hole saws and accessories to 
be used in connection with their tools. 





Write for a complete catalog. 





Ghe Black €® Decker Mfg. Co. 


Toronto, Ontario, Canada Towson, Md. U. S. A. Slough, Bucks., England 
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ADVERTISING that helps INCR 


SBORN Brush Advertising reaches every 


worth while group of industrial brush 
buyers. More than that, it penetrates to men 
who specify or okay brush purchases. Their good 
will must be cultivated and retained. Osborn 
Advertising calls again and again on your cus- 
tomers and prospects to tell them of Osborn Brushes. 


It aims to help you increase your brush sales. 


No salesman can personally “advertise” each and 


Brush is Mightier than th 
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CREASE your BRUSH PROFITS 


every product to prepare the way for a sale. 
Osborn Brush Advertising seeks to eliminate this 


time-consuming job for you. 


An Osborn representative will be glad to co- 
operate with you toward increasing your brush 


sales and profits in 1930 and thereafter. 


THE OSBORN MANUFACTURING COMPANY 


/NCORPORATED 
5401 HAMILTON AVENUE 7° CLEVELAND, OHIO 
Branch Offices: New York - Detroit - Chicago -« San Francisco + Los Angeles 
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THE WORLD IS HELD TOGETHER 


This is the age of building! Of great cities 
with their towering buildings, growing from 
thousands to millions in a few decades! Of 
vast industrial communities of factories and 
dwellings springing up almost overnight! 





And binding this vast fabric to- 
gether, woven into its very vitals, are 


millions on millions of bolts, nuts and rivets. 


For eighty-four years the firm of Russell, 
Burdsall & Ward have been supplying these 
essential bits of metal that industry, the 
material sub-structure of our civilization, 
might go on. 


The ideals on which this business was 





ESTABLISHED 1845 


WITH BOLTS, NUTS AND RIVETS 


founded in 1845, the conviction that high 
quality, prompt service and absolute square 
dealing were the sum total of business, 
have had their justification in the fact 
that so large a proportion of the world's 
consumption of bolts, nuts and rivets are 
branded EMPIRE. 


RUSSELL, BURDSALL & WARD BOLT & NUT COMPANY 
ROCK FALLS, ILL. PORT CHESTER, N. Y. CORAOPOLIS, PA. 





ES OFFICES AT PHILADELPHIA, C DETROIT 
FRANCISCO, LOS ANGELES, SE 


HI 
AT » PORTLAND 


This advertisement is one of a series appearing every month in THE SATURDAY EVENING POST 








DECEMBER, 1929 MILL, SUPPLIES 














BONNEY CV 


Chrome-~ Vanadium 





Gey / DOUBLE 
HEXAGON 





The leading Jobbers carry these wrenches in stock. 


"CV is a Bonney BONNEY FORGE €? TOOL WORKS Chrome 


trademark ALLENTOWN, PA. Vanadium 
registered in 4 
The U. S. Patent Makers of Special Service Wrenches of Chrome Vanadium, registere 
+ te Ser Carbon S ‘el Drop Forged Wrenches, Pipe Wrenches, Vises August 11, 1925 
Office and Drop Forgings and the Bonney Rim Tool. & . - 








Patents Pending 
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Square “Gee” inserted seat 
Ground Joint Unions are ap- 
proved by the Underwriters. 





SQUARE 
Pipe 





MALLEAG LE, CAST IRON 


Your fitting problem is solved 
when you say Square “Gees” 





BuiLp Goop WiLt With SQUARE GEES" 


IVING every customer Square 
“Gee” fittings, whether they 
specify them or not, is a 

mighty fine way to build good-will. 


Costing no more than ordinary 
fittings, Square “Gees” give a lot 
in added value. 


Square “Gees” mean faster, better 
work. Reamed and recessed, they 
start like a sprinter. Deep, clean- 
cut threads grab-quick-and-hold- 
tight. A husky beading welcomes 
the wrench. 


Square “Gees” are good ail the 
way through. The cream of raw 
materials is molded the Grabler 
way. Molds are carried to the met- 
al. Every fitting is cast at the same, 
correct heat. Constant inspection 
makes sure no mistakes or slip- 
ups reach your customers. 


High costs go down with Square 
“Gees” on the job. That’s why 
those customers of yours will 
feel even more kindly toward 
you when you fill their or- 
ders with Square “Gee” fittings. 


“BEE” 
Fittings 


ORAINAGE, BRASS 
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A REMARKABLE 
SALES TOTAL 


To the value of the name “Blackhawk,” known 
to every industrial and automotive user of 
jacks, because of the preeminence of hydraulic 
oilpower and the prominence and power of 
Blackhawk advertising— 









—the sales advantages of Blackhawk lifting. 

One minute—one man—one Blackhawk. The 
job’s done. Tons easily lifted. 1-1000th inch accu- 
racy. The hire of 3 to 8 men—the cost of 3 to 8 
mechanical jacks saved. 


—the sales advantage of Blackhawk lowering. 
Automatically, gently, under instant, precise 
control. No effort required, and almost no time. 





-the sales advantage of Blackhawk shifting, 

straightening, bending. No ratchets, no gears. 

Smooth, tremendous hydraulic oil-power that makes 
light of 75 tons. 


profits assured to you are unequaled 

in the jack field, when your efforts 
are backed by the successful models and successful 
methods that apply to the Blackhawk line of 21 port- 
able jacks of unlimited applications. 


Write for complete jack facts. 


BLACKHAWK MFG. COMPANY 


Dept. MS Milwaukee, Wisconsin 


WRENCHES 
We are world’s largest manufac- 
turers of Socket Wrenches. Com- 
plete line of industrial wrenches 
and sets. Write for wrench 
catalog. 











os IO ciiaiiiaes cana —a a 


BLACKHAWK JACKS 


HYDRAULIC 


OIL-POWER 
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A Clipper Belt facing 
that has run- 
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° . , o« / 
—lacing the smallest of belts up to the Yttces. “¥ Vn. ferme ay, 
heavier and wider ones. And the use of yee — Hee <X " 


Clipper Pins and Clipper Hooks ensures 
a perfect lasting joint. For complete 
demonstration, communicate with your 
nearest dealer, or with the 


Clipper Belt Lacer Company . . 


> 
GRAND RAPIDS MICHIGAN P Cex 
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Here’s the 


Unbreakable Malleable Iron Machinists’ Vise 














REPLACCABLE TOOL-STEEL 
JAW FACES 


STEEL BALL ENDS 
FORGED FROM 
HANDLE STOCK — (> 
ITSELF 





UNBREAKABLE 
- MALLEABLE 

pees ae... IRON 
— ; 


CASTINGS 
COLD-ROLLED —_— 
STEEL SCREW , 

OR Pe IO 


J 





HARDENED 
STEEL BEARING 


CORRUGATED SWIVEL 
WASHER 


POSITIVE LOCKING 
BENCH PLATE 


A complete line -- Established resale prices and 100‘: jobber 
policy give Columbian distributors a Profitable Combination. 


THE COLUMBIAN VISE & MFG. CO. 
9021 Bessemer Avenue Cleveland, Ohio 


/ 


®. “GENUINE DETROIT” \ 
Ke G Air and Priming Cocks a | 








Detroit Air and Priming Cocks are of 
standard weight, properly designed and well 
finished. They are carefully manufactured 

of high grade red metal and will not leak air, 

gasoline, water or steam. 


o— Every cock is carefully tested and inspected 

Bi) before shipment, and guaranteed to be per- 

’ fectly tight. 
: 
ode 


We manufacture a complete line of air and 
— priming cocks, both with and without spring 
keys. 
pig Full information regarding types not shown 
| will gladly be furnished on request. 
| Write for catalog and prices. 





| 


DETROIT LUBRICATOR (OM PANY | 
\ DETROIT, MICHIGAN VA 
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“Mill Supplies Catalog & Directory” 
will contain the following: 


(1) Acatalog section in which there will be an assemblage 
of catalog data on all of the principal mill supplylines. 


(2) Adirectory section with the following departments: 
(a) Classified list of products sold through mill supply chan- 


nels and names of manufacturers of each. 

(b) Alphabetical list of manufacturers of mill supply and 
allied lines. 

(c) A trade name section in which all trade names will be 
alphabetically arranged. The name of the manufacturer, 
using the trade name and the product listed alongside of it. 





The following Manufacturers have already definitely arranged to in- 
clude their catalogs in the 1930 edition. 


OSBORN MFG. CO. — APPLETON CAR MQVER CO. — POLLARD wy 
MFG. CO. — SHAFER BEARING CO. — J. D. WALLACE & CO. — W. 
WHITNEY MFG. CO.— NATIONAL MACHINE TOOL CO. — THE STAND: 
ARD ELECTRICAL TOOL CO. — ADVANCE CAR MOVER CO. — THE 
VINCENT STEEL PROCESS CO.— GROBET FILE CORP. — NASON MFG. 
CO. — EXCELSIOR LEATHER waar = CO. — STERLING WHEEL- 





é DIRECTORY 
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Illustration at left 

shows punch presses 

with direct-connected 
individual motors. 

Picture below shows a group 
of punch presses 

belt driven by one motor 
through short line shaft. 








The RIGHT Drive Cuts the Power Bill 


Every plant presents many power distribu- 
tion problems. In numerous instances a pro- 
duction layout demands individual motors; 
in many other instances a grouping of ma- 


chines will make possible a 
50°, reduction in motor 
horsepower with additional 
substantial savings in upkeep 
as well as greater all around 
efficiency. 

The Power Transmission 
Association is committed to a 
broad platform providing for 
the proper application of all 


MEMBER OF 
POWER TRANSMISSION ASSOGIATION 


forms of power distribution. This policy is 
summed up in the two words comprising its 
slogan—“Drive Right.” 

To help you “Drive Right” a Board of Ad- 


visory Engineers, composed of 
engineers from the various in- 
dustries, are at your command. 
These engineers will make spe- 
cific recommendations from 
their experience and knowl- 
edge of your problems which 
will effect many worthwhile 
economies. Write for “Drive 


Right” Booklet. 


Chicago Pulley & Shafting Co. 


17 N. Desplaines St., Chicago, Ill. 
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TO HANDLE a simplified line 





of Belting, Hose and Packing! 





For the past eight months we have been urging the advantages of 
simplification, as applied to the mechanical rubber line of belting, 


hose and packing. 


We now repeat our original statement— 





THE DIAMOND RUBBER COMPANY, INC. 
Akron, Ohio 


Branches as follows: 


AKRON + ATLANTA + KANSAS CITY - NEW YORK 
BOSTON + PHILADELPHIA - DALLAS + CHICAGO 
LOS ANGELES ° SEATTLE + SAN FRANCISCO 





RUBBER 


There are Too Many Brands Today, 


with too few distinctive advantages. 


Too Many Sizes in the same Brand, 
when a few standard sizes would answer all 
requirements. 


Too Many Pages in the Catalog, 
for the salesman to thumb through while 
talking to customers. 


A Maze of Trying, Tantalizing Details, 
surrounding the Jobber, and eating up his’ 
time and profits. 


FORGET THEM! 


We can help you to decide what items you can safely stock, 
what not to order, how to supply your trade adequately 


with a minimum stock. 
Write us today for the answer to this question: 


*““How can I meet my customers’ needs promptly, ade- 


quately, simply—and with greater profits to myself?” 


iamond 


BELTING 


HOSE: PACKING 
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Solve Your 


Material 
Fiandlin 


Problem 
Ahru 


Economical 
Tramwa 


Haulage 




















The influence of this quality prod- 
uct is felt all over the World. 


Wherever you go, folks have about the same 
idea as to merchandise. They want to know 
they are getting what they buy. 

It’s the same about Wire Rope as anything 
else. 

Williamsport is the only Wire Rope made that 
contains the Telfax Tape proof of grade— 
(There are six grades—six prices too). Why 
take chances on getting the wrong one? 
Write us for more information and prices that 
will interest you. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: 
WILLIAMSPORT, PA. 


General Sales Office: 


PEOPLES GAS BLDG., CHICAGO 
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On plating tank equipment 


EMPERATURE of the solution in nickel a big battery of plating tanks in what is 
and chromium plating tanks is of vital certainly one of the most modern plating 
importance, and every precaution is taken departments ever designed for high pro- 
to insure constant temperatures. A trap is duction work. 
required at each end of each tank, in the Almost indestructible in use, the ANUM- 
steam lines heating the solution. METL seats and discs of Strong steam traps 
And here in the plant of the largest man- _are guaranteed against the slightest leak for 





ufacturers of motor car radiator caps,Strong _ one year from installation, regardless of the 
inverted bucket steam traps are installed on _ service imposed on them. Ask for Catalog. 








Among Strong 


3-Way Emergency 
Valves, Engine 
Stops, Instan- steam specialties 


taneous Closing are Strong Steam 
Valves, Combined Traps, Radiator 
Throttle and 


Traps, Vacuum 
Quick-Closing Traps, Pump Gov- 


Valves, Balance ernors, Reducing 
Throttle, “EVR- Valves, Separa- 
TYTE” Globe tors, Non-Return 


Valves. Valves 














MANUFACTURERS OF STEAM SPECIALTIES . CLEVELAND, OHIO 
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No. 24 


Range Oto 1” by ten- 
thousandths of aninch. 





A better way to read 
ten-thousandths 








The new Brown & Sharpe Micrometer Caliper No. 24 measures 
direct by ten-thousandths in a new, easy way. Ten-thousandths 
can be read as easily and positively as thousandths on an ordinary 
micrometer. Notice the widely spaced graduations on the lower 
thimble where the ten-thousandths are read. 


Compact in design, easily used, easily read—there are no gears or 
intricate mechanisms to get out of order. 


Right now our advertising is telling thousands of skilled mechanics 
and manufacturers about this new micrometer. Order a few im- 
mediately and cash in on this advertising. 


Descriptive circular on request. Brown & Sharpe Mfg. Co., Provi- 


cence, R. I. 
BS 


“WORLD’S STANDARD OF ACCURACY” 


BROWN & SHARPE TOOLS 
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ie sy Bunting Phosphor Bronze Cored and Solid Bars 


All Are in the Market 
For a Really Good 


Bar of Bronze 





Bearing Metal 


Your market for Bunting Phosphor Bronze Cored 
and Solid Bars includes practically every name in 
your customer and prospect list. 


me All the various industries and shops you serve use 
gals bearing metal. There is no other line which has a 
ee] more universal appeal to your market. 


Obviously, you should be aggressively offering a <=> 
bearing metal which is well and widely known, na- a 
tionally advertised, which delivers complete satisfac- 
tion to the user, earns you a fair profit and creates 
good will for your house. 





= Fe check on every one of those essential points. 
I} aS The Bunting Brass & Bronze Co. 
” Toledo, Ohio 
r Branches and Warehouses at Bid 
iF coi | NEW YORK CHICAGO BOSTON ae i 
‘| PHILADELPHIA SAN FRANCISCO o te fos 
EXPORT OFFICE ~~ a 


“at. = Toledo, Ohio 


BUNTIN 


PHOSPHOR BRONZE 


CORED and SOLID BARS 
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THE ULTIMATE IN TRANSMISSION BELTING 


A quality belting that creates in the minds of its users confidence in the 
distributing organization from whom it was purchased. 
Sold Exclusively Through Distributors 


THE MECHANICAL RUBBER COMPANY 
CLEVELAND, OHIO 
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50 % MORE HOLES 
32 % LOWER COST 


drilling High Carbon 
and Molybdenum Steel 


2 
~ 


















es.. drills have 
been improved 


—Perhaps even more than you realize. 


A large oil well tool manufacturer, for example, was 
pleased to discover a drill that cut the cost of drilling 
nickel-molybdenum steel by 32%. Drills formerly used 
on this difficult job had to be reground at 15 hole inter- 
vals and were good for approximately 1500 holes at 
average speed. Cleveland Cle-Forge Drills lasted for 
22 holes per grind, and showed a total drill life of 
2200 holes, in spite of the fact that the work was fre- 
quently speeded up beyond the blue chip limit. 








SUPER -CARBON ORHALS 


The superiority of Cle-Forge High Speed Drills is 
due to a special manufacturing process, exclusive to Cle- 
Forge. Toughness of the forged drill and cutting accuracy 
of the milled drill have been ingeniously combined to 
produce a tool that has repeatedly held world’s records 
for rate of penetration. 





Quick: Set 


And in numerous tests under everyday working con- 
ditions Cle-Forge Drills have shown a longer produc- 
tion life, greater efficiency, and lower “‘Cost-Per-Hole” 
than any other drill. 





On the basis of proved performance, we urge you 
to test Cle-Forge Drills in your plant. Less modern, 
less efficient drills may be adding a needless burden to 
your production costs. If you like, we will be pleased 
to mail you a copy of Digest No. 60 explaining how the 
““Cost-Per-Hole Test” of comparing drills has brought 
new drilling economy to other plants. Write for it. 


eoo0oo0o0o0o0o0ce0o 0000 000 


The 
CLEVELAND TWIST DRILL CO. 
Cleveland, Ohio 





We're interested. Please send a 
copy of Digest No. 60. 


Name sii 


TWIST DRILL eo... 
COMPAN Y ae 


CLEVE LAND Town 
NEW YORK-CHICAGO-LONDON 

TRADE MARK REG. U. S. PAT. OFF. AND FOREIGN COUNTRIES SAN FRANCISCO State 
Copyright, 1929, by The Cleveland Twist Drill Co. 
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Ghe Spirit OF Che Season Prompts 7 
Us Go Express Eu You Our Best 
Wishes Jor A Merry Christmas 
— And A tappy, Prosperous New Year 
enry Voot. Dachine Co. % 


Poruisville, Kentucky: 





























PISTON RINGS 
PISTONS 
PINS 
VALVES 
BEARINGS 
BOLTS-BUSHINGS 











N the following statement, official recognition of Medart dependability is 
given by McQuay-Norris, for 19 years one of the leading producers of auto- 
motive pistons, rings, pins, valves, bearings, and bushings: “In the manufacture 
of McQuay-Norris products, we work to a tolerance of one-fourth of 1-1000th 
of an inch. In operations of this close character, coupled with large continuous 
production, the reliability of our power transmission is of utmost importance. 
Hence, our selection of Medart equipment was based on a need of precision, 
caurability, and economy. This need has been filled consistently and made more 
valuable to us by Medart experience and engineering assistance.” 


EVERYTHING IN LINE SHAFTING EQUIPMENT 








POWER ...where you want it-- 
when you want it 


OU may install Medart transmission machinery in your 
plant with the same full confidence that has been ex- 
pressed by hundreds of the nation’s leading manufacturers. 


Because Medart’s 50 years of experience in assumingand solving 
transmission problems has given its staff of engineers and me- 
chanics a technical knowledge that builds installations to meet 
the modern requirement of twenty-four-hour-a-day depend- 
ability. 


The same Medart engineering advice and service that have en- 
abled other manufacturers to obtain definite, measurable man- 
ufacturing advantages, is also available to you. An inquiry ad- 
dressed to us at any time, outlining your present layout and 
prospective requirements, will be answered promptly and 
without obligation. 


Potential applications 1n your plant of Medart equipment that 
should result in greater power saving and freedom from main- 
tenance can be quickly visualized by glancing through the 192 
pages of Catalog 43. This book—a valuable reference for work- 
ing files on engineering subjects—will be sent upon request, 
together with discount sheet for pricing and a Bulletin on 
Medart Timken-equipped Line of Industrial Appliances. 


THE MEDART COMPANY ER, 


(Formerly Medart Patent Pulley Co.) C 
General Offices and Works, St. Louis, U. S. A. Q 


Offices in 
Chicago — Philadelphia — Pittsburgh — New York — Detroit 
Cleveland — Seattle MEMBER OF 
Office and Warehouse — Cincinnati POWER TRANSMISSION ASSOCIATION 


EVERYTHING IN LINE SHAFTING EQUIPMENT 


s 
Complete Power Transmission Equipment 
including 
Bearings: Countershafts Pulleys: 
Pane Caine, Gearing (complete line) — _ 
Timken-equipped Hangers (for Line Shaft In- Wood 
Belt Tighteners and stallations of all kinds) Hercules all-steel heavy- 
Adjusters (all types) Sprocket Wheels and Chains duty 
Friction Clutches Rope Drives Shafting 
Couplings (all types) Pillow Blocks (all types, in- Speed Reducers 
cluding Timken-equipped) 
Manufacturers of Metallic Bar Finishing Equipment. 


Engineers and Builders of Special Machinery and Equipment. 
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“The most powerful 
of all selling aids 





PERFORMANCE 
Facts and Figures 


Now available for Distributors’ 
Salesmen.” 


WM WE Ee 


“For some time we have been collecting actual performance 
facts and figures on Graton & Knight Belting that repre- 


sents the most powerful arguments for its use we have ever 





- OTHER 
INDUSTRIAL PRODUCTS possessed. They answer the question ‘What can this equip- 
Nisa ment do for me’—the most vital question in the minds of 
Leather Belting y 3 
Rubber Transmission Conveyor industrial buyers today. 
and Elevator Belting 
Mechanical Rubber Goods This material—actual surveys made in a number of in- 
Lace Leather : $ 
Round Belting dustrial plants by a firm of expert engineers—shows actual 
Belt — ee dollars and cents savings effected by Graton & Knight 
eather Pickers 
Lugs and other Loom Straps Belting. It is without question the greatest selling aid we 
Se ee et have ever been able to offer to Leather Belting distributors 
Leather Cups ‘ for the use of their salesmen. We have a profitable propo- 
“cc ” i # 
™ pag ia sition to offer distributors in territories which do not con- 
Leather and — Washers flict with our present distributor trade. Write for complete 
an 


Textile Aprons details.” 


Get YOUR Free Copy/ 
Address Department W-297 





















ee =Graton & Knight Company= 


copy of this survey WORCESTER, MASSACHUSETTS 


which contains 


help.ul informa: TANNERS 
tion and aciual 


cost figures «-n LEATHER PRODUCTS 
eee LEATHER AND RUBBER BELTING 


GRATON 
KNIGHT 
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FAVORITES 


These unique specialty lines — widely 
advertised — respond wonderfully, you 
will find, to a little push and pep. 








“HALLOWELL” 
Steel Collars are rec- 
ognized to be the best 
made. Their quality 
combined with their 
high polish and low 
price, explains their 
great popularity. 





“PIONEER” Steel 
Hanger costs less to 
stock than any other 
and is now so well ee en a ee oe 
introduced that it al- 
most sells itself. Mil- 
lions in actual use. | 
Steady repeat  busi- | 
ness brings sure 
profits. | 








UNBRAKO 
2 ay UNBRAKo 
EE 











“UNBRAKO” Hol- 
low Set Screws stand 






BAAh baal 










- a up under strains that 

Patd. Pats. Pend. ee - Sa | wreck ads ‘awe 

New uses are being . . — : similarly tested and 

found right along for | “HALLOWELL” Steel Table for Sorting, Wrapping, Assembling, Inspecting naturally | the “UN- 

the “UNBRAKO” | —in other words, every wholesale house, shipping room, mill shop and Fac- BRAKO” has become 

Socket Head Cap tory are excellent prospects.—Go to it. | very popular — in 

Seco; =e sale, 368 Standard Styles and Si f “HALLOWELL” Steel Work Benches ag eae 
therefore, are increas- 1 tandar tyles an a 2 to sell. 


and Tables 


ing —and rapidly. 
Don’t miss this op- 
portunity. 














Patd. Pats. Pendg. 





_ 


! Patd. Pats. Pendg. 


“HALLOWELL” Steel Truck—One of 
2745 standard sizes and styles. Stake 


“HALLOWELL” Steel Benches save time 
and money. No carpenter to hire—no lumber 


pockets and similar corner fixtures are all “HALLOWELL” Steel Bench Legs to buy. Can’t splinter or burn. Rugged—built 
interchangeable. The “HALLOWELL” have become very popular because they to last for years. Standard lengths easily 
Steel Top is smooth and will not splinter, can be picked up from stock, ready for joined for continuous benches. Steel Bench 
never gets soggy; no screw or nail heads use. As they are rigid as rocks, give Drawers protect tools. Complete line of Steel 
to scratch and tear. The “HALLOWELL” absolute satisfaction and cost little, it’s Benches, Steel Tables, Steel Tool Stands—all 
is easy to push. no wonder they are ready sellers. lines in stock ready to ship. 





—_- 
STANDARD PRESSED STEEL CO.|'¢ 


BRANCHES BRANCHES 


BOSTON JENKINTOWN, PENNA. NEW YORK 
CHICAGO SAN FRANCISCO 
DETROIT BOX 16 ST.LOUIS 
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This 16” Highflex belt drives a 100” fan in the mill of a large lumber company in Florida. It has now 
been in service more than two years. The performance of Highflex on this hard drive convinced the 
management of the economy of this belting and led to its adoption for replacements throughout the mill. 


Seams cannot come open 


... because there are no seams 


Goodrich Highflex belting built on 
an entirely new principle. Greater 
crosswise stiffness and greater re- 
sistance to ripping. 


Y their very construction—the fold- 
ed edge of traditional belt-making 
practice—old-type belts have inherent 
weaknesses that affect their length of 
life, their power capacity, and the way 
they perform on small pulleys, on high 
speed drives, or where guides and shift- 
ers are used. 

The Highflex Principle of belt con- 
struction begins at the very foundation 
of the belt—the fabric. Instead of fold- 
ing the fabric over on itself, as in old- 
type construction, each ply in Highflex 
belting ends at the edge of the belt. 
There is no fold—aothing to interfere 
with the complete freedom of each in- 
dividual ply. 

Flexibility is thus achieved without 
loss of strength and durability. Seams 








You Can Prove 
the Highflex Principle 
this easy way 





Fig. 1 Fig. 2 


Bend a pad of paper or booklet with the 
fingers. When viewed from the edge (fig. 
1) it assumes a natural uniform curve 
because of the unhampered action of the 

plies. Now, if sev- 


cannot come open—because there are 
no seams. Each face issmooth. Either 
face can be used against the pulley. 


Greater crosswise stiffness and re- 
sistance to shifters, guides and flanges 
are achieved. 

The foldless construction also elimin- 
ates bootlegging—air pockets, instead 
of being forced lengthwise through the 
belt, immediately escape at the edges. 
Because of its unique construction, 
Highflex belting has all excess stretch 
removed during construction, without 
in any way affecting its shock-absorp- 
tion. Highflex belting is furnished not 
only in individual rolls, but also in in- 
dividual belts, built endless at the fac- 
tory, without splices or weak spots. 

k & * 


We will gladly send additional informa- 
tion. Write to The B. F. Goodrich 
Rubber Co., Est. 1870, Akron, O. (in the 
West, Pacific Goodrich Rubber Co., Los 





eral layers of paper 
are folded and then 
bent (fig. 2), you 
instantly see how 
the fold distorts the 
curve and impedes 
the free movement 
of the individual 
layers. 





Angeles, Cal.), or fill in coupon below. 





rive 


Good 




















1C 


THE B. F. GOODRICH RUBBER CO., MS-11 
Akron, Ohio. 


Gentlemen: Without obligation to me please 
oma further information on Goodrich Highfiex 
belting. 


PTR ET Oe eee 
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‘Jenkins VALVES ARE ALWAY 


TRADE 
S MARKED WITH THE “DIAMOND” <UENKINS 
. MARK 











: ‘ ! 


} ALE } i } 


Fan 


4 





Left: Fig. 108, Jenkins Standard Bronze Angle Valve, screwed. 


The distributor who talks Jenkins 
Valves meets his customers on 
familiar ground. Because for 65 
years the name of Jenkins has 
been associated with valves of the 
finest design and workmanship. 
To architects, engineers, contrac- 
tors, superintendents, purchasing 
agents and owners throughout the 
country Jenkins Valves have be- 
come a “‘known quantity.” 


These key men are all potential 


valve customers. And to more 
than 820,000 of them Jenkins pub- 
lication advertising month after 
month carries the message: “buy 
Jenkins Valves through the local 
supply house.” 


As a result, dealers who carry the 
Jenkins line build valve sales on 
the firm basis of recognized merit. 
They find valve buyers more re- 
ceptive .... valve turnover more 
rapid. Write us. 


JENKINS BROS. 


80 White Street, New York, N.Y. 
524 Atlantic Avenue, Boston, Mass. 


133 No. Seventh Street, Philadelphia, Pa 
646 Washington Boulevard, Chicago, II!. 


JENKINS BROS., Limited, Montreal, Canada; London, England 
Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal, Canada 


Jenkins 


VALVES 
Since 1864. 





Meeting his customer on familiar ground 
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With Which Is Consolidated INDUSTRIAL DISTRIBUTOR AND SALESMAN 
FOUNDED IN 1910 BY ELMER CRAWFORD 
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Equipment 


By JOHN J. McDONOUGH 


Salesman, Essmueller Mill Furnishing Company 


St. Louis, Missouri 


“Buyers are not at all concerned with general dec- 
larations 0 if the efficiency of a particular transmission 
system, but they are keenly interested in finding out 
how a specific plant, similar to their own, has cut the 
corners and boosted profits just 
as they would like to do 


f/® Y MOST effective lever in putting over pow- 
M er transmission and materials-handling sales 
is a book of demonstration photographs show- 

ing successful installations. Whenever any of the 
salesmen here at Essmueller’s install an unusual con- 
veyor system or any transmission job which has re- 
duced labor costs appreciably, we take a photograph 
of it and add it to our book of testimonial illustrations 
which we carry along with us. Then when we are 
calling on a buyer, we can show him an actual instal- 








lation. parallel to the one we 
would like to sell him. Imme- 
diately the buyer becomes inter- 
ested. In fact, he is always in- 
terested in ways and means by 


which other factories have 
solved troubles similar to his 
own; whereas generalities do 


not interest him at all. 

For example, I could very carefully explain a short 
center belt drive which runs without the use of an 
idler but the buyer might not be particularly impressed 
unless I showed him an actual photograph taken in a 
plant where this kind of a drive is being used success- 
fully. And so I would bring out a photograph, like 
the one which appears on page 37, showing a belt run- 
ning on a compressor drive. Then I would explain to 
my prospect that the belt drives on short centers, with- 
out slip or tension on the motor bearing. I would 
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point out in addition that the idler pulley is eliminat- 
ed. Next I would emphasize the fact that this system 
has been operating successfully in a large baking con- 
cern for over two years. After showing him an actual 
illustration, the buyer’s skepticism is usually overcome, 
and he becomes interested. 

The longer I sell, the more I realize that buyers are 
not at all concerned with general declarations of the 
efficiency of a partic- 
ular transmission sys- 
tem, no matter how 
convincing they may I. 


BOOST YOUR SALES BY: 
Using a book of photographs 


their handling methods could not be improved are now’ 
shaving their costs and increasing their production by 
installing conveyor systems of all types. After I have 
sold a conveyor system, even one which runs into four 
or five figures, I do not consider that account closed. 
Not only will there be repairs and replacements, but 
very often the business will expand, and I am always 
on hand with practical suggestions for supplementary 
equipment. Too, the orig- 
inal system eventually be- 
comes obsolete, and I am the 
first salesman to point that 


be, but that they are showing successful installations. out. And, regardless of how 
keenly interested in : rane well equipped a plant seems 
finding out how a he Arranging visits between sat- to be, it is seldom that it 
specific plant similar is fied users and skeptical prospects. does not need _ additional 
to their own has cut : chains, sprockets, pulleys, and 
the corners and 3. Being on the alert for replace- bearings or conveyors of 
boosted profits just ments and supplementary equipment. some type. So, by carefully 
as they would like to - : Rie studying operations, and be- 
do. A verbal account 4. VW orking on a definite schedule. ing on the alert for proposed 
of this comparison, I = ] ; I] expansions, I find that my 
have found from hs Carrying samp es On every Call. accounts never reach the sat- 
-xperience is ° ° irati oint. 
a 6. Sendingsamples with quotations, = “*0" pom 
half so effective as 
an actual illustration. a Not pestering the buyer with ARRYING a_ book of 
Of course, if you photographs, arranging 


can get your prospect 
to visit a plant which 
is using a system 
similar to the one 
which you would like 9. 
to sell him, that is 

even more effective than showing a photograph. For 
.example, I just recently arranged for a personal in- 
spection of a large coke company for one of my pros- 
pects. The engineer of the coke company actually sold 
a complete elevator conveyor system for me. He was 
so enthusiastic about how it had stepped up his pro- 
duction that he did all of the selling. Exchange visits 
of this kind are nearly always helpful to the salesman, 
so I promote them whenever I can. 


ECENTLY, I arranged another meeting of two buy- 
ers which proved beneficial. One of the companies 
represented had just taken over nine additional plants 
scattered all over the United States. The buyer in St. 
Louis was given the responsibility of purchasing for 
all of these subsidiary plants. He was worried about 
his new job. He wanted to buy without antagonizing 
any of the plant superintendents who formerly did the 
buying at the various plants. So I took him over to 
one of my customers who is general purchasing agent 
for 16 plants. This veteran “P. A.” was very glad to 
show the new buyer all of his inter-house blanks and 
forms, and go into detail as to the complete handling 
of requisitions. This is the kind of help which buyers 
appreciate, possibly because they get it so seldom. 
Since I sell nothing but conveying and transmission 
equipment, general mill supply salesmen often ask me 
how I can get enough volume out of my territory year 
in and year out. My reply is that the market has 
merely been tapped. Industry is becoming materials- 
handling conscious. Factories which once believed 
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too frequent follow-ups. 


8. Getting the manufacturer’s 
specialty man to help, not kill your sale. 


Working through the buyer. 


exchange visits between buy- 
ers and factory men, and 
being constantly on the alert 
for selling replacements and 
supplementary equipment are 
not the only means of build- 
ing a substantial volume on transmission equipment. 
My fourth tool is having a plan for each week. The 
standard “Opener” of the average mill supply salesman 
often is, “What have you got for me today?” and the 
standard reply is, “Nothing!” 

In the first place, the “P. A.” interviews anywhere 
from 10 to 30 salesmen a day. Hence, if you call on 
him in two weeks, it is very likely that he won’t con- 
nect you with your company or what you have to sell. 
So my plan is to have a definite subject to talk about 
each week and a sample with which to illustrate it. 

For example, I call on all my accounts at least once 
every two weeks. Where things work out exactly ac- 
cording to schedule, I cover my “bag of tricks” in this 
manner: One week I will carry a small working model 
of a friction clutch and limit my selling to clutches. 
Then the next week I’ll talk engineering. The third 
week my subject may be various types of chains. The 
fourth week it will be belting. The fifth week it will 
probably be troughing idlers; the sixth week, bearings; 
the seventh week, engineering; and so on, covering re- 
pairs and replacements, and introducing engineering 
every fifth week. Naturally, this plan must be varied 
according to conditions in each plant. But neverthe- 
less, it is this schedule which stimulates the sale of 
fill-ins and everyday transmission items, and which ac- 
counts for the fact that I can cover the same territory 
and call on the same accounts year in and year out, 
and still maintain a substantial volume. 

Just as samples are of the first importance in illus- 
trating every sales talk, they are equally important in 
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making quotations. It is my policy always to include 
samples with every set of quotations. If you do not 
consider the proposed installation worth the trouble of 
sending over a sample, then it certainly is not worth 
the trouble to quote on it. If I am quoting on an ele- 
vator job, I take a sample of the type of chain or belt 
we will use; if it is a conveyor job, | show a sample 
of the idler, and so on. 

This matter of quotations brings up an interesting 
and perhaps the most ticklish 
phase of selling. After you have 
sent in your quotations, it is dif- 
ficult not to become over-anxious. 
I know of a $5,000 job which 
was just lost because the sales- 
man was over-anxious. He sent 
in his quotations one morning 
and called up the same evening 
to find out whether the order 
had been placed. The following 
morning he called up again and 
said that he had not received it 
yet. These follow-ups became so 
persistent, so numerous, and so 
annoying that the buyer finally 


gave him a definite answer. It 
was “no.” 
HE over-anxious salesman 
does one of two things. 


Either he loses the sale, or he 
gets it by suggesting a price cut. 
This latter method is entirely un- 
necessary. Chances are he would 
get the order at the regular price 
if he waited until it came to him 
through the regular channels. Where an institution is 
large, and where an order must go through many 
hands and be okayed by many individuals, I generally 
wait a week after putting over my sales story, before 
following up my quotation. This gives plenty of time 
for the order to be put through the usual routine. 
Where the plant is very small, | check up on the or- 
der the very next day. In order not to annoy the 
buyer, who probably has to answer 20 or 30. similar 
inquiries a day, [ usually call the factory superintend- 
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A short center belt drive, running a compressor 
without the use of an idler. 





ent or the master mechanic or whoever the buyer has 
referred me to. 

Far be it from me to minimize the technical knowl- 
edge or the salesmanship of the manufacturer’s spe- 
cialty man. However, he may meet my customers only 
once in a lifetime. I meet them every two weeks. He 
has only one product to sell. I have many. He is de- 
sirous of making a good impression on his house, my 
house, my customer, and myself. _ Therefore, he is 
over-anxious. H i s 
natural tendency is 
to “jam the thing 
down the buyer’s 
throat.” If he does 
this, I am not very 
popular for many 
weeks to come. To 
avoid this natural 
tendency and still to 
receive all of the ben- 
efits which a special- 
ty man has to offer, 
I frankly tell him 
that I would appreci- 
ate his being brief. 
In other words, while 
I do not place a spe- 
cific time limit on his 
sales talk, I do im- 
press upon him the 
necessity for brevity 
and sensing the situ- 
ation so that I can 
go back pleasantly 
and easily. 

After 11 years of 
selling, | should like to go on record as saying that 
my most profitable and satisfactory sales have been 
made through the medium of the purchasing agent. 
Through him I am always given the proper entrée. He 
has to okay all the bills and see that they are vouch- 
ered properly. Therefore, if you go over his head, he 
is apt to find fault with the bill or make it disagree- 
able in some way. Perhaps if every salesman had 
spent a few years at the buyer’s desk, he would change 
the tone and the approach of (Continued on page 90) 





A 24-inch conveyor, 180 feet center to center, with a speed 
of 175 feet per minute carrying moistened flue dust. 


A 15 horse-power motor direct connected to the head shaft 
of an elevator which has a speed of 300 feet per minute. 
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Common Sense 


Will Help You Sell More 
‘Transmission Equipment 


By getting around to your customers’ plants often you can soon learn 
to analyze their wants and prescribe for their needs correctly 


By P. J. HAGERTY 


Vice-President, Hagerty Brothers Company, Peoria, Illinois 


present set-up and policies, it is necessary to 
outline the background and history of the busi- 
ness as operated in earlier days, under conditions quite 


[T° ORDER to properly classify and describe our 


done, I learned to analyze the customers’ wants and 
prescribe to the best advantage. 

As everyone knows, most of the distilleries and 
breweries went out of business or changed the char- 
acter of their operations so radically as to confront 


us with an entirely 





different from those we are forced to face today. 
Our firm was 

founded 75 years SS 

ago by my grand- 


father and associates, 
under the name of 
Hagerty, Hunter, 
and Graber. They 
called _ themselves 
“Millwrights” quite 
appropriately, as the 
business consisted of 
furnishing machinery 
and service to the 
large number of dis- 
tilleries, breweries, 
and grain elevators 
doing business in the 
territory around Pe- 
oria. 

Naturally this 





= te new problem. This 
was about six years 
ago, meaning that 
the firm had _ con- 


tinued the millwright 
work for 69 years, 
although it had come 
into the hands of my 
father and his broth- 
ers 25 years after it 
was founded. 

In seeking a wider 
field, I considered 
the past as well as 
the present and fi- 
nally conceived the 
idea of going into 
the mill supply busi- 
o ness. We made sev- 





P. J. Hagerty 








work developed into 
a highly specialized business. It called for men who 
knew the ins and outs of the plants to be served, and 
likewise demanded a certain class of stock and equip- 
ment that was exactly suited to the work in hand. 
The company did sell some mill supplies, but the bulk 
of the volume came from installations, repairs, addi- 
tions, and re-modeling. 

To my own experience with the company while it 
was still engaged in the above activities, I owe my 
liking for power work, plus the knowledge of needs 
and methods which give a fellow the confidence to 
tackle big installations without hesitation. By getting 
around to the various plants and seeing the work 
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eral surveys, gather- 
ing information that would tell us whether or not the 
project was worth while. The result was our entry 
into the business, and since then our volume has 
steadily increased. 

While our policy was always one of specialization, 
it was not until two years ago that we decided to 
concentrate on power transmission only, with a stock 
of supplies and devices directly related to the same. 
In other words, we stock and sell only the things that 
go with transmission installations. 

In spite of the fact that I am speaking for a house 
which conducts a highly specialized business, one of 
the purposes of this article is to answer the question: 
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MACHINE SHOP 





WOODWORKING DEPARTMENT 


We maintain departments for the sole purpose of making installations, rendering service, and assisting the 


sales department. 


“Can the average run of mill supply salesman do a 
real job on transmission equipment, or must he be a 
technically trained man?’ My answer is emphatically 
in the affirmative to the first part, and negative to 
the last, and the following story of our methods will 
prove the statement. 

It is true that we are specialists and that we main- 
tain a separate department, consisting of 14 trained 
men under Edward Walters, for the sole purpose of 
making installations, rendering service, and assisting 
the sales department. It is also true that I and some 
of my associates have technical training. But in all 
our contacts with customers for the purpose of analyz- 
ing their needs and selling them equipment, we lean 
heavily on the side of common-sense figuring rather 
than the highly technical stuff sometimes indulged in. 

It is all right for salesmen to be technically trained, 
if they can keep their feet on the ground and pay 
strict attention to actual conditions. However, the 
technical man often overlooks commonplace essen- 
tials and dazzles his prospect with a string of scientific 
fireworks that only serve to parade his knowledge 
and make the buyer feel small. 

N MY earlier days of selling I learned and gained 

a lot more by listening to mechanics, superintend- 
ents, and maintenance men than I[ ever did by talking. It 
is a wise salesman who realizes that a lot of his 
customers know more than he does, at least most of 
the time. What he needs to do is find out what they 
don’t know, for that is where he can be of assistance. 
This is, and always has been, the royal road to the 
buyer’s confidence and patronage—showing him how 
he can do a better and more economical job with a 
piece of your equipment. 





Now we come to the question: “How must the 
mill supply distributor function to do a real job of 
selling transmission equipment ?” Of course, the 
salesman is the key man because he has to do the 
actual work of approaching and selling the prospect. 
But in this case he will probably fail or succeed ac- 
cording to the kind of information and backing he 
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Ed Walters, a man with 28 years’ experience as a practical millwright, is in charge. 


gets from his firm. Assuming that his house handles 
a full line, it follows that the salesman has a large 
number of items .to sell. If he is to get his proper 
volume on such specialties as transmission equipment, 
he must have the kind of data that will allow him to 
present his case quickly and clearly. If he hasn’t, he 
will naturally shy off from many a profitable sale. 


The situation then is this. Many salesmen do not 
sell transmission because they are afraid of it, and 
they are afraid of it because they do not know how 
to prescribe for the customer’s needs. The reason 
they do not know how is because their formulas and 
data are not simplified. The remedy is to translate 
everything into the simplest language possible and 
make sure the man is not afraid to use it. 


Suppose a customer says: (Continued on page 93) 





A transmission installation and machinery setting at the 
Peoria Apron and Towel Supply Company which was sold 
by Hagerty Brothers Company. 
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A compressed spruce pulley on a 250 horse power 
motor driving a large compressor. 





A multiple “V” chain 
belt drive. 


The Use of Power 


os z. (seneration— 











Cooper-Bessemer gas 
engines are shown 
here operating alter- 
nating current gener- 
ators through rope 
drives. 


Iron body gate and angle valves 

are used on these pumps at the 

William Wrigley power plant, 
in Chicago. 





Steam control lines in the sugar refinery of the Mt. 
Clemens Sugar Company, showing iron body unions, 
composition discs, and globe valves. 


This flexible coupling, operating a combustioneer 
stoker in a Chicago factory, has been in constant 
operation for about 18 months. 
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This new lineshaft, erected recently in a Chicago 
plant, is equipped with self-aligning hanger bearings. 


Removing seep- 


° age in the ash 
pit of a_ boiler 

lH room with a hor- 
izontal, automati- 


cally primed 
sump pump. 


Transmission 














Steel valves and fit- 
tings are used in this 
- boiler feed pump in- 
stallation at the West 
Virginia Pulp and 
Paper Company’s 
new high pressure 
steam plant, Coving- 
ton, Virginia. 


A belt driving a beater and one running from the 
motor to a counter shaft at the plant of the Ameri- 
can Writing Paper Company, Holyoke, Massachusetts. 


A 14-inch, 8 ply heavy rubber belt transmitting 150 
horse power to a Jordan engine at the Mt. Vernon 
Strawboard Company, Mt. Vernon, Indiana. 
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Vane type, hand transfer pump 
used 
from, a storage tank to a de- 


transferring mnaptha 


livery truck. 
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How the Power 
LT ransmission Association 


1S 


Aiding Distributors 


T ~“ 
By W. W. FRENCH 
Chairman, Merchandising Advisory Committee, 
Power Transmission Association 


The association has raised power transmission from 
the merchandise class into the more dignified and 


important classification of equipment 


ISTRIBUTORS of belting, power transmission, 
and allied accessories have received much ben- 
efit from the three years’ effort of the Power 

Transmission Association. Today industrial executives 
are devoting much of their time to the study of pow- 
er layout. They are lending a more attentive ear to 
the salesman who has a belting or transmission story 
to tell. Group driving carrying with it line shafting 
and other appliances as well as belting has made prog- 
ress. The engineer today does not shoot the works 
on individual motors. He groups the machines that 
can be grouped, drives them with a single motor sav- 
ing 50% more of motor rating, and where conditions 
dictate individual drive he installs it. The modern 
plant is a “Drive Right” plant with each of the types 
of drives installed where they belong and consequent- 
ly delivering the efficiency expected of them. 

What has brought this about? Organization that 
permitted united action on the part of the manufac- 
turers of belting and transmission, backed up by in- 
telligently directed activity. First, of course, came or- 
ganization. The uniting of over 100 manufacturers in 
the Power Transmission Association resulted in the 
adoption of a common platform. Close co-operation 
made it possible to sell it to industry. 

What has the Power Transmission Association ac- 
complished? It has, through the trade press, made 
available to industrial engineers a mass of information 
on power-transmission methods and practices which 
has never before been made available. It has raised 
power transmission from the merchandise class into 
the more dignified and important classification of 
equipment. Where power transmission was formerly 
sold by the piece with the customer making his selection 
from a catalog containing very little engineering infor- 
mation to guide him, it is today being sold in more and 


42 





more installation. 


cases as an 
Recognizing at the start that 


most transmission difficulties 
arose from improper applica- 
tions, the association set out to 
classify drives and indicate ad- 
vantages and_ limitations of 
various types. Belting manufacturers have devoted 
much time in research to determine the fitness of their 
product for various conditions of service. Trans- 
mission manufacturers want to know where their pul- 
leys, hangers, and clutches are going to be used in order 
that the right types are selected. 

Association activity has not been limited to dissemi- 
nation of engineering information through the trade 
press. Group meetings of distributors and manufac- 
turers have been addressed by engineering authorities 
on belting and transmission. These meetings held in 
the East and West have made it possible for distribu- 
tors and their salesmen to learn much of value that 
they can transmit to their customers, thus increasing 
the value of their local service. 

Thousands of pieces of direct mail have been distrib- 
uted by the association through their membership and 
their distributors. Members of the association have 
contributed liberally of their advertising space to per- 
mit featuring the “Drive Right” idea. Many conven- 
tions and group meetings of various engineering or- 
ganizations have been addressed under the auspices 
of the association. 

Sales of belting and transmission can be the only 
logical result of this co-operative effort. To the dis- 
tributor who has been tempted to look with doubt on 
the future, the story of association accomplishment 
cannot be other than an inspiration. Industry is 
thirsty for facts. Never before has the spotlight of 
engineering inquiry been focused more sharply on 
every item of operating costs, every factor contribut- 
ing to production continuity, efficiency, and economy. 

Yesterday it was just a pulley. Today it is a piece of 
equipment. It is an important part of the production 
mechanism. Buyers today know that there are types of 
pulleys best adapted to serve (Continued on page 98) 
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Mill Supplies Holds Meeting for 


Census of Distribution Of ficial 


Luncheon for Theodore N. Beckman, 
attended by 10 prominent distributors 
and manu facturers 


N FRIDAY, November 8, Mitt Suppties had 
the pleasure of entertaining at luncheon, Profes- 


sor Theodore N. Beckman, Ohio State Univer- 
sity, and a group of representative distributors and 
manufacturers of industrial supplies and equipment. 
The luncheon was arranged so that Professor Beck- 
man, who has been ap- 
pointed Expert in Whole- 
saling, in charge of the 
Wholesale Division, Cen- 
sus of Distribution, De- 
partment of Commerce, 
Washington, could get the 
views of prominent men 
in the field of industrial 
distribution as to how the 
questionnaire, which ev- 
ery distributor in the 
United States will be re- 
C. A. Channon quired to answer, ought 
to be set up to bring in 

the best results. 





This is the first year 
that a census of distribu- 
tion has been taken and 
obviously a lot of pio- 
neering will have to be 
done. 

Unquestionably, the in- 
formation which will be 
released by the govern- 
ment after the census has 
been taken will be exceed- 
C. E. Curtis ingly valuable to the en- 
tire field of industrial 
distribution as well as to 
other distributing fields. 





Some of the informa- 
tion which’ distributors 
will be required to give 
will be a description of 
the establishment; the 
type of distributor; a de- 
scription of the business ; 
names of proprietors and 
firm members ; number of 
employees and_ salaries, 
B. H. Ackles wages, commissions, and 
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bonuses; expenses other than salaries and wages; 
stock on hand for sale; gross sales of merchandise less 
returned goods, discounts, and adjustments; and net 
sales by commodities. 


After the luncheon the meeting was thrown open to 
a round table discussion. The problem of listing in- 
dustrial supply items 
properly in the question- 
naire which is to be sent 
out was talked. over 
thoroughly and many val- 
uable suggestions were 
made. 


Those attending the 
luncheon-meeting, in ad- 
dition to Professor Beck- 
man, included L. G. 
Puchta, The Queen City 
Supply Company, Cincin- W. C. Allen 
nati; R. C. Duncan, R. C. 
Duncan Company, Min- 
neapolis; B. H. Ackles, 
The Rayl Company, De- 
troit; C. A. Channon, 
Great Lakes Supply Com- 
pany, Chicago; C. E. Cur- 
tis, The Western Iron 
Stores Company, Milwau- 
kee; E. C. Bockstahler, 
The Charles A. Strelinger 
Company, Detroit; W. C. 
Allen, The Black and 
Decker Manufacturing 
Company, Towson; R. M. H. A. Ramsay 
Gattshall, The Republic 
Rubber Company, 
Youngstown; H. A. Ram- 
say, J. D. Wallace Com- 
pany, Chicago; and W. P. 
Ferris, Blackhawk Man- 
ufacturing Company, Mil- 
waukee, and Noward 
Ehrlich, H. W. Young, 
E. J. McOsker, A. M. 
Morris, E. N. Grantvedt, 
J. S. Crane, Adeline Lutz, 
and A. E. Paxton, MIL 


SUPPLIES, Chicago. R. M. Gattshall 
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T he 


UTURE of the 


“0 long as the mill supply distributor keeps abreast of the times, 


continues to serve his customers with genuine sincerity, and per- 


forms his functions efficiently and with the greatest economy, he 
need not fear displacement, provided that these facts are made 


known to the consumer on the one hand, and the 


manufacturer on the other” 


By ‘THEODORE N. BECKMAN, Ph.D. 


Professor of Marketing, Ohio State University 


sion of the subject, it is obvious that the functions 

of distributing are essential and cannot be elim- 
inated. No one will dispute this assertion, not even the 
strongest foes of the distributor. If the functions are 
necessary, as they most assuredly are, it is, of course, 
obvious that they must be performed by some one, 
no matter how much of a short cut may be taken in 
the marketing process. 

When the manufacturer of industrial goods under- 
takes to sell direct to consumers, he is not only a 
manufacturer but also a distributor. For the goods 
must be stored in anticipation of demand. In the mean- 
time they must be financed and all risks must be as- 
sumed. The goods must then be split up into desired 
quantities, sold and delivered, credit extended to the 
customers, and other necessary details attended to. All 
of these functions are essential under our present com- 
petitive system and add to the cost of distribution no 
matter who performs them 

While there is no disagreement as to the essential 
character of the distributing functions, there is con- 
siderable controversy as to who is best fitted to dis- 
charge them. manufacturers and consumers 
think that direct buying or selling is more logical and 
economical. Other manufacturers and consumers be- 
lieve just as strongly in the opposite, for they feel that 
the distributor can render this service more cheaply 
and very much more satisfactorily. 

Whether industrial goods should be marketed indi- 
rectly through distributors or sold directly to consumers 
will depend upon a number of conditions. Some of the 
chief factors governing the choice between direct and 


| \ROM what has been said in the preceding discus- 


Some 


indirect marketing of such goods have been summed up 
by Professor M. T. Copeland of Harvard University 
in a relatively recent article. According to this article, 
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MANUFACTURER 


the choice will be governed by the number of potential 


the density of the market; the average unit of 
sale; the credit standing of the users; the regularity of 
demand ; the degree of promptness in delivery required ; 
the opportunities for economy in shipping; and the 


use®rs ; 
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Mill Supply 


| Distributor 


“For thousands of manu- 
facturers and consumers, 
there is no more effective 
and economical method of 
distribution than the one 
in which the mill supply 
distributor plays an im- 
portant role.” 


2S |SS sees 
DISTRIBUTOR 

amount of technical sales service needed. When the 

number of potential users is small, the market concen- 

trated, the unit of sale large, the credit standing of 


users high, demand regular, prompt delivery not of ma- 
Jor importance, economies in shipment possible, and 








technical sales service needed, direct marketing is fa- 
vored. Contrary circumstances, on the other hand, 
favor indirect marketing. 

A little examination of these factors at once reveals 
the reason for the importance and relatively wide use 
of the mill supply distributor. Conditions are seldom 
so perfect from the standpoint of the manufacturer. 


DECEMBER, 1929 









FT kL LL 









CONSUMER 


lor many industrial goods, the number of users is large 
and the market may not be so very concentrated, as has 
already been shown in a previous article. Furthermore, 
the average unit of sale is often very small, for manu- 
facturers generally specialize and hence produce a lim- 
ited number of items. Again, the credit standing of a 
large number of potential consumers is not as strong as 
might be hoped for, the demand for many of the goods 
is far from regular, prompt delivery is usually required 
on the part of consumers, greater economies are ordi- 
narily possible when shipments of large amounts are 
made to distributors, and while technical service is often 
needed in the sale of industrial goods, distributors are 
prepared to supply it. Obviously, there can be no dis- 
agreement with the contents of the above quotation. 
But inasmuch as the conditions outlined are not or- 
dinarily obtainable, it would (Continued on page 98) 
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In INDUSTRIAL DISTRIBUTION 


E. D. MORTON* 


President, E. D. Morton and Company 
Loutsville, Kentucky 





, SHE PRESIDENT of 
E. D. Morton and Com- 
pany, Incorporated, Louis- 

ville, E. D. Morton, is another 

of the many well-known heads 
of mill supply houses who have 
fought their way upward, rung 
by rung, from the bottom of the 
ladder to their present positions 
of leadership. 

3orn in Louisville, September 

Mr. Morton attended 

and public — schools 


5, 1876, 


private 


HE SUBJECT of the ac- 
companying article, E. D. 
Morton, is a quiet, unassuming 
sort of person, but he is a man 

' who has made a fine success of 
salesmanship and business 
leadership. He started from 
the bottom and made the grade 
despite the many obstacles that 
confronted him, and his career 


trade building. After a time, he 
began carrying a small stock of 
mill supply specialties. When 
his business commenced to ex- 
pand and his stocks increased, 
he took over a warehouse on 
Third Street. 

In the spring of 1911 Mr. 
Morton moved his business into 
its present location at 516 West 
Main Street and_ gradually 
added to lines carried in stock 
until the business became that 


through his first year in high is worthy of emulation by many of a full-fledged mill supply 
school, when he was forced to a young man in the mill sup- house. The business was incor- 
abandon his plans for further ply field. porated as a company in 1921, 


education and go to work be- 
cause of the death of his father. 





with a capital stock of $100,000. 
Today it is one of the best 








He secured his first job in 1892, 
with Robinson Brothers and Company, a_ wholesale 
hardware organization. For five years he worked on 
the inside learning the business, and in 1897 went on 
the road for this company. 

He recalls with some amusement modes of trans- 
portation in vogue at the time he was selling for Robin- 
son Brothers. When he wanted to cover the small 
towns in the vicinity of Louisville, he would rent a 
horse and buggy with which to do his traveling. Com- 
pare that method of traveling over a territory with the 
methods provided today. j 

In 1900, Mr. Morton joined the W. Bingham Com- 
pany, Cleveland, selling that company’s line of hard- 
ware to retail dealers in the Louisville territory. In 
1903, he joined Davis, Kelly and Company, Louisville, 
manufacturers’ agents, handling iron and steel products. 
As a salesman for this company, he covered the entire 
south. 

During his years as a salesman for other companies, 
Mr. Morton, like many other young men, became 
ambitious to enter business for himself, and in 1907 he 
made the break, establishing a manufacturers’ agency 
to deal in miscellaneous hardware and mill supply 
items. His offices at the beginning were in the board of 
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known houses in the Louisville 
territory, carrying complete lines of mill, machine-shop 
and garage supplies, and covering Kentucky, Indiana, 
and Tennessee with six outside salesmen. 

In speaking of the policies that have governed the 
administration of his business, Mr. Morton states that 
he has always endeavored to handle only high-class 
products. He has built his business on the basis of 
quality merchandise and prompt and efficient service to 
customers. He gives particular attention to the 
thorough schooling of his salesmen. In most cases, 
salesmen are trained from the ground up, securing a 
complete knowledge of the company’s lines and methods 
by working inside before doing any outside selling. 

Mr. Morton is a well-known member of The Nation- 
al Supply and Machinery Distributors’ Association. 
He has always been deeply interested in civic, church, 
and fraternal activities. He was a member of the 
Louisville Board of Aldermen from 1917 to 1927, and 
it was while he was in office that the railroads were 
required to elevate their tracks above or depress them 
below street levels in the heart of the city. 

He is a vestryman in (Continued on page 99) 


*The fourteenth of a series of sketches of prominent mill 
supply distributors. 
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A Regular 
Monthly Feature 


In determining proper shaft sizes for power 
transmission, we must take into considera- 
tion the effect of the distance between bear- 
ings, the amount and direction of strains, 
due to the pull of the belt or chain, the 
torsional strain, and the weight of sprock- 
ets, gears, and pulleys, as well as the 
factors of speed and horse power. 





When pressed and keyed to the shaft and 
faced off, this coupling practically becomes 
part of the shaft. Its use makes lining 
up easy and insures the permanence of the 
original alinement. 


Hangers are unquestionably one of 
the most important parts of line shaft 
equipment. Upon their correct de- 
sign, rigidity, and bearing equipment 
depends largely the power economy 
of the whole distribution system. 
These hangers are constructed on the 
ball and socket principle, permitting 
a free and effective movement of the 
bearing in the frame. 
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SHAFTING — Sell Him 
Something MOR 






Our stock of hanger bearings includes the 
roller, ring oiling, capillary oiling, and plain 
babbitted types. 


These pulleys are machine molded, 
symmetrical in appearance, accu- 
rately balanced, strong and true 
running. 
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Sell Him Something More 
a 









The width of the belt needed de- 
pends on the tension of the belt, 
size of the smaller pulley and pro- 
portion of the surface touched by 
the belt, and the speed of the belt. 


La 


, 


When talking power transmission, don’t 
overlook such items as belt lacing or 
fasteners, belt lacing machines, and belt 
dressing. 


There’s a lot of satisfaction in getting 

the order signed, especially if you 

know you have done a real job by 

seeing to it that you received the busi- 

ness for all of your customers’ actual 

requirements rather than an order for 
just an item or two. 
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Safeguard Automatic 
Liquid Level Gauge Navy Type Liquid 


The leadership of Pen- ete ia 
berthy Products is the 
inevitable result of years 
of conscientious effort to 
put better materials and 
a greater measure of 
skill in their manufac- 
ture. 


The highly satisfactory 
performance of Penber- 
thy Products creates re- 
peat business and good Screw Plunger “Spring Compression 
will for the distributor Cane aaeaeaecitatead 
who handles them. 
Penberthy Products are 
sold only through the 
jobbing trade. 





Gas Engine 
Lubricator 





Plain Compression 
Grease Cup 





Plain Brass 
= Oil Cup 
Ejector, Syphon or Jet Pump 


PENBERTHY INJECTOR COMPANY 


ESTA 
IN 1880 DETROIT “WINDSOR ONT. 
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Business and the Stock Market 


HE STOCK MARKET has fallen off 

its high horse. It has fallen hard, 

too, so hard, in fact, that business 
men have been much concerned as to what 
effect it is going to have on business. 


It is, of course, ridiculous to say that the 
recent debacle in Wall Street will have no 
ill effects on business. The indications are 
that certain lines—luxuries and those bor- 
dering on the luxuries—are going to be hit 
temporarily at least. The automobile man- 
ufacturers have already curtailed production 
and this is bound to affect other industries, 
steel for example. It is hard to say, how- 
ever, as yet, how much of this curtailing 
of automobile production is really due to 
the crash in Wall Street, for this is the 
time of the year that the automotive indus- 
try must face its usual seasonal slump. 


Admitting that the drastic falling off in 
security prices will be felt by business, we 
cannot get around the fact that certain 
benefits will accrue as a result. 


Business men, who formerly had one eye 
cocked on the stock ticker, while trying at 
the same time to take care of their jobs, 
are now finding it much more profitable to 
pay strict attention to their work. Obvi- 
ously, this is a good thing for business. 


Money is cheap and Federal Reserve 
authorities promise that it will be cheaper. 
Millions of dollars, which, during the stock 
boom had been put into the call money 
market will no doubt soon be available for 
building, public works construction, and 
industrial plant expansion and moderniza- 
tion. 


When it is all summed up, there are no 
indications that the crash in Wall Street 
has had any serious effects on business. 
American industry is on a firm footing. Ag- 





ricultural conditions are sound. Labor, in 
most industries, is well employed and at 
good wages. 


Whatever nervousness exists today con- 
cerning business is largely psychological. 
That nervousness must be overcome. Presi- 
dent Hoover realizes it and has taken steps 
to remedy the situation. 


The president’s conferences with railroad, 
industrial, farm, and labor leaders, in which 
these men assured the American public that 
there is no cause for worry, and pledged 
their support to a program that will main- 
tain employment at current wages, sustain 
production, and step up construction activi- 
ties, have already had a stabilizing effect. 


That distributors of industrial supplies 
and equipment are not particularly worried 
over the business outlook is evidenced in 
statements from a few leaders. 


George Puchta, president, The Queen 
City Supply Company, says: “The falling 
off in security prices has had no effect on 
our business. Up to this time, we are ahead 
of the same period last year and feel that 
the outlook for the coming year is good.” 


“Our sales to date are 10% ahead of last 
year,’ writes Frantz Haverstick, Haver- 
stick and Company, “and we expect aver- 
age conditions for the next few months.” 


The following statement was made by 
C. E. Curtis, president, The Western Iron 
Stores Company: “Our industrial plants 
are well managed and their activities, on the 
whole, are predicated on the basic needs of 
the country. Their inventories are low and 
cash positions strong. What falling off 
there may be in luxury items, we believe, 
will be offset by increased activity in the 
manufacture of farm machinery and sup- 
plies, construction materials, and railroad 
equipment.” 


W. C. Hunter, president, The Ross 
Willoughby Company, states his views as 
follows: “We have noticed a slight falling 
off in business the past two weeks but do 
not know of one instance where contem- 
plated expansion or improvements have 
been postponed. There is a feeling of cau- 


- tion prevailing, but nothing to indicate fear 


of underlying business conditions.” 








eae ait ceed 


“ETRE Ee> 


Le ee a ee 











MILL. SUPPLIES 


Tae ee 





— = ———e 








It is quite apparent that there is little 
cause for alarm in the present situation. In- 
ventories are not unduly large, employment 
is to be maintained, which, of course, means 
that production will hold up, and marked 
improvement in building activities is looked 
for. 


In fact, those guiding the destinies of in- 
dustry in the United States are working so 
strenuously to keep business good that it 
would be surprising indeed if their efforts 
failed to bear fruit. 


But all of us have a direct responsibility 
in helping to keep business going at top 
speed. We cannot sit back and depend on 
the other fellow. Distributors and distrib- 
utors’ salesmen must do their part. Be opti- 
mistic in talking with your customers. Help 
keep them in the proper frame of mind. Do 
what you can to overcome any fears as to 
business conditions, which you may find in 
making the rounds of your territory. 


Business has been good and from all in- 
dications will continue to be good for those 
who will roll up their sleeves and go after 
it aggressively and intelligently. 


Ro 


Choosing the Convention City 


HE American Supply and Machinery 

Manufacturers’ Association, through 

its contact and arbitration committee, 
is making a study of convention cities with 
a view toward selecting a list from which 
the National, Southern, and American As- 
sociations can readily choose their meeting 
places from year to year. 


Cities are being selected, undoubtedly, 
which are so located as to assure the maxi- 
mum attendance from each of the three 
organizations. 


Perhaps, by having a list of cities from 
which to choose prepared ahead of time, the 
three groups can come to definite agreement 
at each annual meeting as to where the fol- 
lowing year’s convention will be held. This 
appears to be a good idea for, if the plan is 
carried out, a definite decision will be ar- 
rived at before a convention adjourns. 


In this way a lot of unnecessary work, 





time, and expense will be done away with. 
There will be no more wondering, months 
after one convention has adjourned, as to 
where the next year’s meeting will be held. 


CRO 


Technical Training and 
Salesmanship 


UST a man be technically trained to 
do a real job of selling power trans- 
mission equipment? This has long 

been a mooted question. It is contended by 
some that a man is not fitted to sell trans 
mission equipment, unless he is an engineer 
or at least has had a pretty thorough tech- 
nical training. Obviously, a knowledge of 
engineering is helpful, but that alone is not 
enough to assure a man of success in selling 
power equipment. 


Sales ability is 4 mighty important factor 
and not every engineer has it. As P. J. 
Hagerty says in his article in this issue: “It 
is all right for salesmen to be technically 
trained, if they can keep their feet on the 
ground. However, the technical man often 
overlooks commonplace essentials and daz- 
zles his prospect with scientific fireworks 
that only serve to parade his knowledge and 
make the buyer feel small.” 


Mr. Hagerty is of the opinion that the 
average mill supply salesman can sell trans 
mission equipment successfully, regardless of 
technical training, and he backs his opinion 
with facts gained from experience. 


Do not fail to read Mr. Hagerty’s article. 


He has a message for every distributor and 
salesman of power transmission equipment. 


CRO 


Holiday Greetings 


EFORE another issue of this maga- 
zine comes to your desk, Christmas 
will have come and gone and 1930 
will have made .its bow. 
And so Mitt Supptiss takes this oppor- 
tunity to send each member of industrial 
distribution hearty holiday greetings. 
We hope that 1929 has been a profitable 


year for you, and that 1930 will be an even 
better one. 
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What Makes 


“Only that job is worth much which 
has tied to it the price-tag of constant 


study and hard work” 


Says Bruce Barton 


NE morning the elevator starter was breaking 
in a new elevator-boy. 

At noon the new boy was running the car 
alone. He had on a uniform, and was starting and 
stopping with the confidence of a veteran. 

From apprentice to professional in a couple of hours. 

What thoughts are in that young fellow’s head as he 

D> » > 
receives his instructions from the gray-haired veteran? 

How can he fail to look forward and see in the older 
man a picture of himself twenty years from now? 

He is taking up a low paid job—a job with no future. 
Twenty years from now he will be just where he is 
today—only older, with a grasp on the job somewhat 
less secure. His experience will count for nothing 
because it is experience that any other man can gain in 
a couple of days. 

He may, from time to time, force an increase in his 
pay. But the increases will not be large. Why? 

Because he learned the job in two days. And in any 
other two days the company can find plenty of ‘men 
who will learn just as fast and take the job away from 
him. 

Recently I met in a hotel restaurant a friend of mine 
who has just come back from England after taking 
special work in surgery under some of the greatest men 
in the world. 

He is thirty-one years old: it is fourteen years since 
he entered college. 

For ten of those fourteen years he has been in medi- 
cal schools, in hospitals, and in foreign countries 
studying. 

Fourteen long years of hard, uninterrupted study. 
Years made more difficult by the necessity for self- 
support: and filled sometimes with questionings, as he 
has seen his college class-mates moving forward to 
their places as well paid physicians, and he lingering 
still in school. 


Yet with what result ? 


He has acquired a specialized training such as only 


a few other men in New York possess. 


a Job Goodr 


Harris & Ewing 





He will begin life with an income of several thou- 
sands ; he will pay back his educational debts in a couple 
of years; in ten years his income will be tens of 
thousands. 

Fourteen years of his life went into the mastery of 
But he need have no fear of losing 
what he has gained. No other man can displace him, 
except at the cost of fourteen years of work. 


his profession. 


[ would not say one word in depreciation of honest 
toil in humble places. The routine activities of life 
must be carried on: the world has need of elevator-men 
and motormen. And, according to the loyalty and 
courage with which these do their work, they are en- 
titled to the world’s gratitude and respect. 

My quarrel is not with the elevator-boy who cannot 
be anything but an elevator-boy: but with the boy who 
might fill a larger place in life if only he were not too 
lazy to try. 

WOULD see every young man filled, if possible, 
with a divine discontent, which would make him un- 
willing to be less than his very best. 

“The gods sell anything to everybody at a fair price,” 
said Emerson. 

And when he said it he epitomized the philosophy of 
Business. 

The job that the gods sell for two hours’ training is 
worth just what it costs. 


Only that job is worth much which has tied to it the 
price-tag of constant, unceasing study and work. 


©McClure Newspaper Syndicate 
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Sell Him Something More—G 
SIMONDS FILES 


for Example 






















Miss no bets. When you're selling Saws sell 
Files—in sawmill or machine shop. The 
best part of selling Simonds Files is that 
once you get a customer using them 
he wants them all the time. They 
are better. We first built them 
for our own use in our saw- 
making plants. We couldn’t 
get any that sharpened a 
saw right and lasted. 


are the best 
file made — 

ask anyone 
who uses them. 
That goes for 
Simonds Machine 

Shop Files as well as 
the Saw Files. There is 

no surer way of winning 
the good will of a customer 
than to sell him Simonds 
Files. Try it. 


So we started making 
them and today they 


ESTABLISHED 1832—-FITCHBURG, MASS. 


Chicago, ; Lockport, N. Y. Portlar ( 
30s) Mass Memphis, Tenn. San 5 1 

Atlanta, Ga. Los Angeles, Cal, Vancouver, B. C. 
London, England Seattle, Wash. St. John, N, B. 


id, e. Montreal, Que. 
n Francisco, Cal. Toronto, Ont. 
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Have You Heard That-- 


Up-to-the-minute news from the field 
about INDUSTRIAL DISTRIBUTORS 


and their salesmen 











Salesmen’s and Purchasing Agents’ 
Association Holds Exhibit 


HE second cooperative exhibit 
| under the direction of the 
Salesmen’s and Purchasing 
Agents’ Association of America, In- 
corporated, was held in Bridgeport, 
Connecticut, October 17, 18 and 19. 
Approximately 123 exhibitors made 
a very interesting and instructive 
show as was evidenced by the crowds 
present from morning until closing 
time at 10 o’clock in the evening. 
Among the distributors exhibiting 
were the Lindquist Hardware Com- 
pany, Bridgeport; the H. M. Ells- 
worth Company, Bridgeport; The 
C. S. Mersick and Company, New 





Haven; the American Hardware 
Stores, Bridgeport; the Hawley 
Hardware Company, Bridgeport, and 


Hunter and Havens, Bridgeport. 
The early history of this associa- 
Nine years ago 


tion is interesting. 





Harry Morrison of the Bridgeport 
3rass Company, Earl Hayes of the 
American Tube and Stamping Com- 
pany and Howard Behn of Hunter 
and Havens started a bowling league 
consisting of eight purchasing agents 
and eight salesmen. About four 
years ago this group had an outing 
and it was so successful that it was 
followed with another one in the 
spring. The next year this program 
was repeated with splendid results. 
The activities of this group became 
so extensive that Howard Behn sug- 
gested that an association be formed. 
Following Mr. Behn’s suggestion, in 


Hunter and Havens, Lindquist Hardware Company, American Hardware Stores, The C. S. Mersick and Company, 
Hawley Hardware Company, and H. M. Ellsworth Company were among the distributors having exhibits at the 
show sponsored by the Salesmen’s and Purchasing Agents’ Association of America. 
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HIS fellow, with sweat- 
ing brow and straining 
back is not at fault. 
True, he is wasting mil- — 
lions for Americart In- 

dustry. But-back of a desk some- 

where is the man who is to blame. 





casting or a shovel. Let the same 
two hands and a C-M Hoist re- 
lease five of his fellows for more 
profitable labor. 


C-M Advertising sells this sound 
idea to industrial buyers and C-M 
jobbers sell more hoists and 
equipment. 


Aren’t you a C-M jobber? Then 
get the facts. Write. 
Chisholm-Moore Hoist Corp. 
(Division of Columbus-McKinnon Chain Corp.) 
5028 Fremont Ave. Tonawanda, N. Y. 
In Canada—St. Catharines, Ont. 


Put a hoist control in this labor- 
er’s hands instead of a box, a 


~~ 


De 
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CHAIN HOISTS 


NEW YORK PHILADELPHIA CLEVELAND CHICAGO PITTSBURGH 
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the spring of 1927 the Salesmen’sand_ R. T. 
Purchasing Agents’ Association was 
formed and incorporated. Its origi- was held in 
nal purpose was to hold an annual much success. 
dinner to promote good fellowship. H. J. 


Exhibitors in the Lindquist Hardware Co. booth: 
T. D. Shotwell, Chas. Bond Co.; F. M. Hoelzle, 
Cleveland Twist Drill; M. N. Brown, Bond Foun- 
dry & Machine Co.; H. W. Briden, J. M. Carpen- 
ter Tap & Die Co.; C. G. Lindquist, Lindquist 
Hardware Co.; M. E. Lambert, J. M. Carpenter 
Tap & Die Co., and P. J. Ivory, Cheesbrough- 
Whitman Co. 





The makers of activity in the booth of the H. M. 
Ellsworth Co. Left to right, they are: S. Peers, 
Simplex Tool; F. M. Leach, Keystone Refractory; 
R. J. Wiswall, Abrasive Products; W. L. White, 
H. M. Ellsworth Co.; L. C. White, Standard Tool 
Co.; H. L. Wing, Fafnir Bearings, and H. M. 
Ellsworth of the H. M. Ellsworth Co. 





The boys in the exhibit booth of Hunter & Havens. They are, from left to right: 
W. E. Shumway, Norton Co.; F. W. Day, Bay State Tap & Die Co.; R. W. Price, 
Norton Co.; S. R. Dodge, Hunter & Havens; Frank Shurts, American Swiss File; 
Allton Green, Brown & Sharpe Mfg. Co.; H. G. Seaman, Behr-Manning; C. C 
Schildwachter, Behr-Manning; S. G. Crossley, Jr., Fairbanks, Morse & Co.; E. C. 
Bell, Stevens, Walden, Worcester, Incorporated; L. J. Maguire, Fairbanks, Morse 
& Co.; R. M. Gilmour, J. H. Williams & Co.; P. Rigby, J. H. Williams & Co., and 

Roy M. Alexander, Millers Falls Co. 


Phipps conceived the idea of 
holding an exhibit and the first one 


“ebruary, 1928, with 


Behn of Hunter and Havens 





Dave Fowler of the 
Hawley Hardware 
Co. was the only one 
present in his com- 
pany’s booth when 
t he photographer 
was snapping pic- 
tures. 





Salesmen in the booth 
. of The C. S. Mersick & 


Co. Two of the men are 
distributors and two 
manufacturers. From 
left to right: B. F. 
Kelly, Simonds Saw & 
Steel Co.; C. B. Lyon 
and G. C. Butler, The 
C. S. Mersick & Co., 
and A. A. Matthews, 
Sumet Corp. 


was the first president of the Associ- 
ation, A. H. Jones of the Bryant 
Electric Company was the second, 
and R. T. Phipps of the Bullard 
Company is at the present time 
heading the organization. 

The other officers of the Associa- 
tion at the present time are: W. H. 
Bradley, Hunter and Havens, vice- 
president; I. H. Braithwaite, Wel- 
lington-Kincaid Company, treasurer, 
and L. R. Watkyns of the Max Ams 
Machine Company, secretary. 

The Association now has a mem- 
bership of about 275 individuals. It 
is Open to anyone whose chief duty 
is buying or selling merchandise and 
the dues are but $4.00 per year 
which includes a ticket to the annu- 
al dinner and field day. 





Some of the men responsible for the exhibit of the Ameri- 
can Hdwe. Stores. Left to right are: J. H. Marble, I. B. 
Williams & Sons; C. R. Wilcox, Henry G. Thompson & 
Sons; W. A. Gilbert, American Hdwe. Stores; W. B. Da- 
Silva, U. S. Elec. Tool Co.; H. O. Hunt, Abrasive Co.; 
E. J. Kuba, Amer. Hdwe. Stores; L. C. Smith, Nicholson 
File Co., and M. J. Radecki, Henry G. Thompson & Sons. 
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BALL-BEARING 
Spur-Gearep CHAIN BLOCKS 








Greatest speed... 
safety... efficiency 


Yale Chain Blocks Recog- 


nized by Industry for over 
90 years as the best that 


Quality and Skill can build. 


Sold by the leading Mill Supply Jobbers 


THE YALE & TOWNE MFG. CO. 
STAMFORD, CONN., U. S. A. 








YALE MARKED IS YALE MADE 


g Systems 





Hoisting *~ Conveyin 
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Six hundred twenty-five years of service with The W. M. Pattison Supply Company, Cleveland, Ohio, is the total record 


of this group. From left to right in the back row are: 


Fred May; Bill Malone; Al Stockhaus; Frank Pierce; Evan 


Jones; Charles Pattison, vice-president, and Tom Ramsay. Ben McQuate is on the left in the next row, and next to him 
are: Jim Greeley; Gordon Boufford; Frank Grab; Ray Kasting; William Kelly, P. A.; Ralph McCombs; Pete Weir; Dick 
Tahsler, and Andy Mog. In the front row are: Otto Shurdell; A. C. Vaughan, secretary; Pete Boylan, sales manager; 


Falls Company to Handle 
“The Cincinnati” Line 

The Falls Equipment Company, 
Incorporated, Buffalo, and Niagara 
Falls, New York, has been appointed 
distributor in its territory for “The 
Cincinnati” line of electric tools. 
Representative sizes of all these ma- 
chines will be carried in stock. 

Another new development in this 
company is the addition of Mr. Les- 
ter Desbecker to the sales force. Mr. 
Desbecker, who has been active in 
the electrical jobbing industry in 
Buffalo for a number of years, will 
call on some of the larger industrial 
plants in Buffalo. 


Record Service in Pattison 
Supply Company 

Twenty-four men from The 
W. M. Pattison Supply Company, 
Cleveland, average 26% years of 
service with the company. Mr. 
Harry Thompson has been in ac- 
tive work in the supply business 
for more than 50 years, 32 of these 
having been with the Pattison com- 
pany. 

W. H. Smith, president; C. E. 
McCombs, vice-president; A. C. 


Harry Thompson; Bill Miller; W. H. Smith, president, and C. E. McCombs, vice-president. 





Vaughan, secretary; William Kelly, J. J. Disosway Dies Suddenly 


P. A.; E. W. Jones, and P. O. 
Boylan have worked together con- 
tinuously for about 38 years. 
EK. W. Jones and W. H. Smith, 
each with 40 years to his credit, 
probably have the longest records. 

The other men have been em- 
ployed with the company for 
periods ranging from 15 years to 
30. Some of them saw service 
during the World War, returning 
to the Pattison company when they 
came home. 





Melvin Coy, who has been with The 
Hardware and Supply Company, Ak- 
ron, Ohio, for 14 years. 





J. J. Disosway of Atlanta, Geor- 
gia, southern states sales manager 
for the Bond Foundry and Machine 
Company, Manheim, Pennsylvania, 
died very suddenly at Nashville, 
Tennessee on October 17. He was 
60 years old. 

Mr. Disosway had been president 
of the Cotton States Belting and 
Supply Company during the 30 
years he had lived in Atlanta. 

He is survived by his son, John S. 
Disosway, Atlanta; his wife; a 
daughter, Mrs. James S. McKinley, 
Washington, D. C.; and _ two 
brothers, H. H. Disosway, New 
York City, and Luke Disosway of 
Texas. 


Lewis Supply Issues 500- 
Page Catalog 

A 500-page catalog, number B-20, 
has been issued by the Lewis Supply 
Company, Incorporated, Helena, 
Arkansas. The book contains fully 
illustrated information on the mill 
supplies, machinery, and heavy hard- 
ware handled by this company. 

The catalog service division of 
The Cuneo Press Incorporated, Chi- 
cago, printed the catalog. 
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Manufactured from 
the best nickel alloy 
steel. A superior 
product yet costing no 









W. A. (BILL) PURTELL, 
President 
Who in addition to guiding the af- 
fairs at the home office will han- 
dle the eastern territory. 


Vice-President 


quarters as above. 





—accurate uniform 
workmanship 

—proper heat 
treatment 


HOLO- 
KROME 


HOLLOW SET SCREWS 


R. E. (RUSS) GREGORY, 


a Mulford Street, Evanston, Ill. 
Will cover the west with head- 


more. 


W. C. (BILL) STAUBLE, 
Vice-President 
3360 Pasadena Ave., Detroit, Mich. 
Will cover Michigan and Ohio with 
headquarters at Detroit. A. A. (ART) HEUBNER, 


Superintendent 


— Highest Quality Material Who hee been making Hollow Se 
g Quality 





edge assures you quality beyond 
anything now offered the trade. 


The screw you have 
been waiting for 


Produced in a brand new plant, modern in every appointment, under the 
supervision of men who have had years of screw manufacturing expe- 
rience. .. . The new “Holo-Krome” Hollow Set Screw is the last word in 
practical design . . . accurate and uniform workmanship. New equipment 
includes the latest machinery for precision production. Rigid inspection 
is followed in all manufacturing operations. You are protected with a 
strict distributor policy. .... Factory stocks always on hand enable us 
to provide prompt delivery. . Write today for details of our attractive 
distributor franchise, which enables you to build volume sales through 
this profitable and fast selling item. 





naa HOLO-KROME SCREW CORPORATION 


a , HARTFORD, CONNECTICUT, U. S. A. an y 
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This crowd gives some idea of the mill supply department of the Smith-Win- 
chester Company, Jackson, Michigan. C. J. Watts, general manager, refused 





be made for supplies. It was then 
that the boiler shop proprietors 
found they were not only boiler 
makers but also supply men. 

Still another supply field was cre- 
ated later by the Florida real estate 
boom. The building activity which 
accompanied this called for much 
steel building material and the com- 
pany was forced to enlarge again. 

In 1927 Harry P. Leu, who had 
joined the firm in its early years, in- 
creased the capital stock from $25,- 
000 to $100,000. At the same time 
the name was changed to Harry P. 
Leu, Incorporated, as neither of the 
original partners were with the 
company. 

In addition to the vicinity imme- 
diately surrounding Orlando, the 
company’s sales force covers all of 
south and central Florida including 
the east coast from Palatka to 
Miami and the west coast from 
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= 
i 


wren 


to pose alone and insisted on being snapped with the boys. He is on the left Ocala to Fort Myers. 


in the rear; next to him are H. 


W. Beals and C. S. Chase. Mr. Watts has * * * 


been with the company (which, by the way, was founded in 1865) for 35 years. 
Mr. Beals is still more of an old timer having 44 years to his credit. The Hagerty Brothers Progress 


boys in the front row, left to right, are: 
H. J. Champion; 


New Building Marks Growth 
of Harry P. Leu, Inc. 


The completion of a new $40,000 
display and office building for Harry 
P. Leu, Incorporated, Orlando, 
Florida, marks another stage in the 
development of this supply house. 
The structure is situated on Liv- 
ingston avenue at the Atlantic Coast 
Line tracks on the same plot of 
ground occupied by the former office 
building and warehouse. A railroad 
siding that connects at one end with 
this line and at the other with the 
Seaboard Air Line runs along one 
side of the building. 

The new building symbolizes prac- 
tically an entire metamorphosis in 
the business of this company, whose 
growth from a small boiler shop 
in 1900 to a $100,000 corporation oc- 
cupying a city block, has paralleled 
the development of the state of 
Florida. 

Originally, the business was 
started by J. W. Cain and J. H. 
O’Berry as the Cain-O’Berry Boiler 
Company and confined its operation 
to building and repairing boilers. At 
that time Florida’s lumber industry 
was just hitting the stride which it 
has continued until today. Phos- 
phate mining was going on exten- 
sively north of Orlando in the hard 


_ T. Smith, and W. S. _Margeson. 


Gilbert J. King, mill supply manager; in First Year 


Since its organization in March, 
vod fields and the citrus industry 1928, the mill supply business: of 
was beginning to develop. Hagerty Brothers Company, Peoria, 

All three industries required Illinois, has more than tripled. One 
power and, as steam was the only factor in this success is the double 
source available, the new boiler service the Hagerty organization of- 
shop found a field. But before fers. The company not only stocks 
long, since Orlando was in the cen- mill supply equipment, but also main- 
ter of the territory occupied by tains a department capable of mak- 
these industries, demands began to ing all types of mechanical installa- 





New one-story brick building of Harry P. Leu, Incorporated, pare Florida. 

It is of steel construction and fireproof, with artificial lighting made unneces- 

sary by spacious show windows across the front and skylights and windows on 

the other three sides. Stock bins are arranged around the side and back walls 

in rows at right angles to the walls, allowing light to enter the center of the 
building. The office is in the center of the ground floor. 
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Everywhere shovel 
values are measured by the 
Ames standard of quality. 
Only the complete Ames § 
“All Star” line can give you 
exclusive advantages, backed 
by the fact a 


More 
AMES SHOVELS 
are used than 
any other kind 


The complete Ames “All Star” line includes the genuine 
©. Ames Four Star, the Ames 3 Star and the Ames 
2 Star shovels, spades and scoops. It will pay you to 
“look for the stars’’ on every shovel you buy. 











AMES SHOVEL AND TOOL COMPANY 
NORTH EASTON «> MASSACHUSETTS 
ST. LOUIS, MISSOURI - - - ANDERSON, INDIANA 3473 
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These men 


are from the Link-Belt Supply Company, Minneapolis. 

























































W. H. 


Hinckley, secretary, is on the left; next to him are George C. Bowers, Erwin 
S. Gunhus, Roy E. Benson and James B. Elliott. 
pany has a sort of specializing policy and is agent for such manufacturers as the 
Link-Belt Company, Hyatt Roller Bearing Company, R. & J. Dick Company, 
Incorporated, Barry Company, Chicago Pulley & Shafting Company, H. W. 


tions. Edward Walters, a practical 
millwright with 28 years of experi- 
ence, is in charge of this department. 

Other successful policies of the 
company are in regard to the man- 
agement of the stock. No item that 
is not stocked is put into the catalog 
without a statement to the effect that 
shipment is made from the factory 
and not Fur- 
ther, the concentrates 
certain lines, purchasing all of one 
type of equipment from one com- 
pany, for the purpose of keeping an 


from the warehouse. 


company on 


accurate check of responsibility and 
assuring the customer of uniformity. 

The sales organization includes 5 
men who cover 40 counties in the 
central part of Illinois and the east 
ern counties of Lowa. They are: H. 
Fulford, sales manager, and H. Ring- 
ness, E. Tursam, L. Tracy, and J. 
Thornburg, salesmen. 

Mrs. Nettie Hagerty is president, 
inactive; Paul J. Hagerty, vice-pres- 
ident, is in active charge of the busi- 
ness, and H. Flora is secretary and 
treasurer. 


Munnell and Sherrill Puts on 
New Salesman 


Munnell and Sherrill, Portland, 


Oregon, has added Robert C. Ford- 
ney to its force to work the terri- 
tory of eastern Oregon and Idaho. 





St. Louis Distributor Plans 


Geller, 
pany 
tributor 


equipment, 


The Link-Belt Supply Com- 


Caldwell & Sons, and American Manufacturing Company. 


New Cataloz 


Ward, and 


ot 
plans 


Hasner 


begin 


Com- 


of St. Louis, prominent dis- 
industrial supplies and 
to 


work 


on its new catalog within the next 
couple of months. 


Berry, Art Brandt, Frank Sheeran, Ed Luckey, and J. G. Carpenter. 
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Cameron & Barkley Extends 
Field of Distribution 

The Cameron & Barkley Com- 

pany, Tampa, Florida, will distrib- 

ute Sparton radios to the state of 


Florida and the southern part of 
Georgia, through its branches at 
Tampa, Jacksonville, and Miami, 


Florida. 

Formerly this company has served 
only the territory in South Carolina, 
through its Charleston organization. 


Botwinik Brothers Increase 
Force 

Botwinik Brothers, Incorporated, 
New Haven, Connecticut, has in- 
creased the capacity of its machine 
shop, and, by the addition of 15 
men, has brought its machine shop 
force up to about 100 men. 

The company also announces that 
it has received over 15 carloads of 
tool room and production machinery. 


Buckeye Belting and Supply 
in New Building 

The Buckeye Belting and Supply 
Company, Cleveland, Ohio, will 
move to larger quarters at 1251 
West Third Street, on or about De- 
cember 1. The factory and the store 
will be entirely on the ground floor. 

This increase in space was made 
necessary by the addition of new 
lines to the mill supply department. 
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‘The outside sales department of the Boyer-Campbell Company, Detroit. 








From 
left to right in the rear are John F. Phillips, Art Fisher, C. Jack Butts, Ray 


In the 


front are Earl Bentley, Ed Baker, Walter Key, Kenneth McLetchie, and 
George Mason. 








DECEMBER, 1929 





MILL SUPPLIES 
































conveys the WHITEHEAD spirit 


Our Christmas Greeting 


O you who have contributed 

so materially to our feeling of 
good will, we extend compliments 
of the Season. 


Christmas is one day when business 
affairs can be forgotten. There- 
fore, we hope that this Christmas 


brings to you something of the old- 
time joy of Yuletide; and—that 
this spirit be unmixed—we hope 
that no thought of difficult and 
harassing business problems in- 
trudes upon your Christmas Day 
... only a feeling of good will. 


Whitehead Products 


Belting (Conveyor § Transmis- 

sion )—Steam Hose—Air Hose— 

Water Hose — Suction Hose — 

Creamery Hose—Fire Hose (Un- ' | | 
derwriters )—Sand Blast Hose. 








Mill Hose—Oil Hose—/( Suction 
§ Discharge )—Tubing—Sheet 
Packings—Washers & Valves— 

{ i it Diaphragms—Dredging Sleeves 
—Moulded Goods. 
























The Whitehead Bros.Rubber Co. 


“MECHANICAL RUBBER GOODS, SINCE 1873 ” 
Trenton,New Jersey 
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J. M. Baker, recently elected assistant 
secretary of The Mine and Smelter 
Supply Company, Denver, Colorado. 


Van Vechten Takes on 
New Lines 

Van Vechten & Sons_ Incorpo- 
rated, 108 Spring Street, New York 
City, has been appointed New York 
agent for the Rockwood Sprinkler 
Company, and for the Jenkins Manu- 
facturing Company. 


Mine and Smelter Announces 
Two Promotions 

Farris L. Morton was elected 
secretary of The Mine and Smelter 
Supply Company, Denver, Colorado, 
at a recent meeting of the board of 
directors and J. M. Baker was 
elected assistant secretary. 

Mr. Morton joined The Mine and 
Smelter Supply Company in 1920 
as a price clerk in the Salt Lake 
branch, and soon was promoted to 
assistant credit manager. In 1921 
he was transferred to the San 
Francisco branch of the company as 
assistant to the manager. Three 
years later he was brought to Den- 
ver as secretary to the general man- 
ager. The first of the year he was 
elected assistant secretary. 

Mr. Baker has been associated 
with the company since 1927 as 
accountant in the Marcy Mill de- 
partment. He is a native of Mem- 
phis and, before coming to Denver 
was connected with the Standard 
Oil Company of Louisiana. 


Edward Joy Company Adds 
New Lines 

An electric tool department, car- 

rying a complete line of Black & 

Decker electric tools, has been 

added to the stock of the Edward 








The breaks were with our photographer when he dropped in at H. D. Ed- 


wards and Company, Detroit, Michigan. 


Enough salesmen were at home for 


a sizable group. Left to right: Joseph M. Schenck, vice-president; Robert H. 

Fox; George Schenck; O. H. Humphrey; B. M. Graham; William Bauman; 

L. C. Schenck; William Archambault; Thomas Lang; J. W. Parker, and 

Stanley Fredericks. This firm has an unusually large building at 167-181 
E. Larned Street. 





Farris L. Morton, new secretary of 
The Mine and Smelter Supply Com- 
pany, Denver, Colorado. 


Joy Company, Syracuse, New York. 


The increasing demand for plumb- 
ing and mill supplies, carried by the 
company, has made it necessary to 
add considerable more warehouse 
space. 

Another factor in the company’s 
progress is the special attention 
given to display rooms and window 
displays. A decorator is employed 
to handle this work and _ several 
times the company has carried off 
national honors in contests. 

* *K * 
Distributors’ Reports Encour- 
aging 

Stock market losses seem to have 
had little unfavorable effect on mill 
supply distributors. Jones and 
Hardy, Incorporated, Hudson, New 
York, reports that business “has 
been better the past 6 weeks;” 
Woodbury and Wheeler Company, 
Portland, Oregon, found, at its an- 
nual meeting held recently, that 
there had been an “18% increase 
in sales over 1928.” Haverstick and 
Company, Rochester, New York, 
and Seehausen, Wehrs and Com- 
pany, Chicago, also find business 
“good,” while the Hayden Supply 
Company, Grand Rapids, Michigan, 
reports a “slight increase over Oc- 
tober, 1928.” 

The Thompson Hardware Com- 
pany, Lowell, Massachusetts, gives 
news of (Continued on page 82) 
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PRESSED ST 


EVERYWHERE 


Americans are cutting 


Handling Costs 


N deck, on dock, on station platform, 

in warehouse, mill and store 4 4 4 
wherever *‘American”’ pressed steel hand 
trucks are put to work, a new conception 


of hand truck service follows in their trail. 


*“*American”’ trucks are real personalities 
among hand trucks. Light, yet strong 
with the strength of STEEL / ¢ ¢ fleet- 
footed, trim and business-like in their 
bright red coats 4 / ¢ they stand out 
from them all. 


Distinctive in design, in service, in econ- 
omy /¢/ 4 **‘American’’ hand trucks 
are built to wear without repair. 


They are the modern answer to your 
handling problems; and they will prove 
it on the job, side by side with any other 
hand trucks built. Give them a trial. 


THE AMERICAN PULLEY CO. 
4200 Wissahickon Ave., Philadelphia 


HAT HAND TRUCKS 
ANEOUS 5s MPINGS 
, (Compressed Spruce) 
5 MACHINE PULLEYS 
Company Warehouses: 
New York, Boston, Chicago, San Francisco, Seattle 











7 | complete aIKe 


of superior 


MOTOR PULLEYS 


ERE are motor pulleys that are 
worthy of the AMERICAN Name. 
Pulleys that will save you power because 
AMERICAN Sprucolite motor pulleys have 
the highest coefficient of friction and weigh 
but a fraction as much as ordinary paper or 


cast iron pulleys. 


Pulleys that will save you trouble because 


they are scientifically made to stand up un- 


der the most severe conditions, to withstand 


shock loads and to run true, preserving the 


crown and edges and protecting the belt. 


Pulleys that save space because their better 


grip permits closer centers. 


Pulleys that will save you money because 
they cost no more than ordinary pulleys, 
give better service and last longer. 


Pulleys that will save you time because of 
their nation-wide availability through a 
large number of dealers served by the 


American Pulley Company warehouses 


throughout the country. 


Now you can standardize on AMERICAN 


Sprucolite Pulleys for your motors and ma- 


chines, just as you have always specified 
AMERICAN Pressed Steel Pulleys for your 
group and line-shaft drives—and experience 
the same certainty of lasting satisfaction. 


Write for descriptive literature, or ask any 


dealer about them. You will find it well 
worth while. 


THE AMERICAN PULLEY CO. 
1200 Wissahickon Ave., Philadelphia, Pa. 
PRESSED STEEL: 
SHAFTING PULLEYS HANGERS HAND TRUCKS 
MISCELLANEOUS § 5 
SPRUCOLITE (Compressed Sp ; 
MOTOR PULLEYS MACHINE PULLEYS 


For nearest distributor see MacRae’s Blue Book 








Over7 Million‘ American” 
Pressed Steel Shafting 
Pulleys and Hangers have 
been put to work in lead- 
ing plants throughout the 
country. Light, strong, 
durable power transmis- 
sion units, they are re- 
garded as the standards 
of quality wherever shaft- 
ing pulleys and hangers 
are used. 



















MERICAN 


HANGERS | PULLEYS 


= PATENTED Sam PareMteo 
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The 
BACO 





Bassick steel stationary 
casters 


[8 sizes] 


Bassick steel swivel 
truck-casters 


[5 sizes] 


Gi 
— Se 


REY 
for Bassick Steel Truck-Casters 


A real protection for your floors 


Quiet .. . resilient... enduring. A protective wheel without an equal 
— built for Bassick casters. If your trucks are pounding costly floors 
to pieces .. . if noise is impairing efficiency .. . or if you seek new 
economy —try this new combination . . . Baco wheels in Bassick casters. 


Four points to remember about Baco Wheels 


J FLOOR PROTECTION. Baco wheels have a special SELF-OILING BEARINGS. The Moraine Durex bear- 
composition tread of tough, long wearing rubber whose ing is self lubricating. It is offered in no caster wheels 
resilience gives the greatest possible degree of floor protec- but Bassick’s. 


tion and quietness. ENDURING STRENGTH. The body is a special Bake- 


TREAD WILL NOT COME OFF. The tread is attached lite composition, molded under extreme pressure. For 
to the body of the wheel by a new, patented process, all practical commercial purposes the body of the Baco wheel 
and becomes an integral part of the wheel itself. is unbreakable. 


Bassick Steel Truck Casters with Baco Wheels can be furnished in Cadmium Rust Proof Finish 


Let us send you prices and complete information 


BASSICK 


CASTERS 


THE BASSICK COMPANY =. Bridgeport - Connecticut 


For 33 years, leading manufacturers of high grade casters for warehouse and factory, for office and home . . 














70 MILL SUPPLIES 





New England 


“What’s Selling 
in My Territory?” 


Based on reports from dis- 
tributors, comparing vol- 
ume of business for the 
month ending November 








KEY TO CHART 


15, 1929, with business el _ —" 
during the corresponding 3 8% better 


period of 1928. L vanes 


= 5% poorer 
* Better comparison than last month 











NEW MIDDLE EAST WEST 
— ENGLAND | ATLANTIC) CENTRAL CENTRAL | SOUTHERN; WESTERN 


Poorer - , ‘ = 
Better Poorer | Berter| Poorer| Better Poorer | Better Poorer| Bette: Poorer| Bette 
Belting, Leather oa 
Belting, Composition oO * * ps rm 
| 
Belting, Rubber O * *| % 


Belt Fasteners and Lacers * * 
Chain Blocks * 
Compressors oO * 


O * . 
Electric ‘Tools— * * * \* 


Drills, Hammers, etc. 


Grinding Wheels, Wire * 
Wheels, etc. O 





Iron and Steel Bars 
Ladders, Safety * » | 


Machine Toots “and 
Equipment 


Mechanical Rubber rm 


Goods 


Mechanics’ Handtools % 
* 
Nuts, Bolts, and Rivets *% 
. % i 
Packing = v" 


Paints, Lacquers, etc. * \* am 
Paint’ Spraying Panip= 


ment Oo * a 


Pipe and Pipe Fittings 
i * 


Pumps 
oO * ke 





Sandpaper, Emery Cloth * os 
Saws ea % O 


Shop Supplies i " 








Transmission Equipment ¥ 


Trucks, Lift Trucks * 
Vises } j { + - 


Valves —— — — if 
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Your ‘Brand Name’ 


On Linear Packings 


‘ ¢ @ ar e e re * 44 LS Y ao 7 i 
... Means increased Sales | 





Your brand name on a quality product— 
pulls! 


And when that quality cannot be had 
other than through the distributor, you 
get and hold the business which belongs / 
to you. Linear Packings are sold for Re- 
sale Only. \ 


We pack, label, and ship Linear Pack- 
ings under your brand name when de- 
sired. Thirty years’ experience, full 
control of raw materials, and very com- 
plete modern plant facilities—all become 
symbolized in that brand name. Write 
for proposition. 











Waterproof Hyd. 
All Grades 


| LINEAR 
| Linea ‘Packing & Rubber Co, Inc. 
| Philadelphia 





Style ‘No. 101 





Square Flax 
All Grades 














Style No. 192-193 
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6-INCH ball 
4Abearing elec- 
tric bench grinder 
has been designed 
by The Black and 
Decker Manufac- 


turing Company, 
Towson, Mar y- 
land, for general 


purpose grinding 
and tool sharp- 
ening. Wheel 
guards are adjust- 
able, making it possible to grind at any posi- 
tion on the circumference of the wheels. The 
rubber feet and lifting handle are special fea- 
tures. The rubber feet make it possible to 
do ordinary grinding without necessity for 
fastening the grinder down, and, by means of 
the handle, the machine can be readily moved 
from place to place. This grinder is claimed 
to be practically vibrationless, due to inherent 
balance and the absorptive qualities of the 
rubber feet. 











A NEW, automatic, across-the-line starter, 
44% for general applications of direct current 
motors up to 2 horse power, 115 or 230 volts, 
is announced by Cutler-Hammer, Incorporated, 
Milwaukee. Some new and important features 
incorporated in this new design are: small 
size, double line break, thermal overload pro- 
tection, low voltage protection, silver contacts, 
and completely enclosed structure. Two mag- 
netic contactors, one on each side of the line, 
connect the motor directly across the line on 
starting and provide a double line break. The 
contactors are designed especially for direct 
current service. The thermal overload relays 
are the fusible alloy type and can be adapted 
to any size motor by changing heater coils. 
Each starter is furnished with a pushbutton 
master switch providing three-wire control. 





HE Schauer Ma- 

chine Company, 
Cincinnati, Ohio, 
has brought out an 
improved 1. horse 
power bench grind- 
er for use with 
either alternating 
or direct current. It 
is mounted on an 
improved base which 
contains the safety 
type toggle switch 
for quick make or 
break of contact. 
The motor is totally inclosed for use in either wet or 
dry grinding. Wheels are inclosed by newly designed 
end guards. The tool rests are so mounted on the wheel 
guard as to be readily adjustable for any grinding po- 
sition. End bells are designed to give maximum work- 
ing space between motor housing and wheel. The lat- 
est type solid-race double-row ball-bearings are used, one 
at each end of the shaft. 





HE Van Dorn Electric 

Tool Company, Cleve- 
land, has just announced 
a new 7-inch “Flex-Disc” 
grinder for work requiring 
filing, sanding and emery- 
ing. It has ample power 
and is constructed with a 
felt backed abrasive disc. 
The improvements made 
include right and _ left 
hand bosses, making it possible to change the grinders 
easily for right or left hand operation. 








HE engineers of the Lewis-Shepard Company, Bos- 

ton, have put “jack service” into a new “Footlift” 
truck, which the company has put on the market for car- 
rying loads up to 3,500 pounds. This truck has a handle 
never connected with the load and used only for hauling 
and steering. Other features of the truck are: vertical re- 
lease check, wide link bearings, and double locking 
mechanism. 








HE 

Works, : 
substitution of a flexible spider for a set of independently acting resil- 
ient rollers. 
parts—two bodies with jaws and resilient center spider. 
not touch, so the center spider, which is made of rubber, fiber, or 
leather to suit varying conditions, perfectly insulates the coupling. 
The tool is reversible and its opposing members are interchangeable 
providing both are bored for the same shaft-size. 
simplicity of design this coupling may be adjusted and aligned in a 
moment's time simply by using a set screw wrench. 





L-R flexible coupling manufactured by the Lovejoy Tool 


> 


325 West Ohio Street, Chicago, has been improved by the 


The coupling consists of the smallest possible number of 
The jaws do 


Because of its 
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25% Stronger! 


The reason for this tested, extra strength 
of “Inswell” Chain is not a secret. See! 
an inside swell of reinforcing steel at the 
weld—anextra muscle to carry extra strain. 





Leading hangars and aircraft companies 
the country over are big users of “Inswell” 
Chain for all kinds of jobs, from the 
tiniest to the toughest. It’s safer, speedier, 
more dependable—gives real efficiency. 


Win customer satisfaction—and profits!— 


by supplying “Inswell”, the chain with the 
“C.-M” trade-mark. 


COLUMBUS-McKINNON CHAIN CORP. 


General Sales Office: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 


In Canada: McKinnon-Columbus Chain, Ltd. 
St. Catharines, Ontario 


“INSWELL 


‘ELECTRIC. WELD 


CHAIN 
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HE Breuer Electric Manufacturing Company, 

852 Blackhawk Street, Chicago, has recently 
placed on the market a new electric paint spray 
machine, compressor type, of a new design for 
touch-up work, shading and light finishing and re- 
finishing jobs, as well as semi-production and main- 
tenance industrial painting work. The new “Tor- 
nado” portable electric paint sprayer is of the 
rotary compressor type, built of aluminum castings, 
equipped with % horse power General Electric 
Universal Motor, and develops a pressure of over 
35 pounds. The compressor unit weighs 7 pounds. 
The “Tornado” spray gun is equipped with two 
tips, one slotted for fan spray and the other, nar- 
row spray, and covering an area of 2 inches to 14 
inches. 

















WO electric screw drivers, number 1 and num- 

ber 2, have been added to the line of electric 
tools made by the Stanley Rule and Level Plant, 
New Britain, Connecticut. These drivers have a 
positive clutch in the spindle which disengages 
when pressure is released. Number 1 driver is 
capable of driving screws up to 2 inches, number 
12 size, and number 2 can drive screws up to 3% 
inches long, number 16 size, lag screws, *s inch x 
4 inches long and bolts and nuts up to % inch. 





HE universal “Hy- 

Pressure” oiler 
manufactured and as- 
sembled for the Ideal 
Utensil Company, 10 
South La Salle Street, 
Chicago, is designed to 
help overcome the 
waste of power due to 
friction. The body of 
the oiler is made of 
seamless drawn. steel, 
and seamless steel tub- 
ing is also used. The 
check valve insures 
positive action and the 
all metal piston pro- 
duces hydraulic pres- 
sure. The oiler requires 
no special fittings, but 
uses whatever holes or 
cups are available to 
the user. 











HE Brown and 

Sharpe Manufactur- 
ing Company, Provi- 
dence, Rhode Island, is 
offering plug gauges, 
number 659, illustrated 
on the left, and ring 
gauges, number 664, 
shown on the right. 
These are made of the 
highest grade _ tool 
steel, heat _ treated, 
hardened, ground and 
lapped. All gauges are 
furnished in go and not 
go styles, and in any 
size or combination of 
sizes from .241 inch to 
1.510 inches. The smaller rings, ranging in size 
from .241 inch to .510 inch, are of a two-piece con- 
struction with a hardened, ground and lapped bush- 
ing inserted in a soft gauge body. The larger 
rings, sizes .511 inch to 1.510 inches are of solid 
stock, hardened, ground and lapped. 








AN ELECTRICAL THAWER, called 

by the trade name, “Lucy Jane,” is 
one of the latest products of The Mc- 
Leod Company, Cincinnati. It will thaw 
or 
necessary, either underground, side walls 
of buildings, or exposed piping. 
the transformer takes the current from 
the line at 110 volts and delivers it 
through the thawing cables at about 4% 
of the incoming voltage, the outfit uses 
only about 300 to 500 watts of current, 
and any ordinary lamp cord carries all 
the current that is necessary. 





any pipe up to % inch 








larger if 


MICROMETER with all 
thousandths divisions num- 
bered is furnished by The L. S. 
Starrett Company, Athol, Massa- 
| chusetts. The intermediate lines 


Since 


on the thimble denoting thou- 
sandths are numbered consecu- 
tively. 
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GREFCO 


and 


STANDARD — 


HIGH TEMPERATURE 
TQ AMALIAS 














fs OP soa dabsci Circle High 
ne Dene er 
and STAN ilica 
| TRO noe Bonding Cement are nation- 
| C= ally advertised in leading 
trade journals to help dealers 
increase their sales... 


Catalogs, bulletins, give- 
away folders and reference 
media advertising are also 
part of the advertising plan. 


Add to the above the many 
advantages of exclusive ter- 
ritory, complete protection, 
liberal discount, sales serv- 
ice, etc. offered by the G. R. 
Dealer Sales Plan, and you 
have a very profitable propo- 
sition. 














A few territories are still 
available. Write now forthe | 
- details. 


GENERAL REFRACTORIES &@ 
COMPANY eS 


106 South 16th St., Philadelphia, Pa. - 3 
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” aad ladder for industrial 
= plants has been designed by 
the Lourie Manufacturing Com- 
pany, 409 Machinery Sales Build- 
ing, Chicago. Two of the most 
prevalent accident hazards are 
eliminated, namely, wooden rungs 
and large holes in the side rails. 
The Lourie ladder has flat surface 
unbreakable steel rungs bolted to 
spruce side rails, each end of the 
rung being further reinforced by 
a penetrating ear which in the as- 
sembly is embedded in the rail. 





AILLWRIGHT set, number 69, 
M't | = 
has been placed on the mar- 

ket by Stevens Walden-Worcester, 
Incorporated, Worcester, Massa- 


chusetts. Included in this set are: 
a complete assortment of sockets 
and handles for all U. S. S. nuts 
and cap screws; square sockets 
from % inch square to 1% inches 
square; two complete handle sys- 
tems, and ratchet, swivel handles, 
tee handles, universal joint, and 
extension bars. 


HE South Bend 

Lathe Works, 
South Bend, Indiana, 
has just announced a 
new silent chain mo- 
tor driven_ bench 
lathe. This new drive 
has been available on 
floor leg models, but 
now for the first time 
it has been adapted 
to the company’s 
complete line of 
bench lathes, includ- 
ing both the 9-inch 
regular and_ 9-inch 
junior models. The 
motor, the enclosed 





automatically lubricated chain drive, and 


the jackshaft cone pulley are mounted over the lathe headstock— 
out of the way of the operator, chips, and dirt—on a substantially 


designed bracket and tilting table. 





mounted inside the column. 
insure maximum safety. 


HE “High-Speed” 

grinder developed 
by The Hisey-Wolf 
Machine Company, 
Cincinnati, Ohio, is 
built in both single- 
and multi - speed 
types. The machine 
was designed for ef- 
ficiency in high-speed 
snagging. The motor 
has a dove-tailed slid- 
ing base and is moved 
forward or backward 
by means of a lead- 
screw which operates 
like the cross slide of 
a lathe. The motor 
starter is encased in a 
steel cabinet, which is 


Wheel guards of heavy boiler plate 
Adjustments are controlled by movement 


of the guards. The combination speed-change safety device makes 
certain that the wheels will not be operated at excessive speeds. 

















HE Cincinnati ‘Maxi-Production” lathe, manufactured by The 
Cincinnati Lathe and Tool Company, Cincinnati, is produced in 
17-inch, 19-inch or 21-inch swing and in 2-foot lengths of bed from 
six feet and up. By operating the lever on the headstock the spindle 
is arranged to start and stop instantly through a positive friction 


clutch and brake. 
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Goutps “Minute MAN” 


Cellar Drainer “THE LINE GouLps Lommensarion 
| g IS COMPLETE” 


. Figure 1776 J 
Figure 3354 
A leader in the | A 


new return 
field of low GOULDs pump and re- 
priced, high 


‘ . ceiver for 
quality auto- CENTRIFUGAL PUMP handling con- 
matic drainers Figure 3010 densation of 
for residences, low ~- pressure 
stores, small steam heating 
factories, etc. systems up to 
Capacity, 5 to 15,000 sq. ft. of 
25 G.P.M. radiation. Ball- 
bearing pump. 
Galvanized tank. 





GouLps Rotary 
Power Pump 






GouLps AUTOMATIC-OILING 
Deep Well Head 





Built in nine sizes. Capacities, 
10 to 1300 G.P.M. Also a 
complete line of motor driven 


units 
"aa 





Figure 1724 Figure 1281 


GouLps AUTOMATIC-OILING 


Pyramid Pump Discharge head, 100 feet. 
Capacity, 20 to 65 G.P.M 








Figure 1741 


4, 8, 10 and 20-inch strokes. For wells up 
to 550 feet deep. For use with pneumatic 
or open-tank water systems. 


Adaptable for a variety 
of services. Capacities, 
3 to 82 G.P.M. For 
f pe heads up to 800 feet. 

zy HESE are a few pumps of the Goulds 
line—the most complete supply house 
line built, with a pump for every service. " si Si cn Seach es ce nda aa pcan ee am 

A pump for every service! That’s why 








| 
“ S eca Falls ,N. Y. 

Goulds pumps mean steady sales and good Sen Falls incall tc pia alien le ! 

prohts for you. | which contains complete data on your supply house 
, pump line. | 
l 
Goulds Pumps, Inc., Seneca Falls, New York / tm : 
§ _ Firm Name...............-c.cccscscsscercrsnesscssecsessessocesneees 

FOR SO YEARS i Address...........-.-.--cssscssessessseeetessensenensnsenseesesencssessesseseneserensenenes 


GOULDS PUMPS HAVE MADE MONEY FOR DISTRIBUTORS 
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HE Nye Tool and Machine Works, 4120 Fuller- 

ton Avenue, Chicago, has equipped its new self- 
locking vise with full-grip jaws which are unique 
in construction, with one piece above and one piece 
below. Another improvement is a_ larger screw 
collar having direct contact with the upper jaw 
carrier. The upper jaw carrier slides are extremely 
wide, thus giving rigidity without interference with 
screw operation. The unique construction of this 
vise gives a large increase in gripping surface. 





AN all-purpose tool grinder has been produced by 
44 the J. G. Blount Company, Everett, Massa- 
chusetts. This grinder is driven by a one horse 
power, 1750 revolutions per minute fully enclosed, 
dust-proof motor built by the Westinghouse Elec- 
tric and Manufacturing Company. Several wheels 
are provided. A coarse wheel, 10 inches by 1% 
inches, on which all snagging or rough grinding 
can be done, is for general shop use. A fine wheel 
of the same size is provided for the grinding of 
tools, chisels, plane irons, etc. 

















NEW two stage air compressor of the vertical 
+Atandem type which is to be known as the 
“ABA” is being placed on the market by the 
Gardner-Denver Company, Quincy, Illinois. The 
new compressor werghs 350 pounds and will pro- 
duce a continuous flow of 24 cubic feet of air per 
minute at pressures up to 500 pounds. The low 
pressure head, high pressure cylinder and _ inter- 
cooler are combined in a single casting. Main 
bearings are of the Hyatt roller type. Lubrication 
is positive and automatic, being effected by a com- 
bination oil pump and splash system. The “ABA” 
compressor can be furnished with pulley for “V” 
belt drive or for direct connection or electric motor, 
steam or gas engine, 


NEW line of 

electric exhaust 
fans has been re- 
cently produced by 
the Peerless Electric 
Company, Warren, 
Ohio. The 18-inch and 
24-inch types are 
equipped with blades 
that are adaptable to 
any difficult ventilat- 
ing job. The motor 
is fully enclosed to 
keep out fumes, 
grease and_ dust. 
Wool packed bearings insure ample lubrication. 





HE Workace Radial Saw 

is a new product of J. D. 
Wallace and Comnany, 134 S. 
California Avenue, Chicago. 
It is portable, adjustable to 
cut at any angle, and operates 
from the ordinary lighting 
circuit. The motor is built in 
and directly connected, the 
saw and motor unit being 
mounted on a turn table 6 
inches in diameter. This in 
turn is supported by two heavy 
steel rods mounted in a radial 
arm, This arm is mounted in the pedestal on aturn 
table 10 inches in diameter and permits the arm to 
be set in any position. 
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THIS IS ADVERTISEMENT NO. 3 OF A SERIES OF 
MESSAGES TELLING... 


How. Te MAKE BELTING LIVE LONGER 


aN 


be SURE 


the squared 
ends stay 
together 





BT cans squared ends are fastened, butted together 
you know the belt will run true. No more cross 
strains to tear the belt . . . no more split belting due to 
one side being tighter than the other ... no more 
“wobbling” belts. 


Proper joining is 90% of the battle. 


Belting manufacturers have the welfare of the belting 
they build at heart. This is why they recommend 
Crescent Belt Fasteners. Men who know belting realize 
that belting cut with a square and joined with the ends 
firmly butted together, the Crescent way .. . lives 
longer. 


CRESCENT BELT FASTENER COMPANY 
247 PARK AVE., NEW YORK CITY 








Crcacenk. Bilt “Beicnwe Distributors throughout the world. 
a hammer. The whole 
story is told in the book- 


are quickly applied with- 
let “The High Cost of 4 


out the employment of 
special tools. Just use 

good common sense and a 

Indifference.” It will be 

===: BELT FASTENER 
manufacturers and _sales- 

men of belting as well as 
to users. Make Good Belts Give Better Service 








FOUR 





The strain is evenly 
distributed across 
the entire width of 
belt. ; 
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TEPHENS-ADAMSON) Manufacturing Com- 

pany, Aurora, Illinois, has added a new hand 
power winch to its line of light hand and motor 
driven hoists. This new winch is designed for fast 
action in raising and lowering counter-weighted 
chutes, spouts, gates, doors, and so forth. It is 
estimated that one man can raise or lower loads 
up to sixty pounds at a speed of about fifty feet 
per minute. The winch can be operated in either 
direction and is equipped with a positive safety 
pawl which engages to hold the drum from rota- 
ting backward or forward. The flanged five inch 
diameter drum rotates in a sturdy cast frame and 
is driven directly by a hand crank, without worms 


or vear©rs, 


HE Davenport uni- 

versal die holding 
stand is a new die 
shop tool recently an- 
nounced by the Daven- 
port Locomotive and 
Manufacturing Corpo- 
ration, Davenport, 
Iowa. This new equip- 
ment is designed for 
holding die blocks 
while in process—to 
facilitate the work of 
the die maker by en- 
abling him to set the 
block at any desired 
height or angle with- 
out physical handling. 
The universal die hold- 
ing stand is built in 
two standard sizes—to 
accommodate blocks weighing up to 1500 and 3000 
pounds, respectively. The multi-angle head fixture 
is made of high quality steel. An adjustable clamp 
on either side slides in accurately machined and 
fitted T-slots. The die is held firmly in place by 6 
machine screws which project through these clamps 
and engage the groove in the die block. The head 
fixture is actuated by a worm and segment gear, 
operated by a convenient hand wheel. 





KILSAW, INCORPORATED, 3310 Elston Ave- 
nue, Chicago, has produced Skilsaw “Model R,” 
a model for use on heavy construction work. The 
12-inch blade has a maximum cutting depth of 4% 
inches, the base of the saw being instantly adjust- 
able to the depth of cut desired. This model is 
provided with an improved swivel foot for beveling 
with a degree gauge and is fitted with an approved 
safety guard which protects the operator regardless 
of the position of the saw or the type of cut being 
made. It averages one inch of cutting capacity to 
eight pounds of weight. The “Model R” saw can 
be changed into a bench or table saw by turning it 
upside down. 





A SLIDING head which has a vertical adjust- 
ment of 7% inches, is a feature of the new 
14-inch “Hi-Speed” drill, manufactured by the Buf- 
falo Forge Company, Buffalo, New York. The 
drills have a spindle travel of 3% inches and can be 
arranged in multiples. They are made for either 
motor or pulley drive. The pulley drive drills are 
furnished with 11 sets of the highest grade ball bear- 
ings, and the motor drive with 8 sets. The bench 
type is 44 inches high and the pedestal type, 81 
inches. Full details on request. 
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Shafer Pillow Blocks are com- 
pact, rugged and suitable for 
machine and general industrial 
equipment. Special housings 
can be furnished to meet in- 


dividual requirements. 





Shafer Hanger Bearings can 
be used with any 4-point hang- 
er interchangeable with plain 


journal in most cases. 





Shafer  Self-Aligning Unit 


Mounting—a cylindrical hous- 


ing fully machined. An ideal 
mounting for parts requiring 


frequent removals. 


“The Most Effective 
Grease Seal 


We Have Seen’’ 


—*‘and the most economical,” says the Memphis Cotton 
Oil Company of Memphis, 'Texas, enthusiastic endorsers 
of the Shafer Bearing Labyrinth Grease Seal. 


Special significance attaches to their statement because 
of the severity of bearing operating conditions in plants 
manufacturing cotton seed food products and because 
of the purity standards which must be maintained. Not 
only do high speeds, dirt, grit and foreign vegetable oils 
constantly threaten bearing efficiency, but the product 
itself must be kept entirely free from bearing lubri- 
cants. Double demands for protection, therefore, are 
made on the Shafer Grease Seal. 


Equally effective and important as the Labyrinth 
Grease Seal is Shafer’s Self-Aligning feature which 
provides positive, automatic compensation for the slight- 
est deflection in shaft or housing. It is practically 
impossible for a Shafer Bearing to operate out of line; 
pinching and binding are eliminated under the heaviest 
loads and frictionless, wear-free operation is the result. 


For shop purposes and for production, SHAFER 
ROLLER BEARINGS are finding a rapidly widen- 
ing market. The progressive mill supply distributor 
will not overlook it. 


HAFE 


‘Self-eAligning” 


ROLLER BEARING 


INDUSTRIAL 
UNITS 


SHAFER BEARING CORP. 


6501-99 Grand Avenue, CHICAGO, ILL. 


Branch Stock: 173 Lafayette St., New York City 





MILL 





SUPPLIES 


















ym mn ey NN 


| 





a. ‘Tem é =e ~- vA 
> Ulli 


Lm RED CAP 





Christmas Parity 


Rally ‘round the profit-tree with Ameri- 
ca’s leading mill supplies distributors! 
Leave your competitors out in the cold! 
Get your full share of the big profits that 
come from selling RED CAPS, the 
brooms and brushes that lead the field of 
industrial cleaning equipment. 


Start now to handle the RED CAP line, 
and be ready to enter the new year as the 
recognized RED CAP distributor in your 
territory. Write for Catalog 17 and de- 
tails of our sales-building program of job- 
ber cooperation. 


INDIANAPOLIS BRUSH © BROOM MFG. CO. 


126 Brush Street Indianapolis, Indiana 























(Continued from page 66) 
Lowell industrials—the “Moth Air- 
craft,” a subsidiary of the Curtiss 
Wright Company, is putting out a 
plane a day, and a new hosiery 
company is adding about 1,000 to 
its force of employees.” 

.¢ = 
Harper with Wayne Belting 
and Supply 
Fred Harper is a new mill sup- 
ply salesman with the Wayne Belt- 
ing and Supply Company, Fort 
Wayne, Indiana. He will cover a 
portion of the company’s city ter- 
ritory selling the entire mill supply 
line. Mr. Harper is a newcomer in 
the mill supply field. 





Fred Harper, new mill supply sales- 
man for the Wayne Belting and Sup- 
ply Company, Fort Wayne, Indiana. 





Triple Convention to Be in 
Memphis 

Memphis, Tennessee, has been se- 
lected the meeting place for the 
1930 Triple Convention of the Na- 
tional, Southern, and American 
organizations of the Supply & Ma- 
chinery Manufacturers Association. 
To accommodate the manufacturers 
and distributors who wish to go to 
Galveston for the Soythern Hard- 
ware Jobbers Convention, the dates 
of April 3, 4 and 5 were chosen. 
Headquarters will be in the Pea- 
body Hotel where 400 rooms have 
been blocked off for the conven- 
tion. 

Plans for the gathering were 
made at an executive committee 
meeting of the Southern Associa- 
tion to which representatives of the 
National and American Associations 


| were invited. (Continued on page 84) 
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Dodge-Timken Ball and 
Socket Non-Expansion 


Pillow Block. 

















Dodge-Timken 


S.1” Self-Aligning 


Pillow Block. 
Pp i Non-Exp 








f 











Dodge-Timken 
*S-2” Self-Aligning 
Pillow Block. 








5 Exp Non-E: 































Over 20 years of intensive research 
and experimentation resulted in the 
selection of Timken Tapered Roller 
Bearings by Dodge engineers for 


use in Power transmission equip- 
ment. 

The combined engineering and 
manufacturing facilities of these 


outstanding organizations brings to 
Industrial America an anti-friction 
bearing that withstands shocks, 
peak loads and both radial and 
thrust loads. 

In addition to all types of hanger 
bearings and pillow blocks, there is 
a Dodge-Timken specifically de- 
signed to best meet any unusual 
situation. There is, in reality, a 
Dodge-Timken for every industrial 
need. 


These bearings, completely as- 
sembled, self-contained, factory-ad- 


justed units, are ready for imme- 
diate use at the leading mill supply 
houses from coast to coast. 


The constant growth of Dodge- 
Timken popularity—their ability to 
prove their worth under all tests 
akes them one of 
Swing 
to Dodge-Timken with your cus- 
costs—and 


and conditions—m 
your most profitable lines. 


tomers—it cuts their 
increases your profits. 


DODGE MANUFACTURING CORP. 


Mishawaka, Indiana 


Factories at SRT, Ind., and ONEIDA, N. Y, 


REG.U. po ny YB nag OFF. 


D QODGE 


































Dodge-Timken 


“§.3” Self-Aligning 


Pillow Block. 
















Non-Exp 














Dodge -Timken 
Hanger Bearing. 





Ya 
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Dodge-Timken 
"S-6” Self-Aligning 
Pillow Block 


~ 








Expansi Non-Exp 
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REGISTERED TRADE MARK 


-Steam, Gas 
-Water, Oil 


-Air Specialties 


for power plants, plumbing and 
heating systems, gas and oil in- 
stallations . . . Selected by lead- 
ing plants because of their re- 
liability, safety and economical 
operation. 





Vacuum pressure, 
Regulating Valve 


Kieley & Mueller Lever Type Reducing 
Valves will meet practically any steam 
pressure regulating requirement and will 
reduce from 125 lbs. to 1 Ib. They are 
easy to install, regulate and adjust. 
Complicated pistons and pilot arrange- 
ments are entirely eliminated. The basis 
ef control is a small hanging weight 
balanced against pressure over a dia- 
phragm. For this reason these valves 
have always been favored in Industrial 
Plants and Heating Systems. 


Kieley Products cover 
the entire range of a 
c rs p 

requirements. The 
Rockaway Spring 
Type Valve is an- 
other type _ suitable 
for any range of re- 
duction and the sim- 
plicity of adjustment 





is still retained. 
Jobbers specializing 
in Kieley Products 


will find that it is 
impossible for their 
customers to get by 
with any pressure 
control proposition. 
Specialize in Kieley 
Products and _ cover 
the complete field. 





Rockaway 
Reducing Valve 


Steady Repeat 
Business for you 


Backed by nearly 50 years’ manufactur- 
ing experience Kieley & Mueller prod- 


ucts are tested before shipment 

They have been constantly improved in 
design to keep in step with the increased 
efficiency of automatic controls . . Our 
engineering department is available for 
advice in helping you meet your cus- 
tomers’ requirements. Liberal discounts 
and steady year ’round profits for you. 
Write us today. 


KIELEY & 


MUELLER, Inc. 


New York City 


34 W. 13th St. 


The convention committee is un- 
der the leadership of Phil Pidgon 
and Pat Atkins, and, as one step 
toward starting the ball rolling, they 
are planning to start the convention 
off with a mill supply golf tourna- 
ment on Wednesday, April 2, at 
one of the sporty Memphis courses. 

In connection with the selection 
of convention cities in the future, 
the contact and arbitration commit- 
tee of the American Association has 
been giving study to the possibili- 
ties of picking several cities con- 
veniently located for triple conven- 
tions. 

Further plans for the convention 
will be considered at a meeting of 
the executive committee of the Na- 
tional Association, which will be held 
on December 5. 





Introducing F. H. Satterlee, vice pres- | 
ident and sales manager of the F. E. 
Satterlee Company, Minneapolis, Min- 


nesota. When this picture was taken 

Frederick spent most of his time look- 

ing up at the sky to see whether or 
not he could go duck-hunting. 


Chase, Parker Buys R. B. 
McKim Company 


Chase, Parker and Company, In- 


corporated, Boston, have purchased | 


the business of the R. B. McKim 
Company, Bangor, Maine, and Bos- 
ton, which will be known as the R. B. 
McKim Company division of Chase, 
Parker and Company. The McKim 
property in Bangor, consisting of a 
four-story building, was also included 
in the sale. (Continued on page 90) 








“STANDARD” 


Electric Drills 
Grinding, Polishing and 
Buffing Machines 





\% in. and }; in. Heavy Duty Drills. Also 
made in various sizes up to 1% in. capac- 
ity. General Electric Universal Motors. 





BALL BEARING BENCH GRINDERS 
For grinding small tools, castings, ete. 


% H. P., 6 in. wheels; 4% H. P., 8 in. 
wheels; 1 H. P. 10 in. wheels; 2 H. P., 
12 in. wheels. 






3and5 
H. P. 
Sizes 


S. K. F. 
Ball 
Bearings 


FLOOR GRINDER 


G. E. 40 degree motors and Push Button 
Control. 





RIGHT SPEED BALL BEARING 
BUFFERS AND POLISHERS 


Made in 3, 5, 7% and 10 H. P. Dayton 
Cog Belt Drive. G. E. 40 degree Ball 
Bearing Motor. Also made in two motors 
in base type. 


Write to-day for Catalog 


THE 
STANDARD ELECTRICAL TOOL CO. 
1948 W. Eighth St., CINCINNATI, OHIO 
Estab. 1912 
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THE 1929 GENERAL CATALOGUE OF STANDARD SUPPLY & HARDWARE COMPANY, INC. 
IS ONE OF THE OUTSTANDING CATALOGUES IN THE SOUTH 


What Does It Mean When 


\ Buyer Asks for Your Catalogue? 








noenT vron S* 


rHer causes ecvore our conTROeY 


peices suevect ro cHance wirnout nonce 


ARD SUPE LY AND HARDWARE ComPANY 


mcoRPonaren 
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-wett CASINGS 
R& RuBBER eet 


a speciAlTY 


Aug 23/29 
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chicad°» 
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Gentlemen+~ of jobbers" 


we have received from 

our New catalog to our cus 
some very nice 

customers about 


ystribution of 
ave received 


We are ver é catalog and feel 
that it's j jon anone our customers will re- 
gult in 4 con a our pusiness 


for some 


ou have 
the two 
radar 

on from othsr 


as you know this is 
made UP for US» an 


wpich you nave eX 
der to be the 
any of 


yours very ruly >» 


STANDARD SUPPLY & HARDWARE co. INC 


william K. pepass: 
pRESIOENT 


3.M- KINABREW- 
cE: presivenT 


CAL. F- HADDEN . 
secY TREASURER 
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Standard Supply & 
Hardware Company, 
Inc., 

keep their goods 

and their house 
constantly before 

the buyers. 

Their 1929 catalogue 
is the third 

general catalogue 


ERLE LET LE OLS. Lee 


FOE 


they have issued in 
the past ten years. 
All three of 

these catalogues 
have been compiled 
by Donnelley’s. 


<> 
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Vi inf | ; i %/ ¢ Swick « : » | »' 


He Is Taking the Firs 


Toward Placing Orders with You 


, 
our Catalooue 


t Step 


ea ; | _ “Show me the goods you are prepared to furnish. Supply 
; UVuls tO VO me with the necessary illustrations, information as to sizes, 
finishes, etc., so I will have it at hand during the 95 per cent of the time when your 
salesman is not with me. Make it easy for our superintendent, engineers, and foremen 
to specify their needs in terms of your goods without correspondence or delay. [am ready 
to give you consideration. What have you got?” 


WV hy — oe = tell ead The costliest *“*No” in your business is the **No” which 

, ‘ answers a request for your catalogue. The only prof- 

itable answer you can give the buyer is the catalogue he asks for. Through the Donnelley 

service you can issue an up-to-the-minute catalogue of your own “hand picked” selection 

of goods more rapidly, more easily, more efficiently, and more economically than you can 
issue a similar catalogue in any other way. 


Rk. R. DONNELLEY & SONS COMPANY - CHICAGO 


S BETTER TO SECURE THE BEST CATALOGUE SERVICE THAN TO WISH YOU HAD 
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The Donnelley Repeat Order 


Record Means: 


~) That good 
catalogue representation 
pays the distributors. 
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2 of PAINT 


~ A 30 DAY Campaign 
that helps You SELL 


— and we do the work! 


The OAPALITE and PAOLITE story by direct mail and 
laboratory samples into distributors’ territory has devel- 
oped inquiries and volume sales. Our traveling sales 
managers work with and acquaint distributors’ salesmen 
with the highly specialized nature of OAPALITE and 
PAOLITE. This has resulted in our distributors re-order- 
ing before our 30 day campaign has expired. Regardless 
of some of our distributors carrying as many as 70,000 
items, their salesmen advise us that OAPALITE and 
PAOLITE are products which cannot be forgotten by 
them when they are calling on industrial plants. The 
ready acceptance by chemists and engineers is proof that 
OAPALITE and PAOLITE fill a long felt want. Your 
salesman is not doing his client or customer justice until 
he has told him the OAPALITE and PAOLITE story. He 
makes money for his house and for himself. The demand 
for OAPALITE and PAOLITE is being further stimulated 
by advertising in Industrial Engineering, Mill & Factory, 
Power, Southern Power, Mill Supplies and Southern 





































Hardware. 
MERRITT PRODUCTS Co. 
1664 WRIGHT ST. CHICAGO, ILL. 


SOME OF OUR 100° PLUS DISTRIBUTORS 
Seehausen-Wehrs Co................... Chicago, Ill. 
Great Lakes Supply Co............. Chicago, Ill. 
Cleveland Tool & Supply Co...Cleveland, Ohio 
House-Hasson Hardware Co.....Knoxville, Tenn. 






Ritschard Co............. 
Woodbury Book Co 
te 


e 





MERRITT PRODUCTS CO. 

1664 Wright St., Chicago, Il. 

Gentlemen: Please send me full descriptive literature concerning 
OAPALITE and PAOLITE together with price lists. 
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22 Gallon Foam type Extinguish- 
er. Ejects 20 gallons of thick, dur- 
able foam. ' 





aind J1avVAOW3Y 


5 Gallon Pump Tank Extin- 
guisher. 





| tion. 


| be in charge of the saw department 
and woodworkers’ tools and supplies. | 








2% Gallon Non-Freezing 
Extinguisher. 


fire protection 
and prevention! 
GEO. W. DIENER MFG. CO. 


416 N. Monticello Ave.,. CHICAGO 


; 


| ing five years of buying experience. 


| is not familiar with some technical | 


(Continued from page 84) | 
Members of the original company | 
will continue with the new organiza- | 
J. A. McKay, former president 
of the R. B. McKim Company, will 


W. H. Banks, D. A. Clark, and John | 
T. Clark, salesmen, will travel out of 


Boston together with J. L. Drew, 
manager of the Bangor branch. 


G. W. Witcher and L. L. Witcher 
will travel from the Bangor branch. 

The new branch will carry the 
same lines of tools and supplies 
which the main division of Chase, 


Parker and Company handle. 





* 


_E. A. Kinsey. Supply Depart- | 


ment Reorganizes 

Russell M. Easton and O. C. Scott | 
are now supervising the directing of | 
supply sales in the supply department 
of The E. A. Kinsey Company, Cin- 
cinnati. 

Mr. Scott has been with the Kin- 
sey company for 20 years; for the 
last three he was assistant to the 
managing director of the supply | 
sales department. Mr. Easton has, 
for the past several years, been :s- 
sociated with the building and con- 
tracting industry. 

‘ «a 
Casper Supply Takes Over 
Frick-Reid Stocks 

The stocks of the Frick-Reid 
warehouse, Casper, Wyoming, have 
been taken over by the Casper Sup- 
ply Company, 444-448 South Center 
Street, Casper. 

Communications formerly ad- 
dressed to the Frick-Reid Supply | 
Company should be directed to the | 
Casper Supply Company, for the 
attention of the petroleum supply de- 
partment, Box 1145. 





Be Specific in Selling Trans- 


mission Equipment 
(Continued from page 37) 
his selling. I was fortunate in hav- 





This made me realize that uncon- 
sciously I disliked the salesmen who 
did not werk through the buying de- 
partment. It also made me appreci- | 
ate the warm feeling I held for those | 
men who did. After all, what is to 
be gained by trying to go to the men 
out in the plant first? If the buyer 


} 
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“Nothing but 
ATLAS for us” 


“I’ve heard others’ stories of power 
and speed and strength before, but 
ATLAS has proved itself in our 
yards.” 

—and that leaves everything clear 
for the ATLAS distributor. 

Why not start right now to capi- 
talize on ATLAS leadership? 
There’s profit in it for you in 1930. 





APPLETON - 
CAR MOVER 
COMPANY 


Appleton, Wis. 
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APPLETON AR 


Power is the big- 
gest need in car 
moving — and 
ATLAS has 48 to 
70% more power 


than _ ordinary 
movers. Com- 
pound lever 


(shown in the 
cutaway) does it. 
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item that you may be discussing, 
there is not one case out of ten where 
he won't turn you over to the right 
man. Then you have taken no 
chance of antagonizing him. How 
many times the buyer has said to 
me, “Well, John, thanks for the 
compliment, but I'll have to call in 
the master mechanic on this.” And 
that is exactly what I wanted. 


Production Men 
Appreciate 


Another advantage of respecting | 


the buyer’s authority is that his ex- 
perience has taught him that qual- 


ity items are, in the long run, usu- | 


ally worth the price. In_ other 


words, he is less apt to quibble over | 


price than the man out in the plant. 
His primary aim is to cut labor 
costs. Hence, he is not interested in 
forcing down the price. He is in- 
terested in what your equipment 
will do for him. 

As an example of the good na- 
ture of the buyer, I recall an inci- 
dent which happened about a year 
ago. An engineer, not the buyer, of 
a large plant called me up and 
asked for a quotation on a belt 
conveyor, complete with pulleys. I 
went out ‘to the plant, made note of 
the kind of material, the amount to 


be handled, the location of the | 


points from and to whic!i the ma- 


terial was to be conveyed, the | 


source of power, the available space, 


and so on. After I had studied all | 
this data, I sent in my suggestions 


and quotations. A week later the or- 
der had not come through, so I 
called on the engineer. He was 
very much surprised that I had not 
received the order, as he had okayed 
my quotations the same day they 
had come in. While I was sitting 
at his desk he called in the assist- 


‘ i | 
ant purchasing agent and asked him 


why his requisition had been over- 
looked. The assistant replied that 
the buyer had not seen fit to spend 


the amount of money required. The | 


engineer gave him to understand 
that it was his business to buy what 


was specified and not to question | 


his judgment. 

A week later I had still not re- 
ceived the order, so I called again, 
and found that the engineer had ac- 
cepted a new position in another 
city. Naturally, I thought the buy- 


er would vent his wrath on me in | 
return for the way the engineer had | 


treated him; but instead, he asked 
for the advantages of the type of 
drive I suggested over other types 








Goop Too.s 


“Mono-Bilt” Brush 


+ MILWAUKEE BRUSH -MFG-CO- 





Brushes 
Brooms 
Bristle 
Fibre 
Wire 
Hand 


Power 


Remember 


ND in manufacturing, 

or in sweeping out a 

car or a factory floor, 

the man who uses a MIL- 

WAUKEE brush or broom 

knows he has a fine tool for 
the purpose. 


Industrial buyers are not 

‘easily fooled, they know that 
it is well worth while buying 
good brushes or brooms, just 
as it is worth while buying 
good machinery. 


And they recognize MIL- 
WAUKEE Brushes and 
Brooms as good tools. Their 
preference for MILWAU- 
KEE brushes is one of the 
profit opportunities the suc- 
cessful mill supply 
house is always on the 
lookout for. May we 
get together on this 
matter to our mutual 
benefit? A complete line 
from a single reliable source. 





Have you our Cat- 
alog Number 29? 


The MILWAUKEE 
BRUSH MEG. CO. 


760-790 THIRTIETH STREET 
MILWAUKEE 








Means 
“Brush Excellence” 
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Crashing 
Through 
on the trail of 
Hack Saw Profits! 


Backed by a sales plan that assures you 
of steadily increasing hack saw business 


from your own customers and prospects. 
Eager to drive in greater hack saw profits 
—these rangy Wolves of Lenox are at- 
tractively packaged in plaid. 


Get the details of this sales plan today. 


“The Toots in lhe Plait Bor” 
AMERICAN SAW & MBG. CO. 
Springfield, Mass. 








FOR RENT 


{or sublease till 1931) 
CHOICE OFFICE SPACE 
IN CHICAGO — 


Available immediately — approxi- 
mately 3,000 square feet of most de- 
sirable Loop office space in the central 
business district of the city of Chicago. 
Our present lease (made when rentals 


were much lower than they now are) 
does not expire until 1931 and we will 
rent or sublease the entire amount of 
space, or any part thereof to respon- 
sible tenants at a great reduction. For 
complete information 


Write Box 1313 
MILL SUPPLIES 


520 N. Michigan Ave., Chicago, Ill. 








of drives which cost less, and of 
his own free will and accord, gave 
us the business. Which all goes 
to prove that the “P. A.” is not 
such a revengeful individual after 
all, and that, handled rightly, he is 
perhaps one of the squarest men in 
industry today. 

And here’s another incident which 
proves why it pays to work through 
the buyer. One of the salesmen that 
I know was working on a bearing 
order, and the purchasing agent 
gave him entrée into the plant. But 
each time he called, he spent a 
whole day taking up everybody’s 
time. Finally, the engineers wanted 
to throw him out, and told the pur- 
chasing agent as much, but because 
the salesman had an item that the 
“P. A.” knew would be of use in 
his plant, he was still his friend, 
and issued him a half hour pass 
limit. From then on the salesman 
respected this time limit and got 


| the business. 








So I repeat with all the empha- 
sis | can swing into the words, that 
the most profitable and satisfactory 
business usually comes through the 
purchasing agent. The salesman 
who respects this rule and never 
deviates from it is bound to roll up 
an accumulative volume that will 
be the pride of his house and the 
envy of his competitors. Person- 
ally, I believe that the volume of 
business I write each year is due 


in the main, to a strict adherence 


to this procedure. 





Another old-timer with The W. M. 

| Pattison Supply Company, is L. W. 

| Hopkins, Akron manager for the com- 

| pany. He has been with the company 
more than 25 years. 
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Selling More Transmission 
Equipment 
(Continued from page 39) 

“IT am going to need a pulley for 
such-and-such a spot and as soon 
as I get time I'll measure it. Then 
I'll order it from you.” But he 
doesn’t find time, and along comes 
a rival salesman who believes in 
doing it now. He whips out his 
rule, does the measuring himself, 
and gets the order. The first man 
could have done the same had he 
been properly primed not to let any- 
thing get away. 

When we take on a salesman we 
do not say: “Here’s your catalog 
and there’s your territory—now go 
out and show us some results.” 
We don’t even send him on his own 
territory, but start him with one of 
our seasoned veterans, on the lat- 
ter’s territory. Then, when he 
starts on his own customers, we 
encourage him to look for informa- 
tion and better acquaintance rather 
than an immediate stream of or- 
ders. This is not a gesture on our 
part. We find it valuable because 
it not only makes the man feel 
more at ease, but he gets more 
time to obtain leads while making 
himself well known to his trade. 


HIS importance of starting a 

man out on the right foot and 
arming him with simple but com- 
plete information, is shown by the 
results in cases where we start new 
men whose experience has been 
anything but technical. For instance, 
we employed a former meat sales- 
man who had worked for a pack- 
ing-house and had never seen a 
pulley except on a _ meat-grinder. 
His first month was a blank, but 
during the second month he turned 
in a volume one-third greater than 
the normal bogey for that month of 
the year. 

When I mentioned the backing 
and assistance our salesmen receive 
from the house, I meant the co-op- 
eration of the executives and all the 
personnel. Naturally, we do not 
expect our men to figure and sell 
every installation they run across. 
We do expect them, however, to 
knuckle down and get the facts, 
then send them in to us if they 
cannot quote on the spot. We then 
act as quickly as possible to help 
them hold their prospects in line 
and close the sales. If necessary, Mr. 
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DIXON’S 


Graphite Products 


No other substance has such universal application in 
preventing power losses as graphite and its products. 
Dixon’s Flake Graphite alone, or blended with oil or 
grease prevents friction losses by producing dead 
smooth bearing surfaces. 


And Dixon’s Graphite Seal and Pipe Jot Compound 
eliminates loss of power in generation and transmis- 
sion by making absolutely tight threaded and gasket 
joints in cylinder heads, pipe lines, ete. Also Dixon’s 
Boiler Graphite, which keeps boiler tubes clear and 
free of scale. 


More than a 100 years of experience in overcoming 
power losses by means of graphite is back of every 
ounce of Dixon’s Graphite Products. 


Write for Bulletin 16-C 


Joseph Dixon Crucible Company 
Jersey City, DXX@ N.J., U.S.A. 


Established 1827 


Flake Graphite 

Boiler Graphite 

Graphite Cup Grease 

Waterproof Graphite Grease . 
Solid Belt Dressing 

Pipe Joint Compound (insoluble in water) 
Graphite Seal (insoluble in gas or oil) 
Graphite Motor Brushes 
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Sell the best known and most widely used vise from 
coast to coast. Seven superior construction features 
are the result of 85 years of high grade vise making. 
Parker offers you a complete line, well advertised to 


your trade. Distributed entirely through the jobber. 


THE CHARLES PARKER CO. 
MERIDEN, CONN., U. S. A. 
NEW YORK SALESROOM, 25 MURRAY ST., N. Y. C. 



























MILFORD 


MADE IN U.S.A 





MILFORD 


There’s a Reason for Every 
Blade in the Thompson Line 
The broad variety in the Thompson line of 


Milford, Mil Flex and Special Blades is not 
to make longer inventory sheets. 





Every single blade that Thompson makes is 
the result of a definite need which close study 
of metal cutting practices, and long years of 
manufacturing experience have brought to 
light. 





If your stock rooms carry the full Thompson 
line it will mean a greater number of com- 
pletely satisfied customers, for you will al- 
ways be able to supply the right blades for 
the right jobs. 

Milford and Mil Flex Blades are well adver- 
tised to the consumer, and distributed 100% 
through the jobber. 


THE HENRY G. THOMPSON &(SON| CO. 
Established 1876 
New Haven, rane omeans U.S.A. 
x : Eases oe ee emcee | 
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1S on which our salesmen send 
‘in leads on prospects. In this case 


Walters or myself are always avail- 
able to make a quick trip to a cus- 
tomer’s plant. 

As this is written, Mr. Walters 
has just come in from a trip to 
outline an installation in an_ ice 
cream plant. We have a special 


our man dropped in and learned 
that the proprietor was figuring on 
overhauling his plant. With the in- 
formation he gave, it was a matter 
of only a few hours to line the 
whole thing up. 

N SELLING transmission it is 
I very important that the customer 
be satisfied, and he will not be satis- 
fied unless you sell him the proper 
apparatus for the work. This is 
where the common-sense analysis 
of working conditions comes in 
handy—finding out just what your 
/equipment is going to buck after it 
‘is installed. Quite often the sales- 
|man must show real courage in sell- 
‘ing something quite different than 
\what is asked for in the first place. 
|He should not hesitate to do this 
| when necessary, as the customer 
| will thank him later. 
| On one occasion a man asked for 
‘and received from us a wood pul- 
ley. Some time later he returned 
\it in pieces, saying it was defective. 
On being asked about the condi- 
|tions under which it was used, he 
| replied that it was attached to his 
_corn-sheller, outside the crib, in the 
|weather. Small wonder it didn’t 
hold up. He should have been sold 
a steel pulley, and would have been 
if the exact conditions had been 
known. 

Another instance of this sort con- 
cerns a cleaning firm which was 
just starting in business. Three 
pieces of shafting, with hangers, 
were ordered. When it came to 
pulleys the company wanted to put 
on wrong sizes, believing they would 
work. I fought against it and fin- 
ally got the firm to let us do the 
figuring. The customer wasn’t 
pleased at the time, and I told him 
that if we did not save him money 
by doing it our way we would ad- 
just our bill. We made the instal- 
lation and never had to change a 
pulley. 

This getting the facts and selling 
the right article is carried out by 
all our people. If a request comes 
to the order desk about which there 
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is the least doubt, the thing is held | 
up long enough to get the right | 
dope and avoid future grief. A | Wh A 
man recently phoned for a 10 by | y t © 
5 inch pulley. Instead of this he | — 
was diplomatically sold a 10 by 7 | 
inch, which is standard and which | 
we knew would do a better job. | 

Some mighty good business can | FLEXIBLE 
be obtained by helping someone | 
with information where, at first COUPLING 
glance, there is no chance of any 
return except good will. I have in Offers you an 
mind a large distillery which had f 
always bought from us up to about opportunity 
a year and a half ago. Then it ac- . : 
quired a new stockholder in the | Patents Pending for a PROF T 
person of an influential contractor. | | 
Naturally, when extensive additions | IRST, it is small, com- 
and repairs loomed up he was given | pact, and therefore in- power through friction. It is 
the work, which ran into a large | expensive, while it will perfectly balanced and abso- 
amount of money. This contractor | pass tests that no other lutely concentric, so that it 
was big enough to buy direct from | coupling hes. its simple can be used at any speed in 
manufacturers. But his  superin- eerecittl nee er et a we ae 

See , ation costs. It is silent and gladly supply one without 

tendent needed certain information transmits power without - charge for test. Write for 
about the work at hand. One of | shock, vibration, or loss of jelber plan. 
the boys in the distillery, holding | 
only a minor position, knew the | 
type of work we did and suggested | LOVEJOY TOOL WORKS 
that we be consulted. I went down 
and gave the contractor’s superin- ena Rraedinniin CHICAGO, ILL. 


tendent the necessary information. 
This made a hit with him and in- 
stead of buying elsewhere, he gave 
us $16,000 worth of business, in- 
cluding elevators, belt-conveyors, 
shafting and hangers. Incidentally, 
the salesman on this territory had 
never sold a belt-conveyor before, 
but closed deals for four of them 
soon after being on the above job 
with me. 


F THE salesman of any house is 
I equipped to talk transmission, he 
will get business that otherwise 
would be lost, because he feels 
ready to tackle anything that comes 
along, regardless of its seeming 
hopelessness. About two years 
ago one of our men called on a 
grain elevator and was told that 
nothing was needed, However, he 
persuaded the buyer to take him 
back in the plant and finally dug up 
the fact that the plant was suffering 
from an ailment known as “back- 
legging.” To make it worse, the 
thing had been going on for 15 
years, and nobody had been able to 
correct it. Our man reported, the 
“back-legging”’ was corrected, and 
we received $1,800 for our work. 
In addition the same company had 
us overhaul another of its elevators 











DISTRIBUTORS 


These Provections 


Here Is A 
Profitable 
Line 
ABelt Fastener 
That Is 
Different 





S TAND ARD_ 
Self-Aligning Rust Proof Belt Fasteners 


Simplified and standardized 
No large investment, small storage space 
From a small stock you can fill every requirement 


aaa 
Write us for sample to show you fi 


why these fasteners are better, last 
longer and give more service. 


Exclusive territories open. 





F: 


THE BOURNE-FULLER COMPANY 





Upson Works Unionville 


Conn. 
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at a cost of between $1,200 and 
$1,500—a total of over $3,000 from 
a start of: “We don’t need any- 
thing.” 

While we do not try to dash in 
| and change a customer’s ideas of 
| equipment overnight, we do work 
hard to supplant old apparatus with 
something more modern and eff- 
cient. One distillery had been using 
| an old type of car-puller, which was 
| operating satisfactorily but was 
‘clumsy. We finally succeeded in 
selling it one capstan on the basis 
of less effort and better work. We 
couldn't be absolutely sure the cus- 
tomer would be pleased, but had 
faith in the capstans and went 
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In The Light of DEMAND 
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Users of Hollow Screws demand the cold-drawn socket— 


ahead. 


This company bought two 
additional ones and recommended 
them to the extent that we were 
able to sell a number of others to 
coal mines. 


i. installation department, un- 
der Mr. Walters, helps greatly 


predominately. You find the basis of that demand in most in getting the kind of business 
all machinery in all industries . .. It’s found in the fact described. I figure it is directly 


that the machinery runs without breakdowns from hollow 


screws . 


. . Thank Allen cold-drawing for that. 


The Allen Mfg. Company, Hartford, Conn. 















BLOWER, 





responsible for 25% of our total 
volume on transmission. Also we 
sell a tremendous quantity of wire 
rope and I credit 50% of these 


| sales to the same department. This 


is because Mr. Walters and his me- 
chanics are continually on the look- 
out for extra business in connection 


BALL PORTABLE Hundreds of genie ee ki 
| w ations y cing. 
BEARING ees inne | eee os ee 


of _ CLEMENTS- Of course we have a mailing list 
Cadillac Blowers ss . 
are being con-§ | —about 4,500 names. We had 8,- 


stantly reached 
through advertise- 
ments like these. 
Cash in on this 
publicity. 








| 000 catalogs printed and have dis- 





tributed over 6,000. All our men 


carry this catalog, which shows only 


| items that go right along with 
A Rapid | transmission. I could hardly list 
| here the many ways we have of 
Seller getting leads for business, but 
With Liberal should mention that all our people 
: are well sold on the idea of selling 

Discounts. | something more. 
| Service in our case is a big item. 
Live We send out letters occasionally re- 
ous ~—— a an minding our trade as to just what 
. we can do. Also we tell them 
Three Useful Handy Wanted For whom to call for break-down re- 
. . — pairs at any time of the day or 
Machines inONE! mains night. For this purpose we pr the 
BLOWER Not Already phone numbers of five employees. 
SUCTION CLEANER Covered. Going back to sum up the means 
of helping any salesman sell trans- 
SPRAYER Market mission, I repeat that the first es- 
10 days FREE TRIAL sential is to give him clear, concise 
Write for Details Hasn’t Been data on the line. To do this it is 
CLEMENTS MFG. CO. | necessary to compile tables on dif- 
624 Fulton St., Chicago, I11. ferent things that have to be fig- 


ured. Armed with these, the man 
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ONE MAN 
MOVES THIS 
100-TON CAR 


CAR MOVER 


No wasted man power 
when your customers 
are equipped with 
this powerful one- 
man car mover. 
e- It doesn’t 
take a whole 
crew — just 
one man. 


SPEED 
POWER 


weighs only 
17 lbs. Com- 
pound lever- 
age provides 
ower- 
ful thrust. 














MORE 
INCHES 
PER STROKE 


Moves loaded cars 
farther, easier, and 
faster. Slip-proof 
spurs prevent lost 
motion. Here is a 
profitable item for 
mill supply distribu- 
tors to sell. Steady 
repeat business and 
year ‘round profits. 
Write today. 


ADVANCE 


CAR MOVER CO. 


Appleton - - - Wisconsin 


| not only gets more business but de- | 
|rives the added benefit of being | 
‘looked on by his customers as a| 
| fellow who knows his stuff and 
}can be depended on for accurate 
| information. Our men even have a 
| loose-leaf book which enables them 
|to say what kind of steel should be 
|used for various purposes. Right 
| now, in fact all the time, I have 
/new tables and formulas on my 
desk in the process of being pre- | 
pared for the men. a 

To give the men the best of 
| training in their lines, we hold Sat- 
urday meetings at which everything 
| of interest and value is brought up 
by anyone who has a_ message. 
Since I believe in confining discus- | 
sions between our men to these 
meetings I tried the plan of getting 
them into the session promptly at 
nine o'clock. Thus, instead of talk- 
ing things over in twos around the 
office, each man gets his story over 
to every other man on the force. 

In order to have all the salesmen 
thoroughly conversant with the 
goods we sell, I invite each factory 
we represent to send a man to one 
hes our meetings. He gets the en- 
|tire session outside of the time 
spent in comparing notes, and even 
these concern his product. These 
representatives of the manufactur- 
ers instill additional confidence in 
our men. 


NE more thought for the regu- 

lar mill supply salesman who 
sincerely desires to sell more trans- 
mission apparatus and supplies. In 
my mind, the data and formulas 
given us to help the sale of this 
machinery may be likened to the 
plans prepared by the architect who 
designs a building. His terms and 
symbols are highly technical, hence 
they must be interpreted by engi- 
neers, superintendents, and foremen 
so that the workers may do their 
part. This is often done by the 
drawing of simpler layouts for the 
different trades, and these layouts 
correspond to our simplified tables. 
If the mechanics and artisans can 
build from the architect’s plans, so 
the salesman can increase his sales 
by using simplified tables and for- 
mulas which can be easily supplied 
by his house. Furthermore, the 
more salesmen face each situation 














with a common-sense study of actu- 
al working conditions, the more suc- 
cessful they will be. 





THE | 
STABILIZIN 
FACTOR 


of business is to choose 
wisely and buy right. Not- 
withstanding the recent 
break in the Stock Market, 
business conditions are 
fundamentally sound and 
well-managed concerns 
will continue to grow and 
earn profits. 


MONARCH 


BALL METAL 


The 


“Steel Process Babbitt” 


is a proven profit earning 
item for the Mill Supply 
Distributor, because ‘“me- 
chanics know” it is always 
uniform and dependable. 


DISTRIBUTORS 


have no competition for 
we protect them in terri- 
tory and re-sale price. 
That is a reason why the 
majority of our Distribu- 
tors have, for over 25 
years, found Monarch Ball 
Metal to be a profitable 
account. Such territories 
—of course—are not avail- 
able—yours may be— 
better write for facts 
today. 


O*D 


MONARCH METAL COMPANY 


Established 1895 


119 South Lincoln Street, Chicago 


Manufacturers of MONARCH BALL the 
“Steel Process Babbitt,” and QUAKER 


METAL, the “Ladle Bronze” 


SEE - 
4, THE s 
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Simplex 
Vises 


i 
KYA TITS 


They Are 
Kasy to Sell 


Because 


—Simplex Machinists’ Vises 
have been recognized as better 
vises by the men who use them. 
The machined steel slide makes 
them from 2 to 3 times as 
strong as the ordinary vise. 


We give an unlimited guarantee 
that they will not break under 
service conditions. 


Exclusive territory is granted 
to mill supply jobbers, and our 
salesmen will help in introduc- 
ing these vises to your trade. 


Although more costly to build, 
they are sold on even terms 
with other standard makes. 


The Simplex line is_ varied 
enough to cover any mechanical 
need. 


Turn to Your 
Stenographer Right Now 


Say, “Take a letter.” Then ask 
for complete information con- 
cerning these extremely salable 
vises. Address this letter to 


Simplex 
Tool Company 


Woonsocket, Rhode Island 











How the Transmission Asso- 


ciation Aids Distributors 
(Continued from page 42) 


because education has pointed out 
the abuses that have, in the past, 


belong. Industrial buyers today are 
not buying 10 five horsepower mo- 
tors when a 25 horsepower motor 
will drive their 10 machines from a 
group drive. 

The Merchandising 
Committee of the association has di- 
rected the educational activity in 
close co-operation with the en- 
gineering advisory board and the 
board of directors. It has 
lthe distributor by assisting him to 
|serve his accounts better. 

Much has been accomplished and 
|/much more will be accomplished. 








more group meetings are 

| prospect, editorial treatment will be 

more general and more extensive. 
Distributors who are in 


ed, 


close 


touch with association activities are | 


in a position to contribute materi- 
ally to the profitable productivity of 
the plants they serve. They are be- 


|coming more than suppliers. They | 


lare consultants to industry, reaping 
'the advantages that always come to 
those who give service plus. 


The Future of the Distributor 
(Continued from page 46) 
appear, that at least from the manu- 
| facturer’s point of view, the distrib- 

utor’s position is assured. 

The mill supply distributor 
equally essential to the majority of 
| consumers so long as he continues to 
|serve them in a superior way which 
cannot readily be duplicated by the 
manufacturer. We have seen how he 
| makes buying for the consumer more 
pleasant and more simple, how he 
'makes prompt delivery, assures a 
faster stock-turn with a minimum of 
| capital investment in inventory, backs 
up guarantees made by the makers of 
| goods, how he handles complaints, 
|extends liberal credit to his custom- 
| ers, and gives sound advice. 
| So far, no system has been discov- 
ered which would perform the dis- 
| tributing functions better than does 
\the distributor. One is therefore 


is 


ee forced to the conclusion that as long 


under the varied conditions in their | 
plant and they are demanding them | 


placed the blame where it did not | 


Advisory | 


in | 











SHOW 


| THIS 


to your customers 


| . . 
| More data is being accumulated, re- | 
search programs are being extend- | 


served | 


If you don’t feel like carry- 

| ing a sample around, (it is 
fairly heavy, of course) and 
they will see the inside rea- 
sons for Dart superiority. 
They will see the Double 
Seats, of Bronze, properly 
ground into the certified 
malleable iron pipe ends, 
the clean threads, heavy 
nut, all details that spell ex- 
cellence to the experienced 
eve. 


'E.M. DART MFG. CO. 
‘Providence - - - - R.I. 
| CRO 


TEES-ELLS 
UNIONS 
SCREWED 
| FLANGED 














‘Samples? Sure! 


Write! 


| also ask for Catalog 





Sales Agents 


THE FAIRBANKS COMPANY 
New York, and all Branches 


Canadian Factory 
Dart Union Co., Ltd. 
Toronto, Canada 
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as the mill supply distributor is eff- 
cient, uses sound methods, and gives | 
legitimate service, so long will he en- | ]} 9 | | 
joy a more secure position in our in- | || O Nn t U S t U t U t eC ° 
dustrial marketing system than any | 

less efficient distributor, no matter 
how the channel of distribution may | 
be shortened thereby. So long as the 
mill supply distributor keeps abreast 
of the times and continues to serve 
his customers with genuine sincerity 
and performs his functions efficiently 
and with the greatest economy, he 
need not fear displacement, provided | | 
that these facts are made known to 
the consumer on the one hand, and | 
the manufacturer on the other. 


The destiny of the distributor, 
within certain limits, is in his own | 
hands. It behooves him, first, to be- | || 
come thoroughly familiar with what | 
he is doing in order that improve- 
ments may be effected; second, to | || 
know his operating costs so that they | || 
may be reduced to a figure that is | 
commensurate with the type and | 
quality of service rendered; and | 


. || it is your Guarantee 
third, to acquaint both manufacturers | ]| 


and consumers with these facts so | of the Quality of 


that closer and more satisfactory re- 
te aap ee a the Product 
lations may be established. There is 


no surer and safer way of combating 
the misconceptions that have arisen 
concerning the distributor than edu- | }| 
cation affords. For education spells | | 
knowledge and knowledge means | 
truth and so long as the truth be | ]} 
known about the distributor so long | || 
will it be conceded that for thou- | || 
sands of manufacturers and thou- | | 
sands of consumers there is no more | || inlet taaiies 
effective and economical method of | }| . 

distribution than the one in which | it always means the 


the mill supply distributor plays an | | same 
important role. \ | 


Who’s Who in Industrial | 
Distribution | | 

| 

| 

| 

| 




















when you buy 
Hand Trucks 


look for that name 





Fig. 301A—Barrel 


Fairbanks 











Fig. A1304—Dry Goods 





Fig. Q2183—Grocery 
whether it is a Hand | 
Truck, Push Cart, | 
Wheelbarrow, Truck | 
Wheel or Caster | 








(Continued from page 46) 

St. Paul’s Protestant Episcopal 
church and a member of Louisville 
Lodge, Number 400, A.F. and A.M. | 
and the Pendennis Club. Golf is his | 
principal hobby, and he keeps in | 
good health and fine spirits by pok- | || 
ing the little white pellet around on | 

| 

| 


Fig. 209—Hotel | 
| 
| 


“Standard for Quality” 


The | 


FAIRBANKS | 
Company 
Boston New York Pittsburgh 


Factory—Rome, Ga. 


Distribution Everywhere Write for New Catalog 











Warehouse 


the links of the Louisville Country 
Club, to which he belongs. 

Mr. Morton married Miss Austine 
Whitestone Barton in the fall of 
1915, and they have four children— 
three girls and a boy. 
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A bout Ma 


ture, changes in personnel, news of executives or salesmen, 


What’s the News 


nufacturers 


A department where manufacturers may announce new litera- 


changes in quarters, or any other facts of interest to the trade. 
Photographs or cuts are especially desirable. 


Transmission Association 
Meets December 4 


HE Power Transmission As- 
sociation will hold its annual 
meeting in New York City at 


the Hotel Commodore on December 
4, during the week of the Power 
Show. 

A breakfast for directors will be 
held at 8:30 in the morning while 
the open meetings will begin at 10. 

* * cS 

Holcombe, Sales Manager 

for Lamson and Sessions 

J. H. Holcombe has been ap- 
pointed sales manager for the Bir- 
mingham, Alabama, factory of 
Lamson and Sessions Company, 
Cleveland. David B. Prosser has 
taken over the southeastern terri- 
tory, which Mr. Holcombe had been 
covering. 

Mr. Holcombe has been in the 


hardware field since he began work 
as a stock boy for the Beck and 
Gregg Hardware Company, where 
he was employed for 12 years. In 
1915 he became connected with the 
Kirk-Larry Manufacturing Com- 
pany, Cleveland, as southern repre- 
sentative. When, in May, 1926, 
this company merged with Lamson 
and Sessions he continued to repre- 
sent Lamson and Sessions until his 
recent appointment. 

Mr. Prosser has also had long ex- 
perience in the hardware field, as 
he has been calling on the southern 
hardware and mill supply distribu- 
tors for the past 21 years. His first 
experience began with the old Amer- 
ican Iron and Steel Corporation, 
Bethlehem, Pennsylvania. Then he 
represented the Lufkin Rule Com- 
pany, Saginaw, Michigan, in its 
southern territory. 








National exhibit of The Black & Decker Manufacturing Company at Atlantic 
City. Products displayed include this company’s line of portable electric tools 
and accessories, the Van Dorn line of portable electric tools and accessories; 
the Marschke line of heavy duty grinders and buffers; and a representative 
line of fractional horse power Universal Motors, designed and manufactured 
by The Domestic Electric Company, Cleveland and Kent, Ohio, together with 
several score of household and commercial appliances and tools—all powered 
by “Domestic” designed and built motors. 


Black & Decker Has National 
Exhibit at Atlantic City 


A national exhibit has been 
opened by The Black & Decker 
Company, Towson, Maryland, at 


2337-2339 Boardwalk, Atlantic City, 
New Jersey, for the purpose of ac- 
quainting the public with its line 
of tools. This address comprises 
two adjoining show-rooms in the 
southwest corner of the new con- 
vention hall. 

In addition to the complete dis- 
play of tools, a special clinic room 
has been fitted out where all types 
of highly specialized demonstrations 
on various tools can be made. 

G. M. Buchanan, formerly of The 
Black & Decker Company, is man- 
ager of the exhibit; E. H. Poese, 
formerly of Domestic Electric Com- 
pany, is assistant manager. 

Nothing is sold, nor any business 
solicited from this exhibit. 

a 


Stanley Tool Buys Ajax and 
Unishear Companies 

The Stanley Electric Tool Com- 
pany, subsidiary of The Stanley 
Works, New Britain, Connecticut, 
has purchased the Unishear Com- 
pany, 270 Lafayette Street, New 
York City, and the Ajax Hammer 
Corporation, 117 West 63rd Street, 
New York. The Stanley company 
will continue manufacture and de- 
velopment at its main plant in New 
Britain. 

The Unishear line comprises 
motor powered shears for outside 
and inside cutting of sheet material 
of every description, while the Ajax 
line consists of electric hammers 
used extensively for construction 
and maintenance work. 

Distribution will continue through 
regular established distributors. 
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Thomas A. Carroll Dies 
Suddenly 


Thomas A. Carroll, advertising 
manager for E. C. Atkins and Com- 
pany, Indianapolis, for the last 16 
years, died very suddenly on No- 
vember 18. He was taken ill at 
noon, and died at 9:30 in the eve- 
ning; the immediate cause of death 
was a blood clot on the brain. 

Mr. Carroll was born in Beaver 
Falls, Pennsylvania, 51 years ago, 
and lived there until 1913. His 
business association in Beaver Falls 
was with Emerson, Smith and 
Company, saw manufacturers. It 
was in 1913 that he became con- 
nected with E. C. Atkins and Com- 
pany in Indianapolis. 

He was a regular contributor to 
several hardware and lumber maga- 
zines, and was a member of the 
Optimists Club, Chamber of Com- 
merce, Knights of Columbus, Co- 
lumbia Club, Advertising Club of 





Indianapolis, and SS Peter and 
Paul Cathedral. He was an officer 
of the Association of National Ad- 
vertisers. 

Mr. Carroll is survived by his 
mother, his wife, his son, and three 


daughters. 
x * & 


Murry Jacobs to Represent 
Reading Corporation 

H. H. Knowles, the Pacific Coast 
representative of the Reading Chain 
and Block Corporation, Reading, 
Pennsylvania, has just announced 
the appointment of the Murry 
Jacobs Company, 554 South Pedro 
Street, Los Angeles, as representa- 
tive of the Reading Chain and Block 








ABRASIVE WHEELS of BAKELITE 
for Those Difficult Cut Off Jobs 


The majority of the customers you call on have use for cut off 
wheels in one form or another. 


It may be they are cutting off brass, bronze, mould metal, Benedict 
metal tile or porcelain used for ornamental, structural or maintenance 
work—such work as this demands a good clean surface and must 
be free of machining disfigurements. 


Recommend for this type of work Abrasive cut off wheels of 
Electrolon. They fulfill the requirements given above and further, 
due to their cool cutting action, enable the operator to work at a 
high production rate. 

Then every foundry and machine shop is a prospect for Abrasive 
cut off wheels of Borolon Bakelite. They are made especially for 
operations on steel. 

Assure your customers that there is either a Borolon or an Electrolon 
Bakelite Bonded cut off wheel in a wide range of grains and grades 
for every application. 





<qIN> 
Se 














ABRASIVE COMPANY 


DIVISION OF SIMONDS SAW AND STEEL. COMPANY 
Tacony and Fraley Sts. 
CHICAGO PHILADELPHIA, PA. DETROIT 
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MARVEL 


High - Speed - Edge 
HACK SAW BLADES 


These new blades are made by a patented | 
process by which a cutting edge of 18% | 
Tungsten High Speed Steel is integrally 
welded to a tough unbreakable body. In | 
this way the long-lasting, fast-cutting qual- | 
ities of high speed steel are combined with | 
extreme strength. Marvel blades stand up | 
under any treatment, even in a jam they 
will not crack or shatter. 


Guaranteed 
Unbreakable 


Marvel blades are guaran- 
teed unbreakable—even in 
case of accident. A dozen 
of these blades will cut 
more metal, give longer 
service than an equal num- 
ber of any other blades. 


Made in sizes for all power 
Marvel Blades | 
are profitable to suppliers. | 


hack saws, 


ommended for 


satisfaction. They have | 
many effective sales points, | 
yet cost no more than or- 
dinary high speed steel | 
blades. Once introduced | 
they are steady sellers and 
build repeat business. They | 
carry a liberal margin. 
Write today for catalog and 
proposition. 





Armstrong-Blum Mfg. Co. | 


“The Hack Saw People” 


353 N. Francisco Ave., CHICAGO | 


They can be safely rec- | | 


| 
Profitable | 
| 


any job, | | 
are sure to give absolute | | 


Corporation in southern California. 

The Murry Jacobs Company is 
qualified, by experience in repre- 
senting similar lines and by personal 
knowledge of the field, to represent 
the Reading Company. MHarry T. 
Lynam will be in charge of the Los 
Angeles office. 


Brown and Sharpe Display 
System 

A special display system for use 
of distributors has been developed 
by the Brown and Sharpe Manufac- 
turing Company, Providence, Rhode 
Island. Besides the usual type of 
glass counter cases, and display cases 
hinged to swing out from the wall, 
special cases and cabinets are recom- 
mended for use in stores where wall 
panels cannot be arranged. These 
cases may had in convenient 
forms with glazed doors in front 
which can be locked, and panels 
swinging outward giving access to 
the shelves provided in the cases. 

The matter of fastening and iden- 
tifying the products displayed in the 
cases has not been overlooked. A 
small threaded stud, fastened into 
the panel, eliminates the objection- 


be 


|able features of wire fasteners; and 
'for the customers’ 


convenience in 
identification, small celluloid buttons 
numbered to accord with the num- 
bers in the manufacturer's catalog 
can be attached to the tools. 


Forged Tool Simplification 


Accepted by Industry 

The Division of Simplified Prac- 
tice of the Bureau of Standards, 
Department of Commerce has an- 
nounced that the revised simplified 
practice recommendation number 17 
on forged tools, will be considered 
effective from July 1, 1929. 
Signed acceptances have been re- 
ceived from a sufficient number of 
manufacturers, distributors and us- 
ers of forged tools to insure the 
general adoption of the revised 
simplification program. 


as 


* 


Hunt Represents Westcott 

Chuck Company 

Westcott 
New 


The 


Oneida, 


Chuck Company, 
York, announces, 
among other appointments, that 
G. L. Hunt, Philadelphia Bourse 
Building, Philadelphia, will be the 
company’s representative in that 
territory which includes’ eastern 
Pennsylvania, Maryland, Delaware, 
and southern New Jersey. Mr. 
Hunt is an experienced chuck sales- 
man. : 

Other representatives recently ap- 
pointed are: The Noxsel-Stroman 
Company, 14 East Tupper Street, 
Buffalo; S. A. Dinsmore, 327 South 
La Salle Street, Chicago; K. D. 
Carlson Company, Box 397, Arcade 

















Brown and Sharpe display case featuring the use of soft brass shaped to fit 
'the contours of the objects displayed and fastened through holes in the ends 


of each strip by small screws. 
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Station, Los Angeles, and 268 Mar- | 
ket Street, San Francisco, and F. A. 
O’Donnell, 1509 First National 
NN NNN NOON. 


Bank Building, Pittsburgh. 
* * * 
Goodrich Appoints McTam- 
many Sales Manager 
Robert McTammany, formerly 
with the merchandising staff of the AN 
B. F. Goodrich Company, Akron, # 
Ohio, has been appointed general | 
sales manager of the company. He 
succeeds L. A. McQueen, who re- 
signed. 
Mr. McTammany has been with | 
Goodrich for 24 years. | 
* oe Ox 





Y 





| 

| This mark will help you 

sell. It distinguishes qual- 
ity in pipe tools. 


Oster and Williams Tool 
Consolidate | They are better 


The merging of The Oster Manu- | ° 
facturing Company, Cleveland, and | sell easily, 
the Williams Tool Corporation, Erie, | ° 
Pennsylvania, brings together two | build repeat 
representative lines of pipe machin- ‘ 
ery. It is claimed that this consoli- business 


dation puts under one operating | 
head the manufacture and marketing 
of the most complete line of die- 
stocks and power pipe threading ma- 
chines made by any one company. 





ARMSTRONG BROS. Better Pipe Tools are building a large and loyal follow- 


Both companies are well estab- ing for many supply houses. Once tried, these better tools are always wanted, 
lished, the Oster company having for they are handier, have balance, make work easier and do a better job. 
been founded in 1893, and the Wil- The superiority of ARMSTRONG BROS. Pipe Tools results from improved 


design developed after exhaustive tests of all 
types and makes; from an accuracy in manu- 
facture and fineness of finish uncommon to pipe 
tools; from the generous use of alloy and hard- 
ened steel at points of wear. 


liams corporation in 1901. 

Russell B. Tewksbury, former 
president of the Oster company, will 
continue as president of the new or- 








° . RS 
ganization. | Au incr OF ; 
+ x > | or A Full Line of 
. . e 
Huff Heads New Department | “ARMSTRONG, Better Pipe Tools 
for Minneapolis-Honeywell The ARMSTRONG BROS. Better Pipe Tools are 
+ ice- ; products of the makers of ARMSTRONG TOO 
W. F. Huff, vee president of the ARMSTRONG BROS. HOLDERS. They have an excellence developed 
Minneapolis-Honeywell Regulator Solid and Adjustable through over 37 years of fine tool making. The line 
- ss Pipe Dies is extensive including: 
C , M lis, M t p 
ompany, “inneapolis, Minnesota, Sibi. Cintas Sadi Solid Dies and Stocks * Standard Vises 
will supervise the new industrial de- Steel Chasers cut easier, eS 
: F alts a theand of tathecet Pipe Cutters Open Side Vises 
partment which has been established ccevtinwie, teat tuber. = Wheels jor orld 
by the company. Improved designs give greater All Steel Pipe Wrenches 
© mm “df i : . chip clearance. The relieved 
This department will maintain a cutting points greatly reduce They are nationally advertised. Dealers helps are 
. ° : sateen freely furnished. Shown and described in Catalog 
staff of specialty engineers operating AUov Stee CHAsens B-27. Write for catalog today. 
through the company’s branch offices BacweD ort TeeTH 


for the purpose of specializing in the 
application of various control devices 
for manufacturing and power plant 
processes. 


Armstrong Bros. Tool Co. 
“The Tool Holder People” 
305 N. Francisco Ave., 
CHICAGO, U.S.A. 


* *K 


Changes in St. Louis Organi- 


zation of Cutler-Hammer 

Cutler-Hammer, Incorporated, 
Milwaukee, Wisconsin, has_ estab- 
lished a new warehouse in St. 
Louis, at 1914 Washington Avenue, 
in connection with the district sales 
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ALLIGATOR 


TRADE MARK REG.U.S. PAT. OFFICE 


STEEL BELT LACING 


~ - s 


“JUST A ve 
HAMMER TO 


APPLY IT” 





_Alligator Steel Belt Lacing is equally effi- 
cient on any thickness of leather and fabric 
belts. Made in 11 sizes to join any belt 
from 7, inch to % inch thickness. 


Orders for Alligator Steel Belt Lacing are 
orders of profit for the jobber. H 


Flexible Steel Lacing Company 
4643 Lexington Street CHICAGO, ILL. 
in England at 135 Finsbury Pavement, Londen E.C. 2 























For Your 
Protection and Ours 




















Performance 
means more to you 


than anything else when you sell 
an electric handsaw. Unless the 
saw you sell performs on the job 
the way you told your customer 
it would, that customer will lose 
faith in you. That’s why you 
should sell the 
WAPPAT Electric 
Handsaw—the saw 
that sells itself and 
stays sold by its ac- 
tual performance. 


t { INC PPRONPATEN 


Division of Simonds Saw 
Address and Steel Company 


it si 7524 Meade Street 
cn ae PITTSBURGH, PA. 

















office which was moved to that ad- 
dress from 611 Olive Street. 

The warehouse covers almost 
4000 square feet of floor space and 
a stock of standard C-H motor con- 
trol and wiring devices will be car- 
ried for supplying the territory 
served by the St. Louis office. This 
includes the states of Kansas, 
Missouri, Oklahoma, Arkansas, 
Louisiana, Texas, southern Illinois, 
southern New Mexico and parts of 
Tennessee, Kentucky and Indiana. 








Hecker President of Curtis 
Company 


Walter C. Hecker, formerly senior 
vice-president of the Curtis Manu- 
facturing Company, has been elected 
to the presidency of this company 
and its subsidiary companies, includ- 
ing Curtis Pneumatic Machinery 
Company, Curtis Saw Company and 
Curtis Clutch Disc Company. E. H. 
Steedman, retiring president, retains 
his place on the board of directors. 

Mr. Hecker became associated 
with the Curtis organization in 1905 
as sales manager, becoming secre- 
tary shortly after. 


Gundlach Buys Little Giant 
Punch & Shear 


The Little Giant Punch and Shear 
Company, Sparta, Illinois, has dis- 
posed of its business to The T. J. 
Gundlach Machine Company, Belle- 
ville, Illinois, who will continue the 
manufacture and sale of the “Little 
Giant” punches and shears. 
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New Fairbanks Catalog 





| 
Published | 
The Fairbanks Company, New | SCHIEREN TANNED 
York City, has issued a new, com- WATERPROOF 
plete catalog covering its line of DUXBAK Leather BELTING 


hand trucks, wheelbarrows and 
truck casters. 

The book contains 128 pages of me oF 
detailed information and is fully il- 
lustrated for the convenience of dis- 


cibutors What is a profit for... 


Simplex Tool Issues New 


Vise Circular if not to keep ? 


THE MOST PLIABLE OAK-TANNED BELT 


A 9-page circular describing the 
company’s line of vises, is being dis- 
tributed by the Simplex Tool Com- 





pany, Woonsocket, Rhode Island. P . 

The book also contains complete ROFIT 1s the re- 
information on the new “Top Swivel sult of all your good works. You 
Jaw Series.” | — . . 

kok Ox | can’t afiord to see it frittered away. 

New Line of Compressors If the leather belt you sell doesn’t 

Some new features are incorpo- make good, you must. 
rated in the line of compressors re- 
cently produced by the Worthington , rm 
Pump and Machinery Corporation, On that basis alone there is no belt 

j J y = 7 
Harrison, New Jersey. The crank better to sell than Duxbak. It is 
case enclosure is completely oil-tight 


and free from the oil leaks frequent- 

ly found in equipment of this kind, : “a ° . 

de sales. ane weak. the pulleys. It is going to deliver 
This line is the Worthington 

single, horizontal, straight-line series 


going to run straight and true on 


every ounce of its rated power capa- 








with a range from 100 to 300 cubic city. And it is going to last as long 
a or longer than your customer ex- 
Milburn Contest for Develop- | pects. 

ments in Gas Cutting — ; 

A contest with awards aggregat- Many Duxbak distributors are find- 
ing $3,000, is being sponsored by the ° ° ° 
Alexander Milburn Company, Balti- ae oe belting sales promotion plan 
more, Maryland, for the purpose of a splendid aid. Write for it. Your 
furthering interest in experiments ae bli ° , 
tending toward lowering the cost of request incurs no obligation 


the welding and cutting process used 
by engineering industrials. 

The prizes are divided into three 
offers of $1,000 for 1930, 1931, and 
1932, for the best authenticated re- 
sults accomplished with illuminating 
or by-product gases instead of the 
expensive manufactured gases now 
used. According to the information 
issued by the Milburn company an 
enormous saving would be possible 
since city gas averages 7? cents per 
hundred cubic feet and acetylene, 
generally in use at present, costs 





/ “42 “FERRY STREET 
$3.00 for the same amount. | P NEW YORK,.USA. 


The company states also, that the 
use of illuminating or city gas has 
been put to the test as the larg- 
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Y Nes 


Cushman Nose Type 
COLLET (CHUCK | 





HIS chuck takes collets from 1%” to 

134” inclusive, and any bar that will 
pass through the spindle can be 
held. It is mounted on spindle nose by 
bolting to a plate the same way that a 
lathe chuck would be. 


Send for Details and Prices 


Cushman Chuck Co. 


HARTFORD,CONN. 


V4 
NASON 


STEAM TRAPS 








The 
first, 
the 
most 
simple, 
the 
most 


liked. 


Keep 
upkeep 
down. 


We 

sell 

thru 
and 

aid 
Jobbers. 





Class B 1 to 20 Ibs. 





Class C 20 to 70 Ibs. 





Sidelug 40 to 150 Ibs. 
NASON MANUFACTURING CO. 


71 F alton St. 








N :w York City 





| est engineering firm in the world has 
_used it for several years in the 
| field with success, and the most ex- 
| tensive ship scrapping program ever 
| attempted was accomplished with 
| apparatus using coke oven gas. 

A committee of competent engi- 
neers and the head of one of the 
large engineering universities have 
| been asked to act as advisors and to 

| appoint the judges for this contest. 











| 


H. P. Schultz, recently appointed to 

the position of traveling sales mana- 

ger for The Republic Rubber Com- 
pany, Youngstown, Ohio. 


New Company Buys Seni 
navian-Western 

J. K. Borch, president and gen- 

eral manager of the Scandinavian- 

Western Importing Company, Lim- 

ited, 107 Lafayette Street, New 

York City, has announced that this 


/ company has sold its business to a 


| 


| 


| expected 


newly-formed organization which 
will operate as Sandvik Saw and 
Tool Corporation. 

This new firm will continue to 


| operate the New York, Minneapolis, 
| Seattle, 


and Montreal offices, and is 
to conduct its business 


| along the lines followed by the for- 


mer company in the past 35 years. 

Mr. Borch will not be connected 
| with Sandvik Saw and Tool Cor- 
poration. He has made no definite 
plans for the future. 





Schultz of Republic Rubber 


Promoted 

H. P. Schultz of the Republic 
Rubber Company, Youngstown, 
Ohio, has been advanced to the po- 
sition of traveling sales manager. 
His work will be in the nature of 
personal field representative to O. S. 
Dollison, vice president, who is in 
direct charge of sales. 

Mr. Schultz came to Republic 
early in 1922 to establish a produc- 
tion control and planning depart- 
ment; in 1925 he was transferred 
to sales as a special field represen- 
tative. 

In the handling of production 
control Mr. Schultz came into active 
and daily contact with costs—lab- 
oratory research and production of 
all merchandise manufactured by 
the company, as well as general 
procedure from the mail room to 
the shipping room, so he is fitted 
by training to give a very valuable 
factory contact to Republic accounts 
and representatives. 

* * 


Russel Appoints Cortright in 
Coast Division 

J. A. Cortright has been appoint- 
ed by The Russel Manufacturing 
Company, Middletown, Connecticut, 
as assistant division manager in the 
San Francisco branch office. Mr. 
Cortright, who is well known lo- 
cally, will act as a contact man be- 
tween the distributors and dealers 
in Rusco Products and the factory 
branch at 727 Van Ness Avenue, 
San Francisco, California. 

It will be one of his duties to 
gauge accurately the volume of San 
Francisco business so that the com- 
pany will be in a position to antici- 
pate distributors’ needs and be able 
to fill orders immediately upon re- 
ceipt. 


* 


*K * * 


Diagraph Issues “Shipper’s 
Handy Helper” 

A useful booklet issued by the 
Diagraph Stencil Machine Corpora- 
tion is the “Shipper’s Handy Help- 
er,” which combines with a descrip- 
tion of this company’s products, 
some helpful instruction on the de- 
tails of shipping. 

Metric conversion tables are giv- 
en, as well as suggestions for pack- 
ing, marking, numbering and invoic- 
ing export freight and express ship- 
ments. 
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Clore, General Sales Mana- 
ger, for U. S. Tool 


Ralph H. Clore has been ap- 
pointed general sales manager of 
the United States Electrical Tool 
Company, Cincinnati, to succeed 
George M. Lawrence, who, after a 
number of years as branch mana- 
ger and general sales manager, re- 
signed to become vice-president of 
the General Radial Drill Company, 
also of Cincinnati. Mr. Clore has 
had actual production experience, 
and has served as branch sales 
manager for the United States Tool 
Company for the past several years. 


Another appointment _ recently 
made by this company, is the addi- 
tion of Mr. Gordon Thornton to 
the Cleveland branch. Mr. Thorn- 


FOR 
1930 


Just in case you 
didn’t know... 


SELLING THROUGH 
DISTRIBUTORS 





ton is widely known in the Cleve- 
land territory, and has had wide 
experience in the hardware and tool 
field. 








Mr. Gordon Thornton, new staff mem- 

ber of the Cleveland branch of the 

United States Electrical Tool Com- 
pany, Cincinnati. 





Open Cleveland Office of 


Gardner-Denver 
The Gardner-Denver Company, 
Quincy, Illinois, has opened a Cleve- 
land office with C. C. Arnold in 
charge. The new location will pro- 
vide space for sales rooms and stor- 
age. 
Other plants of the company are 
in Quincy, Illinois; LaGrange, Mis- 
souri; and Denver, Colorado. 


WITH SAME 
‘““MAKE GOOD” 
GUARANTEE 








ELL YOST FOR 
ATISFACTION 


YOST WILL CONTINUE 
THE SALES POLICY OF 














MAKE GOOD 

OR YOST 
DOES 

Is the purpose of contin- 

uous advertising to pros- 

pective users--to break 


| A YOST 
VISE MUST 
is Ladle 
down sales resistance on 
the Bottom Pour Ladle. 
distributor. 
feature of the 


ard equipment in many 
piants. 
not the top. 


program of cooperation. 
the Bottom Pour Ladle now! 


Oshkosh, Wisconsin 











Listed as ‘‘Standard’”’ by the Underwriters’ Laboratories 





UWELL 














Every inquiry from ad- 
vertising is referred to a 
The safety 


Rowell 


Bottom Pour Ladle is a 
decided sales advantage. 
This ladle is now stand- 
industrial 
It pours from the bottom— 


You'll profit—if you tie up with our 
Investigate 


GIANT GRIP MFG. CO. 
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| Enlargement in Paasche Air- 
Steam Boiler Plants everywhere 
are potential customers for brush Company 


A larger: sales and display room 
ry for the Cleveland branch of Paasche 
sp — 


Airbrush Company, Chicago, has 





been opened at 722 Perry-Payne ? 
Building, Cleveland, and H. V. Manufacturer Ss 
Schweitzer and J. G. Newman have 
been added to the sales force of Agent 
e hes 
4 the Cleveland organization. 
This expansion is part of the , 
AUTOMATIC general enlargement of the Paasche We have an attractive 
INJECTORS. «company which was initiated in the proposition for a man 
early part of October with the or organization selling 


opening of new offices for the New 

‘ong a York sales and service branch, at 
ee, ee ee 103 Lafayette Street, New York. 
safety and quality they are 7 


easy and profitable for you : : se aaa = * 
and your salesmen to sell. | 


to factories. Product 
is a Penetrating Lubri- 
cant, well established 
in other lines, and we 


Backed by the very highest 





Vin ee tr emalen now want to introduce 
information and_ distributor it in the industrial 
plan. field where it has a 
great variety of uses. 
AMERICAN Address Box 898 
i N J E C T O R °/, Mill Supplies 
520 N. Michigan Ave. 
COMPANY Chicago 





Detroit ¢ Michigan 








_—_ 








MACHINE SHOPS 
and Garages Need © 


COLVIN 


Interchangeable | 
Rawhide Hammers 


a 








Subscribers 


| Mr. Robert Forbes, recently appointed 
| district sales manager of the New 










York territory of The Standard Elec- ’ 
Don’t wee Tool Company, em. His You can’t afford 
h t t 125 h Street, ° ° 
overlook — a to miss a single 
these ; ° 
buyers 1 , issue. 
. _ Oster Distributes New Die 
Displa : 
ee Give us your 
, i A new, bright red, die display 
Special rawhide : J : 
faces are hard case has recently made its appear- new address if 
enough to strike ance on the counters of many dis- h 
on Sonent tributors of plumbers’ and pipe fit- you ave 
materials, Re- ters’ supplies. It is being distributed moved. 
newable heads 


by The Oster Manufacturing Com- 


g fi - 
oon poem “pees pany, Cleveland. 


tunity, too. We 











| 
are sole makers. The new display: is only 10 inches 
| wide and 7% inches deep, but it age 
GREENE TWEED & CO. | holds 72 complete -sets of standard 
109 Duane ag New York dies that will fit any one-inch | 


two-inch die stock. 
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Linde Exhibits at Power 
Show 

The Linde Air Products Company 
and Associated Companies will oc- 
cupy booths 334-335 at the New 
York Power Show to be held in 
Grand Central Palace, December 2 
to: 7. 


Besides a display of their regular | 


line, the first showing will be made 
of the new “Oxweld” type W-17 
low-pressure welding blowpipe. Of 
particular interest to power plant 
engineers will be a full size oxweld 
power plant piping special which 
shows various details of oxwelded 
construction. 

The booth will be in charge of 
H. H. Griffith of the Technical Pub- 
licity Department, New York City. 


*x* *K * 


Chain Belt Opens New 
England Office 

J. K. Merwin is in charge of the 
New England district office of the 
Chain Belt Company, Milwaukee, 
which was recently opened in the 
Park Square Building, Boston. 

Mr. Merwin has been with the 
company in the Milwaukee and 
Cleveland offices for the past five 


years. 
:*e * 


Link-Belt Exhibit at Power 
Show 

Link-Belt Company, Philadelphia, 
Chicago, Indianapolis, will exhibit 
its line of Link-Belt silent chain 
drives, finished steel roller chains, 
Herringbone speed reducers, and 
other power transmission products 
at the New York Power Show. 
This company will display its 
products in spaces 285, 286, and 
287, on the mezzanine floor. Among 
those expected to attend are: James 
S. Watson, vice-president, Indian- 
apolis, and George L. Morehead, 
vice-president, Philadelphia. 


ste 
* 


Lewis-Shepard Buys Craw- 

fordsville Plant 

A large plant in Crawfordsville, 
Indiana, has been purchased by the 
Lewis-Shepard Company, Boston. 
Production starts immediately, fol- 
lowing the installation of modern 
machinery and equipment. 

This purchase is the latest step in 
the development of this company 
since its entry into the material 
handling field 15 years ago. 




















THE LONGER LIFE 


OF 


Jowell Valves 


OWELL Valves owe their longer life to distinctive 

design, carefully selected materials and faultless 
workmanship. It is these essentials principally that 
combine to produce Powell Valves with a longer 
valve life. 








Fig. 110 Fig. 413 Fig. 150 


Moreover, there are Powell Valves which incorpo- 
rate special features for prolonged service—seats and 
discs that are reversible, regrindable, renewable. 
These inherent features materially increase the life of 
the valve as the seats and discs can easily be recondi- 
tioned and the valve made good for another long 
period of usefulness. 


POWELL PRODUCTS 


Valves of bronze, iron and steel in Globe, 
Angle, Cross, Check, Gate and Safety 
patterns. Also Oilers, Lubricators, Grease 
Cups, Water and Oil Gauges, etc. 


THE WM. POWELL CO. 


2521-2531 SPRING GROVE AVE. 
CINCINNATI, OHIO 
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BUSINESS TIPS 


BELLINGHAM, WASH.—T he 
St. Paul-Tacoma Lumber Co., Ta- 
coma, is planning to build a mill con- 
sisting of 3-story units for shingle 
mill, planing mill and saw mill, to 
cost about $200,000 with equipment. 
All machinery will be electrically 
operated. 


* * * 
BROOKLYN, N. Y.—Plans are 

being prepared by the Keystone 

Foundry Co., Essex St., manufac- 


turer of iron castings, for the build- 
ing of two one-story foundry units, 
95x100 ft., to cost about $60,000 
with equipment. E. M. Edelson, 26 
Court St., is the architect. 

* * * 


BUFFALO, N. Y.—The Quisen- 
berry Feed Mfg. Co., 95 Kentucky 
Ave., has filed plans for a 6-story 
addition to its mill, which will in- 
clude a grain elevator with screen- 
ing, conveying, hoisting and other 
equipment. The addition will cost 
about $100,000. S. T. Edwards, 
110 South Dearborn St., Chicago, is 
engineer. 

* * * 

CHICAGO, ILL.—Schlangen 
Brothers Co., 2435 Irving Park 
Boulevard, has under consideration 
the building of a multi-story plant 
addition, to cost over $200,000 with 


equipment. This company manu- 
factures builders’ hardware, etc. 
* * * 


CLEVELAND, O. —Bids _ will 
soon be taken by the Atlas Steel & 
Supply Co., 4401 Trumbull Ave., 
for a 3-story addition to its 
storage and distributing plant, to 
cost over $65,000 with equipment. 
The architect is W. J. Wefel, 5716 
Euclid Ave. 

* * * 

DALLAS, TEX.—Plans will soon 
be drawn for a new _ vocational 
school in the Oak Cliff district, where 
a 20-acre tract has been secured. In- 
cluded in the project will be shops 
for mechanical, electrical, automo- 
bile mechanics and other trade in- 
struction, the initial units to cost 
$100,000 with equipment. The 
work is under the direction of a 
committee of Oak Cliff-Dallas Com- 
mercial Association, T. E. Jackson, 
chairman. 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 

Supplies and Equipment. 








FAIRMONT, W. VA.—A new 
coal tipple with electric hoists and 
other mechanical handling equip- 
ment will be constructed by the 
Baltimore & Ohio Railroad Co., 
Baltimore. Contract has been award- 
ed to Olga Construction Co., Chi- 
cago. The project is to cost over 
$60,000. 

* * * 

GLASSMERE, PA.—Acme Steel 
Co., manufacturer of electric steel 
castings, is making additions to its 
foundry buildings, and wili install 
additional crane, annealing oven, 
core ovens, air compressor and 
other equipment, thus increasing its 
capacity 60%. The additions are to 
be 80x200 ft. and 40x80 ft. 

* * * 

HAMILTON, O.—Plans have 
been filed by the Estate Stove Co., 
for a one-story addition, including 
extensions in power plant, to cost 
about $60,000 with equipment. Carl 
J. Kiefer, Schmidt Building, Cin- 
cinnati, is engineer. 

* * * 

HARRISON, N. J.—Bids will 
soon be taken by the Driver-Har- 
ris Co., Middlesex St.. manufactur- 
er of wire products, for about 
seven 2- and 3-story additions, to 
cost over $350,000 with equipment. 
J. A. Finegan, 776 Broad St., New- 
ark, is architect. 

x * * 

INDIANAPOLIS, IND.—A one- 
story plant, 45x112 ft., to cost about 
$25,000 with equipment, will be 
erected by the Leader Specialty Co., 
515 E. Walnut St. Bids on general 
contract have been asked. Bacon & 


Tislow, Architects’ & Builders’ 
Building, are architects. 
* * * 

KENOSHA,: WIS.—Work on a 

new shop, 200x330 ft., and an 


office, 80x100 ft., will be started im- 
mediately by the Snap-On Wrench 
Co., 1270 South Pierce St., Mil- 
waukee. The buildings will cost 


$175,000, exclusive of $125,000, 
which the company. will spend for 
machinery. Frank D. Chase, Inc., 
720 N. Michigan Ave., Chicago, en- 
gineer, closed bids Nov. 7. 
* * * 

MUSKOGEE, MICH.—Musko- 
gee Iron Works, Inc., has plans for 
a one-story machine shop, 25x160 
ft., which will cost about $25,000 
with equipment. The company will 
also build a 2-story office, 40x105 
ft. on an adjoining site. H. H. 
Niemann, Barnes Building, is archi- 
tect for the machine shop. 

* * * 

PHILADELPHIA, PA.—T h e 
Freihofer Baking Co., 20th St. and 
Indiana Ave., will install mechani- 
cal handling equipment in its new 
one-story loading station. This 
project will cost about $75,000. 
Philip Haibach Contracting Co., 
1261 North 26th St., has the gen- 
eral contract. 


PHOENIX, ARIZ.—A factory 
branch, service and _ distributing 
plant will be built by the Firestone 
Tire & Rubber Co., Akron, Ohio, to 
cost about $150,000 with equipment. 
The general contract has _ been 
awarded to Clinton Campbell, 90 
W. Moreland St., Phoenix. 

¢ 6 3 

PROVIDENCE, R. I.—Bids have 
been asked by the U. S. Rubber 
Co., on a general contract for an 
addition to its mill on Valley St. 
The addition is to cost over $50,- 
000 with equipment. Lockwood 
Greene Engineers, Inc., 24 Federal 
St., Boston, is architect and engi- 
neer. 

x * x 

STAMFORD, CONN.—The 
Electric Specialty Co., 211 South 
St., will build a 2-story factory, 
45x145 ft. Contract has _ been 
awarded. 

* * * 

SAN FRANCISCO, CAL.—The 
Link Belt, Meese & Gottfried Co., 
3100 Nineteenth St., manufacturer 
of elevating, conveying and other 
transmission equipment, will con- 
struct a new plant group, to cost 
about $400,000 with equipment. 
Austin Co. has been engaged to 
prepare the plans. 
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Typewriters and turret lathes, 
although widely separated in 
construction and operation, are 
linked in the common aim of 
making man’s tasks a little eas- 
ier. And so with every other me- 
chanical product. €) &y «3 In 
spite of this high purpose, how- 
ever, your business existence as 
a manufacturer of any one of 
these products depends greatly 
upon the efficiency of that prod- 
uct in actual operation. You 
cannot even content yourself 
with building efficiency into it! 
You must guard that efficiency 
against misuse! You must make 
your product fool-proof.Q © © 
Because this is so, many manu- 
facturers have turned to Bristo 
Safety Set Screws. © €9 The 
unique design of their patented, 
dove-tailed socket gives a perfect 
grip, and in addition discourages 
tampering, for it suggests that 
the screw is to be loosened or 
tightened only with a special 
wrench. (In reality it can be ad- 
justed with a screw driver, or 
flat bar steel in an emergency.) 
© © O Bristos can be set tight- 
er and loosened more quickly 
than any other set screw. They 
are longer lived. Yet Bristo Safe- 
ty Set Screws actually cost no 
more than ordinary socket set 
screws. €}) €) € May wesend you 
samples? We would like you to 
prove their protection and effi- 
ciency to yourself. © © 











The Turner Brass Works, 
805 Park Ave., Sycamore, Ill. 


Kindly send us detailed information and 
prices. 


SPOT Ce eee CTT OTT T OTT To ee 


Bg 


Western Branch—324 N. San Pedro St., Los Angeles, Calif. 






SAFETY SET SCREWS 


ve ls iseiiaamamaes CO. WATERBURY, — 
DEPT.—H 




















112 MILL SUPPLIES 













It’s the House 
Behind the Line 


The T. B. Wood's Sons Com- 
pany always has offered to its 
Dealers and their customers 
something more than a quality 
product. Behind each article 
Wood's have endeavored sin- 
cerely to put a manufacturing 
skill, responsibility and dealer 


cooperative service that is the 


result of seventy-two years of Power Transmission 


manufacturing and sales work. 


We believe in the Distribu- Machinery 


tor and we believe in our prod- Flexible Couplings Speed Reducers 
uct, so much so that we'd like Friction Clutches Conveyors 

to tell you of the Wood s Deal- Belt Contactors Ball Bearings 
er Plan that will bring you Shafting Rope Drives 
more orders for, and larger Hangers Pulleys 

profits from your Power Trans- Couplings Pillow Blocks 
pan Department. May we Grooved Pulleys for ““V” Belts and 


““V”’ Belt Drives Complete 
There’s no obligation, of 


a T.B.Wood's Sons Co. 


Chambersburg, Pa. 


NEW ENGLAND BRANCH: SOUTHERN BRANCH: 


Cambridge, Mass. Greenville, S.C. 
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Drives screws up to 2” long, 
No. 12 size. Net weight 6% Ibs. 


Price $48.00 


Drives screws up to 34” long, No. 16 

size, Lag screws 5/16" x 4” long, Bolts 

and nuts up to %”. Net weight 7 ' Ibs. 
Price $68.00 






The smooth, compact construction of Stanley I 
Electric Drills is retained in these new Screw | 
Drivers. They have plenty of reserve power to 

take care of any job within their rated capacity. | 
Note the light weight. 


The positive clutch in the spindle disengages 
immediately when the forward pressure is 
released. Universal motors. Ball Bearings. All 
the distinctive features which have character- | 
ized Stanley Electric Drills. | 


A full line of Screw Driver Bits and Sockets can’ ' 
be furnished for use in these tools. | | 


Send for full information on these improved | i 
Screw Drivers. Also ask for new Electric Tool 
Catalog No. $59g, describing the full line. 


| 
The Stanley Rule & Level Plant 


New Britain, Conn. 










More to Come 





ANLEY TOOLS 


THE CHOICE OF MOST MECHANICS 
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What This Symbol Means 
To American Industry 


,..and toYOU 


OU see this symbol on Worthington 
equipment in mills and factories wher- 
ever you go. You accept it, and manu- 
facturers accept it, as a mark signifying 
equipment intelligently designed, soundly 
built and fairly sold. 
This symbol has an ancient meaning, 
however, which adds to its significance. 
Thousands of years ago, a very great 


people... the Egyptians... put their utmost 
confidence in it. To them 


would meet with fair dealing and would 
be accorded protection. 

Worthington, in its use of the symbol, 
has revived the ancient meaning in every 
respect. To the user of Worthington equip- 
ment, safety plus power... protection of 
his investment... is extended. 

And in the universal acceptance of this 
pledge, W orthington dealers find profitable 
opportunities on every hand. Not only do 

they find sales resistance re- 


the Winged Globe signified if Verte ee Ter N duced because of it, but they 


power plus safety. When an 
Egyptian saw this device 


DEALER LINE 


CENTRIFUGAL PUMPS 


find also that Worthington 
sales assistance measures up 


Plain and Ball Bearing) 
carved or painted over a DIRECT-ACTING to its obligation. 
‘ STEAM PUMPS ‘ 
doorway he knew that it (Simplex and Duplex) Have you examined the 


was a pledge on the part of 


ever passed within that door 








DUPLEX PISTON 
POWER PUMPS 
the householder that who- TRIPLEX 


PLUNGER PUMPS 
AIR PUMPS 


VERTICAL COMPRESSORS 
( Air and Water Cooled) 


HORIZONTAL COMPRESSORS 


Worthington Dealer Propo- 
sition carefully ? If not, write 
today for complete details. 








Steam and Belt Driven) 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
Executive Offices: 2 Park Avenue, New York, N. Y. 
GENERAL OFFICES: HARRISON, N. J. 


WORTHINGTON 
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Williams’ ““Vulcan” Williams’ “Vulcan” 


Wire Rope Socket Wire Rope Socket 
Closed Pattern Open Pattern 




















CWhere forging hammers 
out the quesswork® 








“ti Wildl lll 
ZZ 


Williams’ “Vulcan” HERE is no guesswork about Williams’ 
Weldless Eye Bolt 


Shoulder Pattern 


Williams’ “Vulcan” 


“Vulcan” Hooks, Sockets and Eye Bolts. § Weldless Eye Bolt 
: \ Plain Pattern 


All are DROP-FORGED—not cast, or welded. 
In addition, every ““Vulcan’’ Hook and Eye 
Bolt is heat-treated to insure extra strength and 
toughness; each is individually proof-tested to 


50% beyond its rated “safe working load’’— 
and is CERTIFIED. 





“Vulcan” greater strength and service brings 
greater profit thru satisfied customers and Ff 
1 repeat business. ‘‘Vulcan” (Williams’ regis- § 
| ~—tered trade mark) has long been a quality | 
brand to buyers of drop-forged products. You 
can cash in on it. 















Williams’ ““Vulcan” 
Drop-Forged 
Hoist Hook 
with Shank 


Williams’ “‘Vulcan” 
Drop-Forged 
Hoist Hook 

with Eye 


J.H. WILLIAMS & CO. 


‘‘The Drop-Forging People’ 
New York BUFFALO Chicago 





DROP ~FORGED 
HOOKS, SOCKETS and EYE BOLTS 
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‘A Shelf Full of { 
Quick Profits x 


HILE the Mason No. 11—all- 

bronze regulator reduces and 
maintains even pressure of steam and 
air and automatically reduces boiler 
pressure for heating systems it in- 
creases profit for you and maintains 
those profits. The field is big—the de- 


ANN ot> ro 
AN 3 ‘ on 3 
\\ rN : j ; . mand is bigger—‘‘just set 
aot . ° ” 
2 is “ 4 \ them and forget them. 
y), awe! % . J" 
| eo \ 
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If tay els < Bee. Ask for our interesting 
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You Should Sell Constant Duty 
Reelites 





























The illustration 
herewith shows a 
Constant Duty 
Reelite in use with 
a Cupola Charger. 





Reelice 


e66.u & eat. ore 
The handy light onareel 
For use in the garage or ma- 
chine shop where it is desired 
to bring the light directly to 


the work being done, with- 

: ° out having the cord trailing 

—_ is no wear and tear on the cable with an Appleton Con- about in the grease and dirt. 
. ° Equipped with twenty-five 

stant Duty Reelite because the cable is always gently taut. There feet of cord, and can be fur- 
* . nished with connector in 
is no more efficient caretaker for a conductor cable than the place of light so that it will 
. . . o furnish current for small 

Appleton Constant Duty Reelite. This caretaker eliminates a machinery and portable 


drills, etc. 


worn out cable, and the time lost by men and machines in repairs. 


All over the country you see them in use. In various sizes they 
are found on all types of moving or movable electrically oper- 
ated machinery—from small portable hand drills up to electric 
lifting magnets, portable hoists, mobile transfer cars, boring 
mills and traveling cranes. 


You should have all the facts on Constant Duty Reelites. Let us 
send them toyou. Just tear out the coupon nowand mail it in at once. 


APPLETON ELECTRIC COMPANY gmensiaaleinaipaalaietes Oy , (ee) 

1706 Wellington Avenue, Chicago, U. S. A. 

New York—150 Varick St. Los Angeles-—340 Azusa St. 
San Francisco—655 Minna St. Seattle—628 Railroad Ave. 

Please send a copy of your Bulletin No. 501-F, with 


CONSTANT DUTY your price list. 


! 
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APPLETON ELECTRIC CO. 
1706 Wellington Ave., Chicago 


Gentlemen: 


REG. U. S. PAT. OFF. 


Carries Current Where Needed 
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Swords of 
Industry 


With accurate knowledge and exact check- 
ing on the cost sheet it is easy to deter- 
mine the efficiency that is built into 
VICTOR HACK SAW BLADES. 


Any plant engineer who endeavors to 
maintain an economical and efficient oper- 
ation of his plant will use VICTOR 
HACK SAW BLADES as they reduce 


his cutting costs to a minimum. 


A trial will convince you 


" 
4 


4 
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This Kind of 
Performance 
Means Profit 
for You! 


[MORE power for more years—that’s 
what manufacturers know 
REEVES Wood Split Pulleys will give 
them. Because REEVES Pulleys are 
stronger, lighter, run truer, deliver 
more power, and last longer on the job 
than any cast iron or steel pulley ever 
made. 


No wonder REEVES distributors make 
real money and real profits! Manufac- 
turers know the value of REEVES per- 
formance—and distributors find 
REEVES Pulleys easy to sell. 


What kind of pulleys do you sell? 
Write or wire today for details on our 
attractive sales proposition. 


Reeves Pulley Company 
Established 1887 


Columbus, Indiana 


REEVES 


Wood Split Pulley 


UR catalog M-33 gives 
O full information about 

the construction of 
every pulley in the REEVES 
line. Send for it and find out 
why hundreds of dealers and 
thousands of users have found 
that REEVES Pulleys are the 
finest they can at any 
price, 
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TAKE UP THEIR NOISELESS 
OWN WEAR POWERFUL 


Tank prevents fiuctuation 
of air 































Weights for regulating 


OUTLET 
threaded for stand. 


ard Iron pipe. 


Relief Valve. 


Enclosed stud or 
psston holds wing 
close to en ' at 
t 

yey uae sia Wing and cylinder surfacer 
become hard and glassy- 
like, insuring a mt ct ft 
INLET = ne Pressure or 
threaded for 
standa 


iron pipe, 


rs 
SHAFT 





No compo- 
sition tips to 
require renewal = 
frequently 
« Ring Self-Oiline 
PISTON Bearings 
PATENTED 
Wing kept _ Jona ane with 4 ~ a resulting trom smell piston 


LEIMAN BROS. ATR PUMPS 
for VACUUM or PRESSURE for AIR or GAS 


These pumps are designed to handle air or gas that is not “injurious to cast iron or steel."" They may 
be used for vacuum or pressure and will pump without noise or fluctuation due to the construction of 
the moving parts. They can therefore be used with entire satisfaction where many other makes and 
forms of construction are incapable of doing the work. They are carefully made for the most exact- 
ing service. 

Also used for Fuel oil burning outfits—Priming pumps—Operating gas furnaces—Banding 
machines—Testing gas meters—Wrapping machines—Raising gas pressure—Blowing balloons— 
Gasoline service pumps—Singeing cloth—Cleaning dust from intricate machinery parts—Sand blast- 
ing machines—as air motors—Vacuum cleaning—Agitating liquids—Blowing chips and stampings 
from machine tools—Filling bottles and containers—Feeding paper in printing presses—Feeding 
labeling machines—Alll sorts of testing and experimental work—Alll sorts of automatic machines and 


ae, Our Complete Illustrated Booklet is Free for the Asking 


LEIMAN BROS. Inc. *° “owns 


Makers of Good Machinery for 40 Years 


LOS ANGELES—Shaw Palmer Bakewell Co. MINNEAPOLIS—Northern Machinery &’Sup. Co. 
CHICAGO—Squire Cogswell Co. Satterlee & Co. 
1 uneamanen: Channon Co. ST. LOUIS—Brown ‘, ye as c 
I LIS—Vonnegut Machy. Co. Colcord right Machy. up. Co. 
These Supply BALTIMORE—Benson Co. ROCHESTER—Homer Strong & Co. 
BOSTON—Hayes Pump & Machy. Co. CINCINNATI—Kinsey Co. 
Houses Now TOLEDO—National Supply Co. CLEVELAND—Cleveland Duplex Machy. Co. 
PORTLAND, ORE.—Portl-nd Machy. Co. W. M. Pattison Supply Co. 
S e ll Th em TORONTO—Williams & Wilson o Carlisle & Hammond Co. 
MONTREAL—Coenadian Fairbanks Morse Co. SEATTLE—Cox & C 
Williams & Wilson ~_Foreig n— 
QUEBEC—Williams & Wilson ENGLAND—tThos. Ashton, Ted, Sheffield 





DETROIT—Chas. A. Strelinger Co. JAPAN—Fukagawa Shokai, Tokio 
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CLANCY “SURE GRIP” Steel Hose Clamps— 
Complete line, 94 sizes, for garden, hydrant and 
steam hose. Send for list of sizes, prices, and 
distributors’ discounts.—J. R. CLANCY, INC., 
Syracuse, N. Y. 





MARTIN PORTABLE VISE STAND and Pipe 
Bender — For cutting, 
threading and bending 
pipe. Portable, with 
no bolts, screws or 
braces to remove, and 
needs no attachment to 
floor, walls or ceiling. 
Will not tilt, upset or 
skid. Small and large 
sizes, with capacity up 
to 4%” pipe. H. P. 
MARTIN & SONS, 625 
E. 2nd St., Owensboro, Ky. 


> 





PORTABLE WHITNEY LEVER METAL 
PUNCHES — Widest 
> known. Most universally 
gm used on market. Eight 
sizes and types. Over 
40,000 in use. Write for 
circulars and jobbing quotations. W. A. WHIT- 
NEY MFG. CO., 636 Race St., Rockford, Ill. 








“AIR SPRING’ COMPRESSED 
AIR GREASE CUPS—Automatically 
maintain film of grease on bear- 
ings with greatest efficiency and 
utmost economy Four sizes, plain 
and polished steel. We also make 
the “Shurflo’’ wick feed oil cup. 
Folder on _ request. HUNTER 
PRESSED STEEL CO., Lansdale, Pa. 





THAWING TORCHES, CONCRETE HEAT- 
ERS, Snow Melters, ‘“‘Smokeless’’ Salamanders, 
Water Heaters for Winter Construction Jobs, 
Coal Yards, ete. Send for Bulletin No. 72-M 
for prices and full information. AEROIL 
BURNER COMPANY, 176 North Wacker Drive, 


Chicago, Illinois, and West New York, New | 


Jersey. 











PATENTS 
and | 


TRADE MARKS 


PROTECT 
Your Most Valuable 
ASSETS 


| 

LESTER L. SARGENT | 
Registered Patent Attorney 

1115 K St. Washington, D. C. 














An experienced sales- 
man is looking for an im- 
mediate connection with a 
Mill Supply house. Has 
had five years’ experience 
with a well known eastern 
supply house and is anx- 
ious to line up immediately 
either as salesman or price 
clerk. Would prefer a 
New England location, but 
not essential. Best of ref- 
Address Mill 
Supply Salesman, c/o Mill 
Supplies, 520 No. Michi- 
gan Ave., Chicago, Ill. 


erences. 
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Improved... 





For Greater 





Efficiency! 








Patented 


Basic construction changes have attuned 
the Bond Improved Double Ball Race Swiv- 
el Type Caster to modern production. Both 
ball races are on the same plane. The outer 
race has a line contact and the inner race 
takes the side thrust. Both ball races carry 
the load and are made practically dust-proof 
by a protecting flange on the upper plate. 
The base of the 23A (illustrated) for medi- 
um duty and the 25A for heavy duty is 
semi-steel. Larger, hardened steel balls are 
used, a special T-head bolt makes it impos- 
sible for the axle to turn and the king bolt 
is placed so that the caster can be taken 
apart without removing it from the truck. 


Write for a catalog describing this 
and other casters in the complete 
Bond line. 


Bond Power Transmitting Machin- 
ery utilizes the latent power of your 
shafting lines. A catalog will be sent 
on request. 


Bond Foundry & Machine Company 


Manheim, Lanc. Co., Pa. 
Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinton St. 
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Why Nationally Known Engineers 
Always Recommend 
Anderson “Man-Size” Steam Traps 


1. The trap is a continuous, steady drainer, dis- 
posing of condensation as fast as it accumulates, 
thus maintaining the heating system at a uniform 
temperature. 

2. The valve is sealed and covered at all times 
by at least three inches of water. 


3. A removable perforated strainer prevents scale, 
packing lead, etc. from entering the trap. 


4. A water gauge tells at a glance whether the 
trap is working properly or not. 


5. Valve and seat can be changed from high to 
low pressure or vice versa without disturbing or 
unscrewing a single pipe connection. 


6. A sediment chamber collects scale and mud. 
7. All parts of the trap are interchangeable. 


8. The interior of the trap can be inspected by 
removing only four bolts. 


9. Largest capacity of any trap on the market. 
Generous size and build gives unrivaled strength 
and durability. 


Anderson ‘“Man-size’’ Steam Traps are the only 
traps having all of these marked advantages. 
That’s the best reason in the world for every mill 
supply house to handle them. Send for complete 
descriptive catalog and prices. 


THE V. D. ANDERSON CO. 


1944 West ANDERSON Cleveland 
96th Street EXPELLER Ohio 
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The Sure Road to Sate reso 
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Way e 9 Factory and Industrial 
Management 

goes straight to the real buyers of equipment 
in manufacturing plants, the “supers” in charge 
of plant and production management. They 
read Factory and Industrial Management be- 
cause they need and want new ideas and in- 
formation about equipment, materials and plant 
services which can help them lower costs and 
increase production efficiency. 














A McGraw-Hill Publication 
520 N. Michigan Ave., Chicago, Illinois 
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B:.  T' 2 ee KEN belts of equally 2 ROLLS ion 


RO ie a ER desirable benefits meen steel 


TIA@ ere. . Hh Sesd d CoO., 


pe + she 
Industrial Engineering aller EARI 
is read by the plant engineers, maintenance 


superintendents, master mechanics, chief elec- 
tricians and others responsible for keeping the 
plant and all its equipment in perfect operating 
order. These men are responsible for the speci- nn EE 

fication, installation, operation and maintenance misal 
of the mechanical and electrical systems required 


for production as well as for the materials and 
services used in maintaining building structures. 














A McGraw-Hill Publication 
520 N. Michigan Ave., Chicago, Illinois 
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N easy start for any nut or 





into any tapped hole is as- 
sured by Steelcraft Cap Screws, 


due to the chamfering of their 





turned flat points. 


r?CLEVELAND yy 


WROUGHT 
PRODUCTS 


CLEVELAND, OHIO 




















1?) AVA 52 pan (<4) () 


VERSO, 


Hanuman til Lire) i lil Minnmnll, ! 


Established 


ff ) s 
1905 docs: | R TN =) 
Fesible Shafts and Equipment The Valvewith the Reversible Disc & Seat 


Seat and disc of Nicu- 
lanium—a _ hard, tough, 
close-grained nickel alloy 





Our flexible shafts are known throughout the world for | 
their strength and durability. 


Made in sizes from 1/g to 2 HP capacities. 





Vertical 4 ns 
? —resists effectively the 
Type M6-C+sHP For Types cutting, wearing action of 
Grinding B high temperatures and 
Polishing pressures, that is one fac- 
Sanding tor in the economy of 


Reverso Valves. 


To this is added the re- 
versible feature. When one 


Rotary Filing 
Screw Driving 


1 SEE 7 1 pi 








i side wears both disc and 
ae seat reverse and you have 
Rubbing the life of another valve 
Tire Buffing with no extra expense. 
Metal Pattern But this is not all of Reverso’s 
Work = vitality as disc and seat are 
or | easily regrindable. 
And Used In a! Reverso is a valve unexcelled 
: on steam, water, oil, air or gas. 
Thousands For other features, types, sizes 
f and prices, ask for new bulletin 
' o No. 17 
Machine Shops REVERSO :—Bronze body for 
and 200 lbs. pressure. Total tempera- 
E dri ture 550 deg. F. 
acca TROVERSO:—Iron body for 
. 150 lbs. pressure. Total tem- 
Send For Our 48 Page Catalog No. 780 perature 450 deg. F. 
Manufactured b 
N. A. STRAND /" ND CO THE D. T. WILLIAMS VALVE Co. 
° - . CINCINNATI, OHIO 





5001 No. Lincoln Street, Chicago 
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Know Ye All Men Present That: 


ARK-VAC Leather Belting with vacuum holes 
is protected by basic United States 
Patent No. 1661300, dated March 
6, 1928, and any infringement will 
necessarily be fully prosecuted. 





Swartwout offers a 


complete line of 


ARK-VAC Leather Belting was developed to 


efficient steam meet modern demands for short 
center drives, with or without belt 

products. Ask for adjusters, particularly for Compres- 
sors, Motors, Blowers, etc., and has 

complete catalog. been universally successful wher- 


ever applied. 


THE SWARTWOUT CO. 7, : " ° 
18511 Euclid Avenue iladelp 1a eltin { umeg 
Cleveland, Ohio URERS 
Factory and Main Office: 


Sixth &‘Spring Garden Streets 
Philadelphia, Pennsylvania 


Branches: 
New York Chicago High Point, N. C. 
S , Pp | t Pittsburgh, Pa. Portland, Ore. 
team ro uc Ss Distributors in principal cities. 























CHAINS oo ‘ikbr' 


for anti-skid purposes 





j Or 3 0 Now is the time, Mill Supply Distributors, to line up to your 
YE A R S chain customers. Profitable winter business awaits the dis- 


tributor of T'aylor Made Twist Link Chains. But he must 


makers of act . . . Act now!—for sleet, ice and snow will wait for no 


Log chains 


Wagon chains distributor. Write today for catalog and sales helps. For 
Crane chains bE : ° 
Steam shovel and anti-skid purposes, trucks, etc., these 50-year-old, reliable, 
Dredge chains i 

Conveyor chains chains can’t be beat. 


Chain specialties of 
every description 


S. G. TAYLOR jj See 


CHAIN CO. ‘SNe MncHeN 


WELDED CHAIN —— 
P. O. BOX 1297-A HAMMOND, IND. tema Kee 
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YOUR SUPPLY HOUSE = 

: << 
° >6| 

Wishes Vo = 

ashes “You = 

i 6 

and Each Member of Your Organization sul 

° ae | 
A Merry Christmas = 
< AS 
. Xe 
: A Happy New Y = 
< aPPpy © car = 
i 

and Three Hundred Busy Working Days Next Year = 

: Sx 
= <—G 
7 We expect to do our part in keeping your plant run- >. 
= ning by furnishing promptly your industrial neces- oy 
sities. We'll be at your service every = 
= working day of the year ose 
BTU UU U UU NUN O NUNN S. 

= _ — LT cee ——— errr ! 


Progressive Mill Supply Company 
Enterprise City, U.S. A. 


General Supplies and Equipment for All 
Industrial Requirements 
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Production Protection 


SAFETY 
Platform Ladder 


Sn ee a 


The ‘Gold Medal” Line:- 


Safety Extension Trestles 
“The Underwriter” Step 
Ladder 


“Standard” Extension 
Ladder 
Chicago Painters’ Step 
Ladder 3 
Portable Telescoping Tower 
and many others 


Broad enclosed platform, 
steady asa rock. Hard- 
wood top forms handy 
toolrack. Rungs atrear. 
Aeroplane spruce, steel 
_ reinforced, Ten sizes. 
Listed as Standard by Underwriters’ Laboratories 
There is strong logical appeal to your customers 
in the features of this ladder. Quicker work. 
Safer work. Speedier repairs in an emergency. 
Convenience to the maintenance man. 


Some territories still open for Distributors. Write nearest office. 


The Patent Scaffolding Company 


Chicago, 1550 Dayton St. Philadelphia, 2835 Bridge St. 
Boston, 49 Ellery St. St. Louis, 6168 Bartmer Ave. 
Atlanta, 44 Haynes St., N. W. San Francisco, 270 {3th St. 
Pittsburgh, 518 Foreland St., N. S. 
L. I. City, N. Y., 3821 Sherman St. 


Cnn mip 


Safe Ladders and Scaffolding for Every Purpose Q 
The Safety Line 











No Product can 
be advertised for 
30 years... 


unless it 
is good! 


For 30 years we have been telling Ameri- 
can machinists—through sustained advertis- 


ing campaigns in leading industrial and 
trade papers—that the American Swiss File 
of Precision is a quality file, superior in 
hardness and lasting in usefulness. 


Ova AM. SWISS 





30 years of telling oyr story have added 
thousands of discriminating mechanics and 
many of the world’s largest nationally known 
concerns to our list of customers  . . because 
the performance of the file has backed up 
our advertising promises. 





If you are not alteady handling American 
Swiss Files of Precision, may we suggest that 
you place .a trialvorder and be one of the 
many enthusiastic dealers who say that an 
American Swiss file . . . is all that its adver- 
tising claims. 


Write for interesting file handbook. 


American Swiss File & Tool Co. 
410-416 Trumbull St. Elizabeth, N. J. 


Kirk 
American 
 §wiss 

files of precision 


| 
| 
| also mfrs. of Mechanics’ Hand Tools and Knurls 


a 
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1—Group or Individual Drives 
2—Mechanical or Direct Electrical Driven 
3—Belt, Rope, Chains or Gears 


Every Industrial Engineer, Machine Builder and 
Designer must decide these questions for every 
drive in the plant. 
The many advantages of using reliable 
Friction Clutches are well known. 

Moore & White engineers have kept abreast of 
the times by manufacturing a complete line of 
Friction Clutches for every type of power trans- 
,| mission application being used today. 
Friction Clutches—light or heavy loads. 
Cutoff Couplings—high or low speed. 
Friction Clutch Pulleys—frequent starting and stop- 

ping machinery. 
Friction Clutches for hard-to-start machines. 


THE MOORE & WHITE CO. 
Philadelphia, Pa. 


“Friction Clutch Manufacturers for 44 Years’’ 
Sold ate neon dealers in Mill, Mine and sbceccael Supplies 











FOR SEVERE SERVICE 
SAGINAW PRODUCTS 


Saginaw Standard Products are your factor 
of safety when unfilled orders are banked 


up gnd every machine going full time. 


They speed up production, require less 


attention and last Jonger. 


it 


Our new booklet on Industrial Casters, 


“ Trucks and Conveyor Equipment is 


Teese 


now ready. Pin this adver- 
% lisement to your letterhead 


and return to— 


/ ‘ q a b as 
SAGINAW silat : 
STAMPING & TOOL CO. Put a Wall DREADNAUGHT Blowtorch to work on 
Saginaw. Mich. any job—no matter how tough the “grind” a Wall will meet 
Representatives in all Principal Cities every condition. It won't blow out in windy weather, it 
gives a hot flame at all times, it is self-cleaning, it is safe 
and built for the rigors of every-day use and abuse. Write 
for latest information. 


P. WALL MFG. SUPPLY CO. 
3126 Preble Ave., N. S. Pittsburgh, Pa. 


WALL | aayAUCHT 


p Service with Safety 





a 


a nr ae 


DR Blow TORCHES 


AND FURNACES 
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but you also appreciate those prompt and 
courteous attentions to details and inquiries 
which develop in our daily work. 


We supply both—the reason possibly—for 
our having been successfully and constant- 
ly in business for the last 75 years. 


Many of our customers have been buying 
from us for thirty or forty years. There 


must be a real reason. May we quote on 
your next order? 


CLARK BRosPott (b ; 


BLACK AVENUE 
MILLDALE, CONN. 











MILL 
SUPPLIES 


Two Magazines 
in One 








A Complete Service 


OW the exclusive medium to 

build sales for manufacturers 
of mill supplies through the dis- 
tributor. The newspaper of the 
distributor’s salesman, the man 
who actually places the equipment 
and supplies in the hands of the 
users. 





CHASE 


products sell fastest 


pAb bb bb hi bbb bbbAAAAAAAA! 





Style 35 Warehouse 

truck with roller 
bearing wheels 

Here’s the largest line of industrial 

cars and factory trucks. Fits in with 

your business exactly and helps you 

open new accounts. Profits are long 

and stock moves fast. We also manu- 

facture portable track, switches and 

turntables. Let us send you sales helps 

and tell you how we can work more 

profitably together. Write today. 


Chase Foundry & Mfg. Co. 
| Columbus, Ohio 


FACTORY & WAREHOUSE 


| TRUCKS AND TRAILERS 
‘cthicinlinllndlla indiadlp dialysis ills: sh 


pots sss ibs iss ttttrtttttt4444444444444444444444444444%46%%%44e%%%eeeeeereeeeeer% 
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And we make nothing else-- 


Cleveland Cap Screws are our only product 

and that is why we have been enabled to 
produce a cap screw, made by the Kaufman 
Method, patented, that is without doubt the 
finest cap screw we have ever made. Tougher, 
stronger, and finished all over. In a full list 
of sizes, SAE and USS threads. Compare 
samples if you please. Catalog C on request 


The Cleveland Cap Screw Co. 


2925 East 79th Street - 
Cleveland, Ohio 


MU 


















All Capacities 


—Hand or Power— 





ROTARY 


RAHERN PUMPS 


The TRAHERN line of Spiral Gear, direct connected, motor 
driven Rotary Gear Pumps is complete, with a wide range 
of capacity from 1 to 250 gallons per minute. Spiral Gear 
design makes for a compact and simple pump and eliminates 
the use of reducing gears, chains, belts, clutches, etc., per- 
mitting pump to run at same speed as motor. This design 
also eliminates noise and vibration and gives better efficiency 
and longer life under adverse working conditions. 


GEO. D. ROPER CORP. FPEtxciPs 


PUMPS FOR PERMANENCE 


Wire Brushes for every 
Heater or Boiler 


“WORCESTER hy 


- FLUEBRUSH 
“sy Boiler Tube Cleaners— 
Sectional and House Heat- 


ing Flue Brushes. 





Write for samples and 
prices on this economical 
and efficient line. 


WORCESTER 
BRUSH & SCRAPER CO. 


450 Park Ave., Worcester, Mass. 





‘WORCESTER BRUSH 
AND 8 co 
































COCHECO 
LEATHER BELTING 


Always the first choice of engi- 
neers who know that it pays to 
buy the best in belting—and that 


is Cocheco. 


1. B. Williams & Sons 


Dover, N. H. 


DETROIT GREENVILLE 


CHICAGO 
PHILADELPHIA BOSTON 


NEW YORK 
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ed Shield H]GH SPEED DRILLS 


Like a tower stands out distinctive and well 

















remembered, the new /(ed Shield! High Speed Drills, 
even with the short time they have been on the 
market, have won identical recognition. 


— Drill users who require high speed drilling with 
uniformity of performance, less breakage, and 
less grinding and at less cost per hole always re- 


rc 


member that /(@¢p2le Drills give such service. 






The Jed Shield” in actual red color, is stamped 
on each Drill. ALL SIZES. 
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Manufactured by 


[HE STANDARD [OOL (0. 


NewYork | Cleveland Chicago. 











Ball 
Bearing 
Portable 


Workace Radial Saw 


A new directly connected motor 
driven overhead saw. Cuts any 
angle; cross cuts; rips. Dados, 
tenons, routs, bores, sands, a. 
The handiest tool yet devis or the 4 
carpenter, mill, maintenance depart- ae Air Cooled 





t, lumb d, shipping room, Ball Bearing Mo- 
pg umber yard, shipping r gh yy A, 


FASTEST SELLING WOODWORK- This “MARVEL” new MODEL No. 2 Portable 

ING MACHINE TODAY— Blower is designed for blowing dust and dirt out of 

ATTRACTIVE DEALER WOODWORKING MACHINERY, MOTORS, GEN- 

PROPOSITION ERATORS, SWITCH BOARDS, LOOMS, KNIT- 

Made and Guaranteed by ge on and —, ai B MACHINERY, Has 

eet high grade cable. Perfect alanced. Has 

J. D. WALLACE & CO. TOGGLE SWITCH in handle, couated by thumb. 
2801 Wilcox St. Chicago, Ill. Gives 20-in. water column pressure. 


Motor operates on “NORMA” BALL BEARINGS 
that REQUIRE NO OILING. 

Its frequent use reduces motor troubles and shut 
downs, as well as FIRE HAZARD 

Order one ON 10 DAYS’ TRIAL, ‘and have a sales- 
man DEMONSTRATE it to your motorized cus- 


@ 
YT tomers. 
U SCTI e S A larger size, MODEL No. 3, sells for $60.00. 


Made with UNIVERSAL motors (A.C 
and D.C.) for both 110 volts and 220 volts. 


You can’t afford to miss a 10 days’ trial, ANYWHERE, Pet 


: ‘ * ps ~~. yo — men- 
ioning this advertisement. 
single issue. Give us your 2 catty as 8 
VACUUM CLEANER 
ATTACHMENTS 


new address if you have ar ear a 


Manufactured by 


moved. Electric Blower Company 


352 Atlantic Ave., Boston 9, Mass., U.S. A. 
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| BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 





Index to Advertisements on Page 142 
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ABRASIVES 
Abrasive Company 
ANVILS 
Columbus Anvil & Forging Co. 
Yost Mfg. Co 
APRONS, LEATHER 
Chicago Rawhide Mfg. Co. 
Chas. A. Schieren Co. 
ARBORS 
Brown & Sharpe Mfg. Co. 
Morse Twist Drill & Machine Co. 
BABBITT METALS 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 

BARRELS, TUMBLING 
Royersford Foundry & Machine Co. 
BARROWS 

The Fairbanks Company 
BEARINGS, BALL ‘AND ROLLER 
S K F Industries, Incorporated 
BEARINGS, BRONZE 
American Non-Gran Bronze Corp. 

Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
Monarch Metal Company 
BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. _— 
Todge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 
BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
BELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Richmond Belt Dressing Mfg. Co., 
ne. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELT FASTENERS 
The Bourne Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Crescent Belt Fastener Co. 
Flexible Steel Lacing Co. 
BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Son 
BEET LACINGS, METALLIC 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Company 
Flexible Steel Lacing Co. 
BELT SHIFTERS 
T. B. Wood’s Sons Co. 
BELT TIGHTENERS 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
Victor Balata & Textile Belting Co. 
BELTING, CONVEYOR 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Liamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 
Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 
BELTING, COTTON, SOLID 


WOVEN 
Victor Balata & Textile Belting Co. 


BELTING, LEATHER 
Chas. Bond Co. 

Chicago Rawhide Mfg. Co. 

Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 
BELTING, LINK 

Chas. A. Schieren Co. 

BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 

I. B. Williams & Sons 
BELTING, RUBBER 
Boston Woven Hose & Rubber Co. 

Cincinnati Rubber Mfg. Co. 

The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

The Mechanical Rubber Co. 
Quaker City Rubber Co. 

The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 

BELTING, TRACTOR 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 

BELTING, THRESHER 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 

BELTING, TWISTED 
Graton & Knight Co. 

Chas. A. Schieren Co. 

Victor Balata & Textile Belting Co. 
BELTING, “Vv” 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Chas. A. Schieren Co. 

BELTING, WATERPROOF 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 

Chas. A. Schieren Co. 

Victor Balata & Textile Belting Co. 
I. B. Williams & Sons 

BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co., Inc. 
Victor Balata & Textile Belting Co. 
BENCHES (WORK), JEWELERS’ 
Leiman Bros. 

BENCHES, STEEL 
Standard Pressed Steel Co. 

BITS, SCREWDRIVER 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Simonds Saw & Steel Co. 

The Vincent Steel Process Co. 
J. H. Williams & Co. 

BITS, TOOL HOLDER 
Simonds Saw & Steel Co. 

BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
Simonds Saw & Steel Co. 

BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 

The Yale & Towne Mfg. Co. 


BLOCKS, PILLOW 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Inc. 
T. B. Wood’s Sons Co. 
BLOCKS, TACKLE 
Wiliamsport Wire Rope Co. 
BLOWERS, FORGE 
Champion Blower & Forge Co. 
Electric Blower Company 
BLOWERS, GAS AND OIL 
COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, PORTABLE, 
ELECTRIC 
Clements Mfg. Co. 
Electric Blower Company 
BLOWERS, SANDBLAST 
Leiman Bros. 


BOILER TUBES 
National Tube Company 
BOILERS, TUBULAR AND 
WATER TUBE 
Henry Vogt Machine Co. 
BOLTS, CARRIAGE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. (Brass) 
Russell, Burdsall & Ward Bolt & 
Nut Co 


u 5 
BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 
BOLTS, EYE, HOOK, RING AND 
LAG 


Armstrong Bros. Tool Co. 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
H. M. Harper Co. (Brass) 
J. H. Williams & Co. 
BOLTS, MACHINE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. (Brass) 
Russell, Burdsall & Ward Bolt & 
Nut Co. 
BOLTS, SINK, STOVE AND 
PLOW 


The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
Russell, Burdsall & Ward Bolt 
& Nut Co. 
BOLTS, STUD 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
BRACES, TRENCH 
Templeton, Kenly & Co. 
BRACKETS, SCAFFOLD— 
LADDER 
Patent Scaffolding Co. 
BRACKETS, WALL 
Bond Foundry & Machine Co. 
Dodge Mfg. Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 
BRASS GOODS, PLUMBING 
Grabler Mfg. Co. 
BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
BRAZERS 
The Turner Brass Works 
BRICK—ACID RESISTING 
General Refractories Co. 
BRICK—FIRE CLAY AND 
REFRACTORY 
General Refractories Co. 
BRONZE BARS, CORED AND 
SOLID 


Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
BROOMS, FACTORY, WARE- 
HOUSE AND RAILROAD 
The Herold Bros. Co. 
ar ~<a Brush & Broom Mfg. 


Milwaukee Brush Co. 
The Osborn Manufacturing Co. 
BRUSHES, — FLOOR, 
ET 


The Herold Bros. Co. 


a Brush & Broom Mfg. 


x Brush Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, PAINT AND 
ARNIS 


The Herold Bros. Co. 

Milwaukee Brush Co. 

The Osborn Manufacturing Co. 

BRUSHES, WIRE, FLUE, ETC. 

The Herold Bros. Co. 

Milwaukee Brush Co. 

The Osborn Manufacturing Co. 

Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 

The Herold Bros. Co. 

Milwaukee Brush Co. 

The Osborn Manufacturing Co. 





BUCKETS, ELEVATOR 
Illinois Malleable Iron Co. 
UFFERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mech. Engineering Corp. 
Marathon Electric Mfg. Co. 
N. A. Strand & Co. 
BUFFING WHEELS 
Cc. B. Hunt & Son 
BURNERS, GASOLINE AND 
KEROSENE 
Aeroil Burner Co., Inc. (kerosene) 
USHINGS, BRONZE 
Bunting Brass & a Co. 
Arthur Harris & Co 
BUSHINGS, PNEUMATIC 


HAMMER 
The Cleveland Wrought Products Co. 
CANS, OILY — 
ww. Diener Mfg. 
SeANS, SAFETY. GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 
CARTS, PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co. 
CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool Co. 
CASTINGS, BRONZE 
Arthur Harris & Co. 
The Wm. Powell Co. 
CASTINGS, GRAY, MALLEABLE 
Brown & Sharpe Mfg. Co. 
Illinois Malleable Iron Co. 
CAS™INGS, SEMI-STEEL 
Bond Foundry & Machine Co. 
CEMENT, CHROME 
General Refractories Co. 
CEMENT, HIGH TEMPERATURE 
General Refractories Co. 
CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas A. Schieren Co. 
I. B. Williams & Sons 
CEMENT, PIPE JOINT 
Joseph Dixon Crucible Co. 
CHAIN 
The Columbus McKinnon Chain Co. 
S. G. Taylor Chain Company 
CEMENT, SILICA 
General Refractories Co. 
CHARGING SETS, BATTERY 
Marathon Electric Mfg. Co. 
CHARGING WAGONS 
The Fairbanks Co. 
CHISEL BLANKS 
The Cleveland Wrought Prod. Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co. 
Skinner Chuck Co. 
The Standard Tool Co. 
CHUCKS, LATHE 
Cushman Chuck Co. 
The Skinner Chuck Co. 
CHUCKS, PLANER 
The Skinner Chuck Co. 
CLAMPS, BAR 
Adjustable Clamp Co. 
CLAMPS, BELT 
Chas. A. Schieren Co. 
- B. Wood’s Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. 
The Columbian Vise & Mfg. Co. 
Graton & Knight Co. 
J. H. Williams & Co. 
CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
CLAMPS, GIRDER 
Bond Foundry & Machine Co. 
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ET one of these famous Quick-As-Wink Tobin Bronze 


Hose Couplings and look over its amazing sales pos- 
sibilities! Outlasts the ordinary couplings four times. 
Can’t leak. 


Swivels freely at all times. Prolongs hose life. 


Connected or disconnected in 30 seconds. 
Can’t 
be put out of commission. Not affected by ice, snow or 
mud. We will mail you one on approval— 


C. B. HUNT & SON 
640 McKinley Avenue Salem, Ohio 
London Agent: Gaston E. Marbaix, Ltd. 











Ask Your Power 


Plant Customers 
This Question — 


“Do you use Copper Floats, 
Copper Coils, or Copper 
Expansion Joints?” 


You will find that nearly all of them 
buy one or more of these items. Put 
yourself on record as being able to sup- 
ply them, as well as other special cop- 
per equipment used in industrial plants. 
You will find such sales easy and profit- 
able. Send us specifications of work 
desired and a quotation will be sent you 
promptly. 





ARTHUR HARRIS & COMPANY 


212 N. Curtis St. Est. 1884 Chicago, III. 





Coppersmiths—Engineers—Brass Founders 























MYERS WATER SYSTEMS 


Water systems for country and suburban homes, 
farms and country estates—for summer cottages, ho- 
tels, camp sites, service 
stations, parks and golf 
courses—for creamer- 
ies, dairies, centralized 
schools, colleges and 
sanitariums—for mills, 
mines or factories. 













Dependable styles 
and sizes to fit all 
conditions up to ten 
thousand gallons of 
water per hour. For 
deep or shallow wells. \ 
Operation by hand, wind, engine or motor. 


Information and catalog on request. 


THE F. E. MYERS & BRO. CO. 
Ashland, Ohio 








PUMPS WATER SYSTEMS - HAY TOOLS—DOOR HANGERS 





$3,. 
STAs 


Bolts - Nuts - Washers 


A Logical Source of Supply 
for 


HEX BRASS CAP SCREWS 
BRASS CARRIAGE BOLTS 
HEX BRASS CAP NUTS 
BRASS MACHINE BOLTS 
BRASS LAG SCREWS 
BRASS WING NUTS 
HEX BRASS NUTS 
BRASS WASHERS 


SAe 
H.M.Harper Company 
2622 Hetcher Street 
CHICAGO ILLINOIS 
NEW YORK ST.LOUIS - LOS ANGELES 
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CLAMPS, PIPE REPAIR 
M. B. Skinner Co. 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 
CLIPPERS, BOLT 
H. K. Porter, Inc. 
CLIPS, WIRE ROPE 
The Bourne-Fuller Co. 
CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COCKS, AIR AND DRAIN 
American Injector Co. 
Imperial Brass Mfg. Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator Co. 
Kieley & Mueller, Inc. 
COCKS, CORPORATION 
Grabler Mfg. Co. 
The Wm. Powell Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The Wm. Powell Co. 
The D. T. Williams ‘Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co. 
COCKS, STEAM AND SERVICE 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg. Co. 
COILS a BENDS, COPPER 
ND BRASS 


Arthur Havris & Co. 
COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 
COLUMNS, WATER 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Wm. Powell Co. 
COMPOUND, PIPE JOINT 
Joseph Dixon Crucible Co. 
COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Worthington Pump & Mach. Corp. 
CONTACTORS, BELT 
T. B. Wood’s Sons Co. 
CONTROLLERS, BOILER 
PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
CONVEYOR EQUIPMENT 
Saginaw Stamping & Tool Co. 
COPPERSMITHS 
Arthur Harris & Co. 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
The Medart Company 
—— Foundry & Machine Co. 
B. Wood’s Sons Co. 
COUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, BELT 
Green, Tweed & Co. 
COUPLINGS, HOSE 
Cc. B. Hunt & Son 
COUPLINGS, PIPE 
National Tube Company 
The Wm. Powell Co. 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Lovejoy Tool Works 
The Medart Company 
Royersford Foundry & Machine Co. 
. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Lovejoy Tool Works 
The Medart Company 
T. B. Wood’s Sons Co. 


COUPLINGS, SHAFT, FRICTION 
CUT-OFF 


Dedge Mfg. Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
COUPLINGS, SHAFT, MARINE 
Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
E. M. Dart Mfg. Co. 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND POWER 
Chisholm-Moore Hoist Corp. 
CRANES, OVERHEAD, TRAVEL- 
ING AND JIB 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
The Yale & Towne Mfg. Co. 
CRAYONS, LUMBER 
Joseph Dixon Crucible Co. 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Hunter Pressed Steel Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
D. T. Williams Valve Co. 
CUTTERS, BELT 
Clipper Belt Lacer Company 
CUTTERS, EMERY WHEEL 
DRESSER 
The Vincent Steel Process Co. 
CUTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 
CUTTERS, GLASS 
American Saw & Mfg. Co. 
CUTTERS, MILLING 
Brown & Sharpe Mfg. Co. 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
CUTTERS, PIPE 
Armstrong Mfg. Co. 
Armstrong Bros. Tool Co. 
Toledo Pipe Threading Machine Co. 
CUTTERS, ROD, HAND LEVER 
Armstrong-Blum Mfg. e 
DAMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DIAPHRAGMS 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 
Arthur Harris & Co. 
DISCS, VALVE 
Jenkins Bros. 
The Wm. Powell Co. 
DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
DRAINERS, CELLAR, AUTO- 
MATIC 


Goulds Pump, Inc. 
DRESSERS, GRINDING WHEEL 
The Standard Tool Co. 
The Vincent Steel Process Co. 
DRILLING POSTS 
Armstrong Bros, Tool Co. 
DRILLS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Standard Electric Tool Co. 
Stanley Rule & Level Plant 
N. A. Strand & Co. 

DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent a” Co. 
Lovejoy Tool Wor 

RILLS, "RATCHET 
Armstrong Bros. Tool Co. 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
Whitman & Barnes, Inc. 

DRILLS, STONE 
American Swiss File & Tool Co. 

DRILLS, TWIST 
Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 

DRIVES, POWER 


The Toledo Pipe Thread. Mach. Co. 


DRUMS, CAST IRON 
The Medart Company 
T. B. Wood’s Sons Co. 
EJECTORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 


ELIMINATORS, OIL 
The D. T. Williams Valve Co. 
ELLS, UNION — JOINT 
E. M. Dart Mfg. 
ENGINE AND SOLER FITTINGS 
American Injector Co. 
The Wm. Powell Co. 

The D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machy. Corp. 
EXPELLERS, OIL AND 
MOISTURE 

The V. D. Anderson Co. 

EXTINGUISHERS, FIRE 

Geo. W. Diener Mfg. Co. 

FANS, VENTILATING, ELECTRIC 

The Champion Blower & Forge Co. 

Electric Blower Company 

Marathon Electric Mfg. Co. 
FAUCETS, BRASS 

Grabler Mfg. Co. 

FEED WATER SOFTENER AND 

PURIFIER 
Dodge Manufacturing Corporation 
The Swartwout Company 
FEEDER VALVES, STEAM 

HEATING BOILER 

Nason Manufuacturing Co. 


American Swiss File & Tool Co. 
Delta File Works 
Grobet File Corporation of America 
Scandinavian West. Imp. Co., Ltd. 
Simonds Saw & Steel Co. 
FIRE EXTINGUISHERS, 
Geo. W. Diener Mfg. Co. 
FIRE PREVENTING EQUIPMENT 
Geo. W. Diener Mfg. Co. 
FITTINGS, CHAIN 
S. G. Taylor Chain Company 
FITTINGS, DRAINAGE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co. 
H. B. Sherman Mfg. Co. 
FITTINGS, HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt a Co. 
Walworth Compan 
FITTINGS, PIPE, BRASS 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Imperial Brass Mfg. Co. 
FITTINGS, PIPE, CAST IRON 
Grabler Mfg. Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLEABLE 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 
FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & a Co. 
Henry Vogt Machine 
FLANGES, ROUND “JOINT 
E. M. Dart Mfg. Co. 
FLEXIBLE SHAFT EQUIPMENT 
Keller + weg at Engineer. Corp. 
N. A. Strand & Co. 
FLOATS, ALUMINUM, LEAD 
COATED AND STEEL 
Arthur Harris & Co. 
FLOATS, COPPER 
The V. D. Anderson Co. 
Arthur Harris & Co. 
FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
a Foundry & Machine Co. 
T. B. Wood’s Sons Co. 
FLUX, ALUMINUM 
Arthur Harris & Co. 
FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
ge Fae Co. 
=. Wood’s Sons Co. 
FORGES. BLACKSMITH AND 
RIVET 


Champion Blower & Forge Co. 
FRAMES, HACK SAW 
E. C. Atkins & Co. 


The Henry G. Thompson & Son Co. 


FRAMES, WALL 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 


Royersford Foundry & Machine Co. 


T. B. Wood’s Sons Co. 
FURNACES, INDUSTRIAL 


The Strong, Carlisle & Hammond Co. 


FURNACES, LEAD ELIS 
Aeroil Burner Co., In 
FURNACE LININGS 
General Refractories Co. 
FURNACES, SOLDERING 
Geo. W. Diener Mfg. Co. 
Scandinavian West. Imp. Co. 


P. Wall Mfg. Supply Co. 
Yost Manufacturing 

GAGES, IRON, AMMONIA AND 
CHEMICAL 

Nason Manufacturing Co. 

GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
GAGES, WATER 

American Injector Co. 

Detroit Lubricator Co. 

Nason Manufacturing Co. 

Penberthy Injector Co. 

The Wm. Powell Co. 

The D. T. Williams Valve Co. 
GASKETS 

The Cincinnati Rubber Mfg. Co. 

Graton & Knight Co. 

Jenkins Bros. 

The Mechanical Rubber Co. 

Chas. A. Schieren Co. 


GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Seg weed Corporation 
The Medart Compa 
GENERATORS, ACETYLENE 
The Imperial Brass Mfg. Co. 
GLASSES, GAGE 
Jenkins Bros. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
GRAPHITE FOR ALL PURPOSES 
Joseph Dixon Crucible Co. 
GREASE, LUBRICATING 
Bond Foundry & Machine Co. 
“oseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
The Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
Stanley Rule & Level Plant 
GRINDERS, DISC 
The Crescent Machine Co. 
The Hisey-Wolf Machine Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
N. A. Strand & Co 
GRINDERS, VALVE 
The Black & CTecker Mfg. Co. 
GUARDS, CABLE, HIGHWAY 
Williamsport Wire Rope Co. 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
GUNS, OIL AND GREASE 
Bond Foundry ‘& Machine Co. 
Royersford 7 a Co. 


A 
Green, Tweed & Co. 
Stanley Rule & Level Plant 
HAND SCREWS 
Adjustable Clamp Co. 
HANDLES, a A SOLDER 


Hyro Mfg. Co., Inc. 
HANGERS, BALL BEARING 

Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood’s Sons Co. 

HANGERS, DOOR 
F. E. — & Bro. Co. 

NGERS, PIPE 

Grabler Mis, Co. 
Illinois Malleable Iron Co. 
Walworth Company 

HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. 
Chicago Pulley & Shafting Co. 
Lodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
Standard Pressed St<el Co. 
T. B. Wood’s Sons Co. 

HEADS, EXHAUST 
Kieley & Mueller, Inc. 

The Swartwout Company 
HEATERS, CONCRETE AND 
ASPHALT 

Aeroil Burner Co., Inc. 
HEATERS, FEED WATER 
Arthur Harris & Co. 

The Swartwout Company 
Worthington Pump & Machy. Corp. 
HEATERS, GLUE, ELECTRIC 

The Black & Decker Mfg. Co. 
Nason Manufacturing Company 

J. D. Wallace & Co. 

HEATERS, —. STEAM AND 


Nason Manufacturing Company 
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WOOD WORKING 
MACHINES 


“Consistency is a jewel”; 
we don’t believe in im- 
pressive flashes for effect. 
Quality runs_ uniformly 
all through every Cres- 
cent machine. 





BIROW 


| PAPPR\PULLEYS 
> fe te 















Distributors: 
The logical result of 
better made machines 
is easier made sales. 


ws The Ohio Valley Pulley Works, Inc. 








DIVISION GENERAL FIBRE PRODUCTS, Inc 


The CRESCENT MACHINE Co. Maysville, Ky. 
96 COLUMBIA ST. LEETONIA, OHIO 


= 


(Note the Brass Ring) 














Made of refined malleable iron with brass seat inserted 
in place by powerful pressure so that it cannot become 
detached. 


Approved by Underwriters Laboratories 
ILLINOIS MALLEABLE IRON CO. 
CHICAGO, ILL. 


Manufacturers Full Line Iron Pipe Fittings 


SPAR 
Bs 








ARNES RED ARROW mastnobony, Sveattnay onet tvere 
1 ' Transmission, Elevating, and Conveying 
Absolutely waterproof, possesses great strength, excellently 
HIGH SPEED STEEL HACK SAW BLADES adapted for sand, gravel, brick, clay, stone and tile industries. 
“PENNTEX”’ Solid Interwoven Belt 
Recommended for successful operation in paper mills, dye houses, 


bleacheries, or any place where the belt is exposed to heat, oil, 
water, steam, etc. 





Ask for Prices 


MANUFACTURED BY VICTOR BALATA & TEXTILE BELTING COMPANY 
W. O. BARNES CO., INC. Main Sales Office, 38 Murray St., New York 
: Chicago Warehouse: Factories: 


1297 Terminal Ave. DETROIT, MICH. 345 W. Austin Ave. Easton, Pa. 
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HEATERS, WATER 
Aeroil Burner Co., Inc. 
OISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 

CHAIN HOIST TROLLEYS 
Saginaw Stamping & Tool Co. 

HOISTS, ELECTRIC 
Chisholm-Moore Hoist Corp. 
Stephens-Adamson Mfg. Co. 
The Yale & Towne Mfg. Co. 

HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
HOLDERS, BAG 
Weller Mfg. Co. 
HOLDERS, TOOL 
Armstrong Bros. Tool Co. 
Brown & Sharpe Mfg. Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Co. 
Flexible Steel ie Co. 
Geo. Rahmann & Co 
HOOKS, CORNICE 
Patent Scaffolding Co. 
HOOKS, — 

J. H. Williams & C 

HORSES, MASONS’ 
Patent Scaffolding Co. 

HOSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 

HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 

HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
yraton & Knight Co. 

Chas. A. Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 

IRONS, BRANDING 
Patent Scaffolding Co. 

JACKS, HYDRAULIC 
Blackhawk Mfg. Co. 

JACKS, LADDER 
The oe Wrought Prod. Co. 

ACKS, LIFTING 

a. Kenly &, Co. 

JACKS, PLANER 
Armstrong Bros. Tool Co. 

JACKS, SCREW 
Templeton, Kenly & Co. 

JOINTERS, WOODWORKING 

The Crescent Machine Co. 
J. D. Wallace & Co. 
JOINTS, EXPANSION, COPPER 
Arthur Harris & Co. 

KETTLES, COPPER 
Arthur Harris & Co. 

KNIVES, MACHINE 
E. C. Atkins & Co. 

Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
Brown & Sharpe Mig. Co. 
LACERS, BELT 
Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENSION 
Patent Scaffolding Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
LATHES, BUFFING AND 
POLISHING 
Brown & Sharpe Mfg. Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
LATHES, LABORATORY, 
ELECTRIC 
Marathon Electric Mfg. Co. 

LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 

LEATHER SPECIALTIES 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


Clipper 


LEATHERS, HAND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 
LEVELS 
Stanley Rule & Level Plant 
LIGHTS, “REELITE” 
Appleton Electric Co. 
LOCKS, INDUSTRIAL 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER 
ARING 


Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 

American Injector Co, 

Petroit Lubricator Co. 

The Wm. Powell Co. 

The D. T. Williams Valve Co. 
MACHINE TOOLS 

Brown & Sharpe Mfg. Co. 

The Crescent Machine Co. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 

Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co., Inc. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
MACHINERY, COAL HANDLING 
Dodge Manufacturing Corporation 
MACHINERY, CONVEYING AND 
ELEVATING 
Dodge Manufacturing Corporation 
MACHINERY, ICE AND REFRIG- 
ERATION 
Henry Vogt Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MACHINES, GRINDING AND 
POLISHING 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mechanical Engineer. Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co. 
MACHINES HACK SAW 
Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The Champion Blower & Forge Co. 
The Henry G. Thompson & Son Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg. Co. 
MACHINES, PIPE CUTTING 
AND THREADING 
Armstrong Mfg. Co. 

The Champion Blower & Forge Co. 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND 
SHEARING 

Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MALLETS AND HAMMERS, 
RAWHIDE 

Chicago Rawhide Mfg. Co. 
MANDRELS 

Brown & Sharpe Mfg. Co. 

The Champion Blower & Forge Co. 

The Cleveland Twist Drill Co. 

Morse Twist Drill & Machine Co. 

MATS AND MATTING, RUBBER 

Boston Woven Hose & Rubber Co. 

The Diamond Rubber Co., Inc. 

The B. F. Goodrich Rubber Co. 

The Mechanical Rubber Co. 

The Republic Rubber Co. 

MECHANICS’ HAND TOOLS AND 

URLS 


American Swiss File & Tool Co. 
Brown & Sharpe Mfg. Co 

MERCHANDISE CONVEYORS 

F. E. Myers & Bro. Co. 
METAL, BEARING 

Bunting Brass & Bronze Co. 

Dodge Manufacturing Corporation 

Frictionless Metal Company 

Arthur Harris & Co. 

The Medart Company 

Monarch Metal Co. 

Reeves Pulley Co. 

METERS, WATER AND OIL 
Worthington Pump & Mach. Corp. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 

Chas. A. Schieren Co. 

I. B. Williams & Sons 

MOLDED GOODS 
The Republic Rubber Co. 
MONORAIL SWITCHES AND 

TURNTABLES 

The Yale & Towne Mfg. Co. 
MORTISERS 

The Crescent Machine Co. 

Wappat Incorporated 

J, D. Wallace & Co. 


MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 
MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons “o. 
NAIL SETS 
American Swiss File & Tool Co. 
NUTS, COLD PUNCHED, 
SQUARE AND HEXAGON 
Clark Bros. Bolt Co. 
NUTS, BRASS 
H. M. Harper Co. 
NUTS, LOCK 


bea ge Wrought Prod. Co. 


UTS, MACHINE SCREW 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 
Foster Bolt & Nut Mfg. Co. 

NUTS, WING 

The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 


The Cleveland Wrought Prod. Co. 


OIL GAUGES 
Penberthy Injector Co. 
OIL WELL ACCESSORIES 
The Wm. Powell Co. 
OILERS, HAND 
P. Wall Mfg. Supply Co. 
OILERS, PULLEY 
Standard Pressed Steel Co. 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PACKING, AMMONIA 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, HYDRAULIC 
Chicago Rawhide Mfg. Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
Chas. A. Schieren Co. 
Whitehead Bros. Rubber Co. 
I. B. Williams & Sons 
PACKING, PISTON 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
PACKING, SHEET 


Boston Woven Hose & Rubber Co. 


The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Jenkins Bros. 
Linear Packing & Rubber Co. 
The Mechanical Rubber . Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
PADLOCKS 
The Yale & Towne Mfg. Co. 
PAINT SPRAYERS 
Curtis Pneumatic og aad Co. 
Electric Sprayit Co., 

PAINTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
Merritt Products Co. 

PANS, VACUUM 
Arthur Harris & Co. 
PEGS OR PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 


PINS OR PLUGS, DRIFT 
The Cleveland Wrought Prod. Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE, STEEL 

National Tube Co. 

PIPE THREADING TOOLS 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 

Toledo Pipe Threading Machine Co. 

PLANERS, WOODWORKING 
The Crescent Machine Co. 

J. D. Wallace & Co. 
PLANES, HAND, ELECTRIC 
Wappat Incorporated 

PLATES, FLOOR & CEILING 

Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
POLISHING GRAIN 
Abrasive Company 
POLISHING MACHINES, 
PORTABLE 
Keller Mechanical Engineer. Corp. 
PORTABLE MACHINE EQUIP- 
MENT 


The Osborn Manufacturing Co. 
POTS, FIRE 
The Turner Brass Works 
POTS, GLUE, AUTOMATIC 
ELECTRIC 


Russell Electric Co. 

POWER TRANSMISSION 

APPLIANCES 

American Pulley Company 
Arguto Oilless Bearing Co. 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
S K F Industries, Incorporated 
Weller Mfg. Co. 
T. B. Wood’s Sons Co. 

PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Co. 
PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 

PULLEYS, BALL BEARING 
Chicago Pulley & Shafting Go. 
S K F Industries, Incorporated 
. B. Wood’s Sons Co. 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bend Foundry & Machine Co. 


“Dodge Manufacturing Corporation 


The Medart Company 
Royersford Foundry & Machine Co. 
Weller Mfg. Co. 
T. B. Wood’s Sons Co. 
PULLEYS, CONVEYOR 

American Pulley Company b 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
T. B. Wood’s Sons 

PULLEYS, CORK INSERT 
American Pulley Co. 

PULLEYS, FLANGE 

American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co 
T. B. Wood’s Sons Co. 
PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Manufacturing Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
S K F Industries, Incorporated 
T. B. Wood’s Sons Co. 

PULLEYS, IRON CENTER 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
T. B. Wood’s Sons Co. 

PULLEYS, LOOSE 

American Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation. 
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Tanners of 


Mechanical Leathers 





Lace Leather Sides and Cut Lacing 


in 
Mechanical Rawhide, Indian Tan 
and Krome (Chrome tanned) 


Krome Belt Leather 
in Butt Bends, Centers and Sides 


Chrome Hydraulic Leather 
in Butts and Sides 


Krome-Retan Hydraulic Butts 
0 SSCS Jooes 


THE CHICAGO RAWHIDE MFG. CO. 
1285 Elston Avenue, CHICAGO 


109 Broad St., New York 209 Broad St., Boston 
66 N. 4th St., Philadelphia 530 W. Congress St., Detroit 











SELLS FAST— 
at Good Profit! 


many reasons: Distributors com- 
pletely protected; uniform price 
with fair profit is maintained; 
steady advertising and sales co- 
operation; practically no compe- 
tition—the Dayton is the only 
ladder of its kind! 


Some good territory for distributors 
still open 


DAYTON 


Safety Ladder 


(Patented) 


The Dayton Safety Ladder Co. 


121-123 W. Third St. Cincinnati, O 


An outstanding product, moder- | 
ately priced, the Dayton Safety | 
Ladder is profitable to sell for 


























THE COLUMBUS 
ANVIL & FORGING CO. 





“Arm & Hammer’”’ 


Genuine “‘Wrot’’ Anvil 


Crucible Steel Face 


Prompt Shipments Made From Stock 


Main Office and Plant, 115-129 Frankfort Street 
Columbus, Ohio, U. S. A. 


General Forgings of Wrought Iron and Steel 














VERY Mill Supply Salesman has found 

that in some instances a general service 
babbitt will not meet a customer’s require- 
ments. For extremely high speeds and for 
heavy, crushing strains, a metal with greater 
resistance is required. 





Our Distributors meet this need easily with 
our “Nickel Genuine” Metal. It contains no 
lead, but is amalgamated with nickel, which 
gives bearings a polished finish that lessens 
friction and reduces wear. 


“Nickel Genuine” has a high melting point, 
tensile strength of 13,500 pounds per square 
inch, and a crushing strength of more than 
26,000 pounds per square inch. 


, 


“‘Frictionless,’’ our general service 


metal, and “‘Nickel Genuine’’ are a 
winning combination for Distrib- 
utors. 


Ask for prices. 


1458-60 Collins Street 
SAINT LOUIS, MO. 
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The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

S K F Industries, Incorporated 

a ‘B. Wood’s Sons Co. 
PULLEYS, MOTOR 

American Pulley Company 

Birkle Machine Works 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

Rockwood Mfg. Co. 

T. B. Wood’s Sons Co. 
PULLEYS, PAPER 

Birkle Machine Works 


The Ohio Valley Pulley Works, Inc. 


Rockwood Mfg. Co. 
PULLEYS, ROLLER BEARING 
Dodge Manufacturing Corporation 
The Medart Company 
S K F Industries, Incorporated 
PULLEYS, STEEL 
American Pulley Company 
Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER 
CONE 


Dodge Manufacturing Corporation 
The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 

T. B. Wood’s Sons Co. 
PULLEYS, WOOD 

Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 

The Medart Company 


The Ohio Valley Pulley Works, Inc. 


Reeves Pulley Co. 
PUMP JACKS 

Goulds Pumps, Inc. 

F. E. Myers & Bro. Co. 

Geo. D. Roper Corp. 
PUMPS, AIR 

Leiman Bros. 

PUMPS, CENTRIFUGAL 
Brown & Sharpe Mfg. Co. 
Goulds Pumps, Inc. 

Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, DEEP WELL 
Goulds Pumps, Inc. 

PUMPS, DIAPHRAGM 
Goulds Pumps, Inc. 

PUMPS, ELECTRIC 
Goulds Pumps, Ince. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros. 


Worthington Pump & Mach. Corp. 


PUMPS, HAND AND POWER 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
PUMPS, JET 
American Injector Co. 
Geo. D. Roper Corp. 
PUMPS, MINE 
Goulds Pumps, Ine. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 
PUMPS, OIL 
Brown & Sharpe Mfg. Co. 
Detroit Lubricator Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Leiman Bros. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 
PUMPS, ROTARY 
Brown & Sharpe Mfg. Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 
PUMPS, SUMP, AUTOMATIC 
Goulds Pumps, Ine. 
The Penberthy Injector Co. 
Geo. D. Roper Corp. 
Worthington Pump & Mach. Corp. 
PUMPS, TANK 
Goulds, Pumps, Ince. 
F. E. Myers & Bro. Co. 
Geo. D. Roper Corp. 


Worthington Pump & Mach. Corp. 


PUNCHES AND DIES 
American Swiss File & Tool Co. 


The Champion Blower & Forge Co. 


Lovejoy Tool Works 


Royersford Foundry & Machine Co. 


Stanley Rule & Level Plant 
PUNCHES, METAL, LEVER 

Armstrong-Blum Mfg. Co. 

Hyro Mfg. Co., Ine. 

W. A. Whitney Mfg. Co. 


RASPS 
Delta File Works 
RATCHETS 
Armstrong Bros. Tool Co. 
REAMERS 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REELS, ELECTRIC CABLE 
Appleton Electric Co. 
REFRACTORIES, FURNACE 
General Refractories Co. 
REGULATORS, BOILER FEED 
LINE 


Kieley & Mueller, Inc. 

Mason Regulator Co. 
REGULATORS, DAMPER 
HYDRAULIC 

Kieley & Mueller, Inc. 

Mason Regulator Co. 
REGULATORS, ENGINE 
BLOWING 

Kieley & Mueller, Inc. 
Mason Regulator Co. 
REGULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
RESEATERS, BIBB 
M. B. Skinner Co. 
RESEATING TOOLS, VALVE 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

RIVET SETS 
American Swiss File & Tool Co. 
Lovejoy Tool Works 

RIVETS 
The Bourne-Fuller Co. 
Russell, Burdsall & Ward Bolt & 
Nut Co. 

ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood’s Sons Co. 

ROPE, WIRE 
Williamsport Wire Rope Co. 
RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc 
Graton & Knight Co. 

Jenkins Bros. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
RULES 
Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
SAFETY THREAD MATERIALS 
Abrasive Company 
SALAMANDERS 
Geo. W. Diener Mfg. Co. 

SAND BLAST OUTFITS 
Leiman Bros. 

SAWS, BAND 
American Saw & Mfg. Co. 
Armstrong-Blum Mfg. Co. (Metal) 
W. O. Barnes Co., Inc. 

The Champion Blower & Forge Co. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
J. D. Wallace & Co. 

SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 

SAWS, COPING 
W. O. Barnes Co., Inc. 

SAWS, HACK (Blades) 
American Saw & Mfg. Co. 
Arion Steel Co. 

Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
W. O. Barnes Co., Inc. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 
SAWS, HAND, ELECTRIC 
J. D. Wallace & Co. 
Wappat Incorporated 
SAWS, SWING, CUT-OFF 
E. C. Atkins & Co, 
The Crescent Machine Co. 

J, D. Wallace & Co. 
SCAFFOLDING, PORTABLE, 
SAFETY SWINGING 
Patent Scaffolding Co. 

SCALES 
The Fairbanks Company 

SCRAPERS, BEARING 

American Swiss File & Tool Co. 


SCRAPERS, DRAG AND FRESNO 

The Fairbanks Co. 
SCREWDRIVERS, ELECTRIC 

The Black & Decker Mfg. Co. 

Hisey-Wolf Machine Co. 

N. A. Strand & Co. 

SCREWDRIVERS, HAND 

American Saw & Mfg. Co. 
SCREWDRIVERS, RATCHET 

American Swiss File & Tool Co. 

SCREW PLATES 
Greenfield Tap & Die Corporation 
Morse Twist Drill & Machine Co. 
SCREWS, CAP 
H. M. Harper Co. (Brass) 
SCREWS, CAP AND SET 

The Allen Mfg. Co. 

The Bourne-Fuller Co. 

The Bristol Company 

Clark Bros. Bolt Co. 

Cleveland Cap Screw Co. 

Cleveland Wrought Products Co. 

Ferry Cap & Set Screw Co. 

Foster Bolt & Nut Mfg. Co. 

H. M. Harper Co. 

Holo-Krome Screw Corp. 

Standard Pressed Steel Co. 

The Strong, Carlisle & Hammond Co. 

SCREWS, = BRASS AND 


Economy Screw Corporation 
H. M. Harper Co. 
SCREWS, MINING 
The Strong, Carlisle & Hammond Co. 
SCREWS, SAFETY SET 
The Bristol Company 
Standard Pressed Steel Co. 
The Strong, Carlisle & Hammond Co. 
SCREWS, THUMB 
Economy Screw Corporation 
J. H. Williams & Co. 
SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The Strong, Carlisle & Hammond Co. 
The Swartwout Company 
The D. T. Williams Valve Co. 
SETS OR SNAPS, RIVET 
The Cleveland Wrought Prod. Co. 
SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood’s Sons Co. 
SHAPERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
SHEARS, METAL CUTTING, 
HAND LEVER 
Armstrong-Blum Mfg. Co. 
SHEAVES, —- AND WIRE 


The Medart Company 
T. B. Wood’s Sons Co. 
SHOVELS, HAND 
Ames Shovel & Tool Co. 
SLEEVES, DREDGING 
Whitehead Bros. Rubber Co. 
SLEEVES AND SOCKETS, DRILL 
Lovejoy Tool Works 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
SOLDER, BAR AND WIRE 
Frictionless Metal Company 
SPADES AND SCOOPS 
Ames Shovel & Tool Co. 
SPEED TRANSFORMERS 
Reeves Pulley Co. 
SPROCKETS 
The Medart Company 
A. L. Schultz & Son 
STAMPINGS, BRASS, BRONZE, 
COPPER AND STEEL 
The Cleveland Wrought Prod. Co. 
STANDS, DRILL 
Stanley Rule & Level Plant 
STANDS, FLOOR 
Bond Foundry & Machine Co. 
STANDS, VISE, PORTABLE 
J. H. Williams & Co. 

STEELS, PAVING BREAKER 
The Cleveland Wrought Prod. Co. 
STOCKS & DIES 

Armstrong Bros. Tool Co. 

Armstrong Mfg. Co. 

Morse Twist Drill & Machine Co. 

Toledo Pipe Threading Machine Co. 
STOPS, ENGINE 


The Strong, Carlisle & Hammond Co. 


STRAINERS 
American Injector Co. 
Kieley & Mueller, Inc. 
Kinney Mfg. Co. 
Mason Regulator Company 


The Strong, Carlisle & Hammond Co. 


The Swartwout Company 


STRAPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
STUDS, MILLED 
Cleveland Wrought Products Co. 
SWAGES, UPSET 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TABLES, STEAM 
Nason Manufacturing Company 
TANKS, COPPER 
Arthur Harris & Co. 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
TAPE, RUBBER 
Boston Woven Hose & Rubber Co. 


TA 

Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
TEES, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 

TOOLS, BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 

Delta File Works 

Grobet File Corporation of America 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 

Scandinavian West. Imp. Co., Ltd. 
Stanley Rule & Level Plant 
Whitman & Barnes, Inc. 

J. H. Williams & Co. 

TOOLS, MECHANICS’ HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 

TOOLS, PLUMBERS’ AND 

STEAMFITTERS’ 
Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 

TOOLS, SAW 

E. C. Atkins & Co. 
Simonds Saw & Steel Co. 

TOOLS, VALVE RESEATING 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 

TOOLS AND  ¢ ~eemaia 
Ames Shovel & Tool 
Brown & Sharpe Mfg. ra 

TORCHES, BLOW 

Geo. W. Diener Mfg. Co. 
Scandinavian Western Imp. Co. 
The Turner Brass Works 
P. Wall Mfg. Supply Co. 

TORCHES, THAWING 
Aeroil Burner Co., Inc. 

TORCHES, WELDING AND 
CUTTING 


The Imperial Brass Mfg. Co. 

TRACK SYSTEMS, OVERHEAD 

Chisholm-Moore Hoist Corp. 

The Yale & Towne Mfg. Co. 
TRACTORS, INDUSTRIAL 

The Yale & Towne Mfg. Co. 
TRAILERS, INDUSTRIAL 

Chase Foundry & Mfg. Co. 

The Yale & Towne Miz. Co. 
TRANSMISSION, VARIABLE 

SPEED 


The Moore & White Co. 

Reeves Pulley Co. 

Stephens-Adamson Mfg. Co. 

TRAPS, AIR AND “SEDIMENT 

The V. D. Anderson Co. 

Kieley & Mueller, Inc. 

The Swartwout Company 
TRAPS, RADIATOR 

The Strong, Carlisle & Hammond Co. 

TRAPS, STEAM 

The V. D. Anderson Co. 

G. M. Davis Regulator Co. 

Kieley & Mueller, Inc. 

Nason Manufacturing Co. 

The Strong, Carlisle & Hammond Co. 

The Swartwout Company 

D. T. Williams Valve Co. 
TRAPS, VACUUM 

Kieley & Mueller, Inc. 

The Strong, Carlisle & Hammond Co. 
TRESTLES, SAFETY, 
EXTENSION 

Patent Scaffolding Co. 
TROLLEYS 

Chisholm-Moore Hoist Corp. 

Curtis Pneumatic Machinery Co. 

Lovejoy Tool Works 

Saginaw Stamping & Tool Co. 

The Yale & Towne Mfg. ‘ 
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“VINCENT” the name that signifies good— Bt no 
Huntington Emery Wheel Dressers and HANGERS 


Cutters—Vincent-Carbo Emery Wheel 
Dressers—Conical Emery Wheel Cut- 
ters—Hardened High Speed Tool Bits. 


(Sold through the distributors) 
IF YOU DO NOT HAVE OUR CATALOG—WRITE US 


THE VINCENT STEEL PROCESS CO. Reversfeed Fary. & Mek. Co. 


Incorporated in 1909 


lubricated with 
Rollerine are best 
and cheapest. 





Chicago Office 2519 Bellevue Avenue New York Office Royersford, Pa. 
25 S. Jefferson St. DETROIT, MICH. 41 Murray St. 


—][mperia]— |SwAcoee—— 


SAFETY HOPPER CAR WRENCH 
Ox y - A ce ty 1 ene A mill supply specialty with good sales possi- 


bilities—and a 


Welding and Cutting Equipment Real Profit— 


























Torches, Regulators, Outfits 333% on Selling Price 
and Every user of coal in carload lots is a prospective 
Automatic Acetylene Generators purchaser. 
Write for Complete Catalog SAFETY WRENCH & APPLIANCE CO. 


Springfield, Massachusetts 
IMPERIAL BRASS MFG. CO., 511 S. Racine Ave., CHICAGO 


























TS CHULIZ GROBET SWISS FILES 





If you want to be assured of faster cutting and 


more accuracy, use Grobet Swiss Files. For over 

Stock Clutches for use with pulleys, a hundved years these Swiss Files have given unex- 
: : celled service. ey are superior in all respects 

sheaves and gears; Cut-Off Couplings and have earned their recognition over a long period 


of successful years. 


icti leys. Special 
and Friction Clutch Pulleys pecia hnbbieeiniiii 


Clutches for any unusual service. 31 years 
clutch experience. Ask for catalogue. 


See Son 


POWER TRANSMISSION APPLIANCES 


aera Simplex 


Repeat Profits 


What is perhaps the biggest ad- 
vantage in handling HISEY Elec- 
tric Tools, is that they give real 
customer satisfaction. Each order 
nets you a handsome profit. Once 


a Hisey customer—always a Hisey Sc Z1 ori Jat L/ 


customer—is a proven fact that 


brings you a large percentage of oss 4 ee 
soullatile Sepak dedcon. Their Visible Screw, Stability, 


ELECTRIC . Sold thru Authorized Workmanship & Duco Coloring a 
istributors TR on 
DRILLS Write for Details | OS CHGRY ACES.) 1 


Grobet File Corporation 
_of America 
3 Park Place New York City 
































nm plex Lever Jacks, | 
| 


GRINDERS The Hisey-Wolf Machine Co. Templeton, Kenly & Co. Pine Suntan 


Cincinnati, Ohio Peet ae Bal Salete Ws bar. Wet -t 
BUFFERS . ’ 5 shicago. Til. U.S.A. NT oat hae 


MAREE SSesrAY - 
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TRUCKS, HAND VALVES, FLUSH The Columbian Vise & Mfg. Co. Kieley & Muelle:. Inc. 
The American Pulley Company Imperial Brass Mfg. Co. VISES, DRILL PRESS Nason Manufacturing Co. 
The Fairbanks Company VALVES, GATE, GLOBE, ANGLE Armstrong Bros. Tool Co. WATER SYSTEMS 
Saginaw Stamping & Tool Co. The Fairbanks Company Charles Parker Co. Goulds Pumps, Inc. 
Standard Pressed Steel Co. Illinois Malleable Iron Co. The Skinner Chuck Co. The F. E. Myers & Bro. Co. 
J. D. Wallace & Co. Jenkins Bros. : Yost Man :facturing Co. WATER SYSTEMS—SHALLOW 
TRUCKS, LIFT The Wm. Powell Co. VISE. MACHINISTS’ AND DEEP WELL 
The Yale & Towne Mfg. Co. The Strong, Carlisle & Hammond Co. Bonney Forge & Tool Works Geo. D. Roper Corp. 
TUBE COUPLINGS Henry Vogt Machine Co. The Champion Blower & Forge Co. WELDING AND CUTTING 
Imperial Brass Mfg. Co. Walworth Company Columbian Vise & Mfg. Co. EQUIPMENT 
TUBES, BOILER The D. T. Williams Valve Co. Charles Parker Co. The Imperial Brass Mfg. Co. 
National Tube Company : VALVES, HYDRAULIC Simplex Tool Co. WHEELBARROWS 
TUBING RUBBER The Fairbanks Company Walworth Company The Fairbanks Company 
Graton & Knight Co. ag Bros. — Yost Manufacturing Co. , WHEELS, GRINDING 
The Mechanical Rubber Co. ks e eg Ags Ss ae c MA = = kata * ay gee Abrasive Company 
Whitehead Bros. Rubber Co. sell gy Rael 7a ae ante. . WINCHES 
TUBING, SEAMLESS STEEL The D. T. Walliams Valve Co Yost Manufacturing Co A. 3. Glen Se 
National Tube Company * VALVES NEEDLE _ VISES y Med Stephens-Adamson Mfg. Co. 
TURNBUCKLES ci : e 7 " WIRE ROPE 
Brownie Sife. Co. ae ae eens ances arene ag bg Co. Williamsport Wire Rope Co. 
H. M. Harper Co. Kieley & Mueller, Inc. Acuakian Was & oe WOODWORKERS, VARIETY 
y ueller, Columbian Vise & Mfg. Co. - 
UNIONS, BRASS AND IRON The Wm. Powell Co. Charles Parker Co Crescent Machine Co. 
E. M. Dart Mfg. Co. The Strong, Carlisle & Hammond Co. Simplex Tool Co. ~ J. D. Wallace & Co. 
The Fairbanks Company VALVES, POP, SAFETY, RELIEF Toledo Pipe Threading Machine Co. WRENCH SETS 
Grabler Mfg. Co. Detroit Lubricator Co. Walworth Company Armstrong Bros. Tool Co. 
Illinois Malleable Iron Co. The Wm. Powell Co. J. H. Williams & Co. Bonney Forge & Tool Works 
Walworth Company Walworth Company Yost Manufacturing Co. J. H. Williams & Co. 
; VACUUM PANS VALVES, PRESSURE REDUCING VISES, WOODWORKERS’ WRENCHES, ADJUSTABLE 
Arthur Harris & Co. G. M. Davis Regulator Co. Columbian Vise & Mfg. Co. Bonney Forge & Tool Works 
. VALVE LEATHERS Kieley & Mueller, Inc. Charles Parker Co Walworth Company 
Chicago Rawhide Mfg. Co. Mason Regulator Co. Simplex Tool Co. — J. H. Williams & Co. 
Graton & Knight Co. The Strong, Carlisle & Hammond Co. Yost Manufacturing Co WRENCHES, HOPPER CAR 
Chas. A. Schieren Co. Walworth Company WASHERS AUTO Advance Car Mover Co. 
VALVE UNIONS VALVES, PUMP, RUBBER The F. E. Myers & Bro. Co Safety Wrench & Appliance Co. 
Nason Manufacturing Co. The Cincinnati_Rubber_Mfg. Co. ; WASE ERS, BRASS WRENCHES, OPEN END 
VALVES, BALANCED, FLOAT The Diamond Rubber Co., Inc. = F . Armstrong Bros. Tool Co 
Arthur Harris & Co. The B. F. Goodrich Rubber Co. H. M. Harper Co. eee Meer sain 
Kieley & Mueller, Inc Gondwiar Tie & Rubher Go inc. WASHERS, BRASS, BRONZE, Blackhawk Manufacturing Co. 
Mason Regulator "Co. Jenin Bros. lai . COPPER, STEEL, CAST IRON — — a eee 
Nason Manufacturing Co. The Mechanical Rubber Co. The Cleveland Wrought Prod. Co. oe will A .% Co 
VALVES, BLOW OFF Whitehead Bros. Rubber Co. _ WASHERS, LEATHER > ee : 
The Fairbanks Company VALVES, RADIATOR Chicago Rawhide Mfg. Co. WRENCHES, PIPE 
Jenkins Bros. Detroit Lubricator Co. Graton & Knight Co. Armstrong Bros. Tool Co, 
The Wm. Powell Co. The Fairbanks Company Chas. A, Schieren Co. Bonney Forge & Tool Works 
Walworth Company Jenkins Bros. ¥ WASHERS, RUBBER Walworth Company 
The D. T. Williams Valve Co. The Wm. Powell Co. Boston Woven Hose & Rubber Co. J. H. Williams & Co. 
VALVES, CHECK Walworth Company The Diamond Rubber Co., Inc. WRENCHES, SOCKET 
The Fairbanks Company The D. T. Williams Valve Co. The B. F. Goodrich Rubber Co. American Swiss File & Tool Co. 
Illinois Malleable Iron Co. VALVES, THROTTLE Goodyear Tire & Rubber Co., Inc. Armstrong Bros. Tool Co. 
Imperial Brass Mfg. Co. Detroit Lubricator Co. Graton & Knight Co. The Black & Decker Mfg. Co. 
Jenkins Bros. Jenkins Bros. The Mechanical Rubber Co. Blackhawk Mfg. Co. 
The Wm. Powell Co. The Wm. Powell Co. The Republic Rubber Co. Bonney Forge & Tool Works 
Walworth Company Walworth Company WATER FEEDERS Safety Wrench & Appliance Co. 
The D. T. Williams Valve Co. The D. T. Williams Valve Co. Kieley & Mueller, Inc. J. H. Williams & Co. 
VALVES, EMERGENCY VISES, BENCH, WITH CLAMP WATER LEVEL CONTROL WRENCHES, SPECIAL PURPOSE 
The Strong. Carlisle & Hammond Co. Ronreyv Forge & Tool Works The Bristol Company Bonney Forge & Tool Works 
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ears Te sitll / p 
DONT WAIT ‘Wry are some firms remembered 
for the ___ on orders, and others forgotten? 


SWITCH ENGINE When selecting firms to which orders 


go, buyers are identical. 
Us ea They remember the ones which have 


impressed them—and forget the ones 


WELLER CAR PULLER | oo eee 


SIZES TO MOVE FROM 1 TO 30 CARS ait i point a vw card is when it comes 
: | You will learn an to remembcring. 
Send for Circular No. 1028 it | — ie pg n For the salesman’s saute that the 
| ness cards preserve uyers save riust preach the gospel of 
WE ALSO MAKE i | grention. 4 request quality, prestige, and fitness long after 
| : 
BELT CONVEYORS MALLEABLE CHAIN i} | samples.» -—_—* the salesman has departed. Doing this, 
CHAIN CONVEYORS STEEL CHAIN it | they point to the firms most entitled to 
SPIRAL CONVEYORS SPROCKETS | confidence and orders. 
BUCKET ELEVATORS GEARS ; at 
ELEVATOR BUCKETS SKIP HOISTS | Sach is the reward of prestige! 
POWER TRANSMITTING MACHINERY | The John B. Wiggins Company 


{ Established 1857) 


WELLER MFG. CO. | 180 Sedhanee en tienge 
— WIGGINS 
rm 
— S 


erless Bo 
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Who are Seeking Opportunities for Sales and Profit 
M i I () R PULLEYS . é hm of onion: experience 
acks up Davis Automatic 
PAPER AND IRON } Valve Specialties. ; Their es- 
Prompt shipments are made from tablished reputation helps 
our large stock of Paper and distributors to make sales. 
Iron Motor Pulleys, Flexible pat ayer grt 
Motor Couplings and Adjustable showing of Davis Valves for 
Motor Rails. Let us fill your automatic pressure control. 
motor requirements. 
TELEPHONES G. M. DAVIS 
woxnot SSIRKLE SMACHINE “WORKS REGULATOR CO. 

7054 = gp tbat : ia 408 Milwaukee Ave., Chicago, IIl. 

456 N. Union Ave., Chicago | 

MS12—Gray 











THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding 
tools, preparing metal surfaces for 
welding, and for countless other uses 
in machine shops, garages, repair 
shops, service stations, blacksmith 
shops and wherever men work in FF 
metals. 

Our ee in the produc- 
tion of sm: high grade motors 
makes our en 25 to 50 per cent 
below the average. Your best in- 
vestment of the year will be the pur- 
chase of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 












Jobbers! 
Write us for 
catalog. 








BROWNIE N&2 


MADE RIGHT PRICED RIGHT 
CLAM PS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—U¢dylited, Plain, Strong and Dur- 
able, will stand a powerful strain. 
BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 





GUARANTEED 
to contain 
no Rosin 





Not a Single Consumer 
is on Our Books 


That means that our distribution is 
100% through the supply trade. We 
have found from many years’ experi- 
ence the way to create business for 
our distributors. The plan will work 
as well for you as it has for others. 
WIZARD Belt Dressing is an oil com- 
pound that preserves belts and gives 
them a soft, clinging surface. Half- 
pound bars. List, $3.00 a dozen. 


Ask for the selling plan 





Smith-CourtneyCo., 
Richmond, Va., sold 
over $2,000.00 worth 
of WIZARDS in 1928. 











RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 


The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings be- 
ing built in the United States today. 
The same may be said of all railroads, 
bridge builders, boiler makers, tank 
builders, etc. The No. 401 Forge has 
not only been adopted by this class of 
trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for No. 55 catalog 
Champion Blower & Forge Co. 


Lancaster, Pa. 














SKINNER Clamps 
Stop Leaks 





Specify the Genuine—No Substitute Equals the Original 


The Genuine 


" 1 MARK 


tp Jensen” 


US PAT OFF 


Hand Screws may be iden- 
tified by the registered 
trade mark stamped on 
every jaw. Without that 
mark they are not “JOR- 
GENSEN” Peerless. 





Distributors— We have a 
proposition for you. Ask 
for it. 


12 Sizes— 
Adjustable or 
Non-Adjustable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, Il. 








i 
| 
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Index to Adverti 
A F is 
HEBERT O Cig TG oicin ca sda siewasrne 101 Factory & Industrial Manage- Penner CO. CHOR. sic 6 dass swtasene 94 
Adjustable Clamp Co.............. 141 ARN Se ae Pea elec d eae Re: 22-123 Patent Scaffolding Co., The........ 127 
Advance Car Mover Co........... 97 Fairbanks Company, The.......... 99 Penberthy Injector Co., The........ 51 
PENRO o.oo 6b al vad mele ars 96 Ferry Cap & Set Screw Co..Back cover Philadelphia Belting Co........... 125 
American Injector Co............. 108 Flexible Steel Lacing Co.......... 104 Powell, William, Co., The......... 109 
American Pulley Company, The..67-68 Frictionless Metal Company....... 137 
American Saw & Mfg. Co........ 92 R 
American Swiss File & Tool Co....127 
—_ Shovel & Tool Co........... 63 G Ranmann. Geo., & COs. cicseecces 5 
nderson, V. D., Company, The... .121 ’ Heewed Palle CO). « oiasc a 6 siaressienveiece:s 118 
Appleton Car Mover Co........... 99 General Refractories Co.......... 75 Republic Rubber CN isis ciackieieiecviecelais 3 
Appleton Electric Co.............. 117 Giant Grip Mfg. Co............... 107 Richmond Belt Dressing Mfg. Co...141 
Arguto Oilless Bearing Co. wary Rath aaa eee ee eee 130 
TEETER ETT ee Front cover Goulds Pumps, Inc. BRIG Bia e Re iG OTS 77 Royersford Foundry & Machine 
Armstrong-Blum Mfg. Co......... 102 Grabler Manufacturing Co., The... 14 ee ee ere} 139 
Armstrong Bros. Tool Co.......... 103 Graton & Knight Co.............. 31 Russell, Burdsall & Ward Bolt & 
Greene, Tweed & Co............. 108 Nut Co 12 
Greenfield Tap & Die Corp. saya Sion silaviie oan etekonar asaieters 
nal eel anielais ort le Tainan, E52 Inside front cover 
B Grobet File Corp. of America..... 139 Ss 
Barnes, W. 0... Tie. oc scececsivces 135 Safety Wrench & Appliance Co....139 
Bassick Company, The............ 69 H Saginaw Stamping & Tool Co..... 128 
Birkle Machine Works............ 141 Schieren, Charles A., Co.......... 105 
Black & Decker Mfg. Co., The..... q Harper, 1. U., Co., The... ..:<.:08:6:0% 133 Schultz, A. L., & Son............. 139 
Blackhawk Mfg. Co............--. 16 Harris, Arthur € Co. ....00...06 26050 1383 Shafer Bearing Co..............+. 81 
Bond Foundry & Machine Co....... 121 Hisey-Wolf Machine Co., The...... 139 Simonds Saw and Steel Co........ 55 
Bonney Forge & Tool Works...... 13 Holo-Krome Screw Corp........... Gl “Simplex Tool Co. .<-c.cc es assess *, 98 
Boston Woven Hose & Rubber BONG, ©, Te OE OWS one ccc sicebeies 133 SKF Industries, Incorporated...... 6 
Oe en ate carte Inside back cover Skinner, M. B., Co..............+. 141 
Bourne-Fuller Co. ........0...000: 95 Standard Electrical Tool Co., The.. 84 
Bristol Company, The............ 111 I se ae ey — Co... s+. eee — 
B & Sh oo) 24 — anda OE Oey EBC onic sias:evesies 
Sromais Pe, le, A Co., Inc. ...141 Illinois ee CO... + 20000 = Stanley Rule & Level Plant....... 113 
Bunting Brass & Bronze Co., The.. 25 /mperial Brass Mfg. Co........... 39 Stephens-Adamson Mfg. Co........ 128 
’ —— Brush & Broom Mfg. - aaa a & — RSs rorsceus iw 
TeeCcrerr er CVC ee ete ce Strand, N. = Oe oe rat, tee a 
Industrial Engineering ........ 122-123 Strong, Carlisle & Hammond Co.... 23 
Cc Swartwout Co... THE... cccsccswace 125 
Champion Blower & Forge Co..... 141 J T 
Chase Foundry & Mfg. Co., The... .129 : 
Chicago Pulley & Shafting jo... 20 ENE ios ne Leo tiacawtne es 34 oe 125 
Chicago Rawhide Mfg. Co......... 137 Templeton, Kenly & Co........... 139 
Chisholm-Moore Hoist Corp....... 57 K Thompson & Son Co., Henry G..... 94 
Cincinnati Rubber Mfg. Co........ 7 Toledo Pipe Threading Machine 
oo gs A haage 3 2 ee = Kieley & Mueller, Inc............. 84 ee er ee ca enon 5 
ements BZ. CO... reese eee eeee Turner Brass Works..... «0.000200 111 
Cleveland Cap Screw Co., The...... 130 . 
Cleveland Twist Drill Co.......... 27 7, 
ag Wrought Products Co... 124 Lei B a1 bo 
Choper Belt Lacer Co... ...scesecs 16 e1man BIOs, .....- eee ee eee eeee , ile 
Columbian Vise & Mfg. Go., The... 17 Linear Packing & Rubber Co., Ine... 71 Vietor gS ee Se 
Columbus Anvil & Forging ‘Ce oe. ee "137 Lovejoy UNS WORE. bc kcccsancenas 95 Vincent Steel Process Co., ‘The err cy i 
Columbus-McKinnon Chain Co., The 73 Vogt, Henry, Machine Co.......... 28 
Crescent Belt Fastener Co......... 79 : Ee ea ot 
Crescent Machine Co., The........ 135 M Ww 
Cushman Chuck Co.......cccccees 106 Marathon Electric Mfg. Co........ 141 
Mason Regulator Co.............. 116 Wall, P., Mfg. Supply Co......... 128 
Mechanical Rubber Co., The....... 26 Wallace. A SS eee 131 
D Medart Company, The........... 29-30 Walworth Company eis Sadtaetiate 2 
Merritt. Proaucts Co... ..... 60 cccscce ee eee eae 104 
Dart Mfg. Co., E. M.............. 98 Milwaukee Brush Co.............. - See 140 
Davis, G. M., Regulator Co........ 141 Monarch Metal Company.......... 97 Whitehead Bros. Rubber Co....... 65 
Dayton Safety Ladder Co......... 137 Moore & White Co., The.......... 128 Wigging, John B.,. C0....<...0:05000%- 140 
Detroit Lubricator Co............. It Morse Twist Drill Co... ......050% 144 Williams, D. T., Valve Co., The....124 
Diamond Rubber Company, Inc.... 21 Myers, F. E. & Bro., Co........... 133 Williams, I. B., yt ~"aedeenphap 130 
Diener, Geo. W., Mfg. Co.......... 90 Williams, J. H.. & Co............. 115 
Dixon, Joseph, Crucible Co......... 93 Williamsport Wire Rope Co....... 22 
Dodge Manufacturing Corp........ 83 N Wood’s, T. B., Sons Co........... 112 
Donnelley, R. R., & Sons Co..... 85-88 Worcester Brush & Scraper Co....130 
PEROT ME CU 5.6 ¥ scieiccenedaraai ewes 106 Worthington Pump & Machinery 
National Tube Company........... FE, ein ucices us eee 114 
E 
' O ¥ 
Blectric Blower Co.........-.--0: 131 . 
Exposition of Power & Mechanical Ohio Valley Pulley Works, Inc..... 135 Yale & Towne Mfg. Co., The...... 59 
Engineering, 8th Annual........ 120 Osborn Manufacturing Co., The..10-11 Yost Manufacturing Company..... 107 
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THIS BOOK | 
FREE 


HIS new edition of 
Stockham’s Catalog con- 











tains more than 300 
pages of useful and helpful in- 
formation for the fitting buyer 
and user. The entire Stockham 





line is described and illustrated. 
—— Vest pocket size; bound in imita- i} 
tion leather; conveniently classi- | 
fied and indexed. Former editions 
are in wide use, but you want the 
new one. You'll find it mighty 
handy! Just fill in and mail the 
coupon... today... the book 
will reach you promptly. 
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STOCKHAM PIPE & FITTINGS CO. 
BIRMINGHAM, ALABAMA 


Please send me a copy of STOCKHAM 
FITTINGS CATALOG “/H.”” 


STOCKHAM PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALA. habs --- 


Street 























| City. State 














Sr, 
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HEN A TAP OR DIE carries the 


name Morse stamped on it, its 
quality is established beyond doubt. 


Every Morse Tool must live up to the 
same exacting, quality standards. 


The unvaryin3 quality of all Morse tools 
is a Rood reason for stocking and push- 
ing the whole Morse line—thereby sim- 
plifying your accounting and purchas- 
ing operations considerably. 








MOR SE 


TWIST DRILL & MACHINE COMPANY 


NEW BEDFORD , MASS.,U.S.A. 











ae 





who have helped make this year the 
busiest in our history, we express our 
gratitude for their cooperation and 
support, and sincerely wish them a 


| 


BOSTON WOVEN HOSE & RUBBER CO. 
CAMBRIDGE, MASS. 








Makers of High Grade Mechanical Rubber Goods 
For More Than 50 Y! 
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